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Sparks |Dec. I Likely Start for Gas Rations; 
wee" | 7% Billion Dollar Service Sales Seen 


“Let’s Keep Selling!” 
Slack Slogan 
Packard Chief Reports 
Salesmanship Vital 





By 
Chris Sinsabaugh 





“T ET’S KEEP SELLING” is the 

advice that is being given 
gallant automobile dealers of Amer- 
ica, to not only help wage a 
grim battle to keep in business 
for the duration 
in order to reach 


the green  pas- 
tures of the post- 
war period, but 


| 
| 
also to actually 

help the war ef- 

fort by doing a 

better job of 

keeping essential 

transportation 

4 moving. It is 

: given by Lyman 

L. W. Slack Slack, acting gen- 

eral sales manager of the Packard 

Motor Car Co., who has criss-cross- 

ed this continent a dozen times since 

Pearl Harbor, feeling the pulses of 

his patients, the dealers and their 

salesmen, writing prescriptions that | 
already have relieved many a busi- | 
ness headache. That “let’s keep 

selling” medicine is bound to put 

many a patient back on his feet, 

“Doc” Slack feels, and it’s so good 

it doesn’t have to be “well shaken 

before taking.” It should be the 

slogan of the dealer body, it should 

be copyrighted and Slack given 

credit for it. 





* * 


“DOC” SLACK is showing him- 
self to be a business diagnostician 
of high caliber, a reputation gained 
after ringing the door bells of 
hundreds of Packard dealers and 
asking them: “What can the fac- 
tory do for you?” The other day 
I caught him in between trips. 
From him I got a report on the 
general dealer situation, not neces- 
sarily Packard but covering the 
national field, which I thought so 
good that I’m passing it on for 
the benefit of all. He holds out 
survival hopes, despite the coming 
national rationing of gasoline to 
preserve rubber, and other hurdles 
the dealers of today have to jump 
over to keep the signs above their 
doors. 


* 


* * 


“IF .IT WERE possible to line 
all the automobile dealers in the 
United States up against one wall 
and go down the line interviewing 
them, one by one, to determine the 
outstanding talent or quality pos- 
sessed by most of them, I am sure 
we would discover it to be sales- 
manship rather than unusual abil- 
ity as bankers, mechanics, book- 
keepers or business administrators,” 
Slack told me. 


“For many months following the 
Jan. 1 new-car freeze order, this 
talent of our dealers was also 
frozen and talents are affected by 
exercise, or lack of exercise, very 
much the same as one’s physical 
organs. Just as a good, healthy 

(See SPARKS, Page 23, Col. 1) 
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‘Economy’ Work 
Up in East 


Dealer Stability Seen 


If Overhead Is Cut 
To Level of 1933 


DETROIT. — Even’ under 
gasoline rationing, America’s 
car dealers can look forward 
to servicing automtive ve- 
hicles that will trav. 162!'. 
billion miles during the next year 
(100 billion miles for 20,000,000 cars; 
62% billions for trucks. which 
means’ $1,625,000,000 in volume 





figured on a basis of one-cent 


maintenance cost per mile). 

And even this revenue figure may 
go higher, due to the fact that a 
majority of essential motorists 


| 


operate vehicles four years old or) 


older. 


Dealers nationally will be able to 
more than break even on their 
overhead from service profits if 
they will get their house in order 
and reduce their overhead expense 
to a 1933 level, investigations of 
dealer conditions in the Eastern 
gasoline rationing areas disclose. 

While only about one out of five 
dealers in the gasoline rationing 
area are now making money from 
their service operation alone, in- 
vestigation shows that the average 
dealer in this area has reduced his 
overhead expense less than 35 per- 
cent, whereas a 50 percent cut in 
total overhead would have put him 
into black figures on returns from 
his service department alone. 

Most dealers are making money 
in the gasoline rationing area, it 
is shown, or are at least more than 
covering their running expense 
right now, but as long as they 
have frozen cars in stock they are 
not particularly interested in get- 
ting their overhead down to a 

(Continued on Page 10, Column 4) 


210,000 New Cars 
Stull in Pool A, 
OPA Reports 


WASHINGTON.—Only about 
210,000 passenger automobiles re- 
main for rationing between now 
and the end of February next 
year, the Office of Price Admin- 
istration announces on the basis 
of preliminary figures on actual 
releases during the first 
months of the rationing program 
and estimated releases for August. 

This is what is left of an inven- 
tory of 402,077 automobiles, origin- 
inally scheduled for release in the 
first 12 months of rationing. That 
inventory, however, does not in- 
clude approximately 135,000 held 
in the so-called government pool 
for military needs and _ other 
rationing in 1943 and thereafter. 

Preliminary figures for the five 
months March to July, inclusive, 


show releases of 164,531 cars. Of | 
30,510 consisted of | 


this number, 
cars that were released to Owners 


who had bought them, although | 


they had not taken delivery, before 
the effective date of the January 
(See RATIONING, Page 10, Col. 5) 


five | 
| working at sound efficiency. This 








What the Baruch Report 
Means to Dealers 


Much has been written about the Baruch rubber re- 


port; little about its effect 
First of all, the report 
what the future holds. 


on auto dealers. 
relieves dealers’ minds on 


Second, the report settles once and for all the 
essentiality of civilian automobiles and trucks. 
Third, it provides means for keeping these vehicles 


operating until victory. 


Fourth, it provides a czar to expedite the synthetic 


rubber program, so that our 


armed services and essential 


civilian forces do not bog down. 

All of which means—dealer service shops will be kept 
operating, mechanics and repair parts will be provided 
to keep them operating, and there will be sufficient 
volume for everyone. 





40-Hour: Formula Proposed— 


625,000 Mechanics Needed 
To Prevent Bog Down 


By Jack Weed 
Service Editor 

DETROIT.—In order to keep 
America’s “on rubber” transporta- | 
tion from bogging down, even) 
under the impending national gaso- | 
line rationing, it will require at) 
least 625,000 mechanics in our 
automotive service stations. 

This figure is the result of the) 
combined analysis of the leading | 
service engineers in the industry 
who have been endeavoring two 
develop a simple formula which} 
can be used to predetermine the} 


number of experienced mechanics | 


necessary to service the 20,000,000) 


cars and 5,000,000 trucks and buses | 


which the Office of Defense Trans- 
portation has stipulated are essen- 


known number of hours it took one 
mechanic to properly care for the 
average vehicle for one year under 
normal driving conditions, From 
this figure, which has been arrived 
at under years of studies, deduc- 
tions had to be made for the less 
amount of work that would be 
necessary because of the lower 
speeds that all vehicles will be 
operating at lawfully, the fewer 


|number of total miles average that 


will be ‘driven and the less work 
that will be required for wreck 
repair which it is estimated the 
lower speed will develop. 

Then this minimum figure had 
to be built up to take into consid- 
eration the extra mechanic labor 
that would be necessary in the 





tial to our 
economy. 
Experienced manpower is now a 
problem in the war effort. It is 
being recognized that the draining 


of trained manpower from our war | 


industries may have a bad effect on 


our ability to produce up to our| 
The same drain’ 
from our service shops to war in- | 
dustry and the military forces is} 
in | 
|many quarters in the keeping of 


military need, 


already being drastically felt 


our “on rubber” transportation 


formula has been worked out and 


|is being presented here in an effort 


to provide a yardstick by which 
the minimum maintenance man- 
power needs of our automotive 
transportation can be gauged. 

To arrive at this figure, these 
engineers had first to develop the 
number of mechanic hours that 
past experience has shown are 
necessary to keep one automotive 
vehicle running efficiently for @ 
year, under new mileage and driv- 
ing regulations. 

This figure has been definitely 
pegged at 40 mechanic hours per 
vehicle. To arrive at this basic 
figure, these experienced service 
engineers started out with 


war transportation | 


the | 


average service shop repairing and 
| rebuilding many parts and func- 
|tional units that have been nor- 
| mally replaced with factory rebuilt 


|or new units. 
| 


|agencies and dealers in having a 
(See MECHANICS, Page 22, Col. 5) 
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Lubrication 
Tuneup and electrical 
Body work 
Brakes 
Front end and balancing 
Major service (overhaul and 

engine rebuild) 
Misc. including tire work 
and appearance 
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To further guide governmental | 


40 Mechanic Hours Needed 
For Each Vehicle Annually 


_The following table shows the breakdown of service requirements per ve- 
hicle, under normal conditions and under proposed national gasoline ration- 
ing. All figures are based on averages established over years of experience. 
The column of service percentages for normal conditions is one that 
been used quite generally by all service engineers and, while it may vary 
slightly in actual practice in some localities and with different sized shops, 
it has been found as an efficient yardstick of service measurement. The 
variations that occur in practice usually show up in the amount of body 
work and tuneup, and these follow the degree to which the shop is tooled 
for these services. The well-equipped shop will run slightly heavy on these 
services, while the poorly-equipped shop will run lighter. 


Rail Chief Named 
Rubber Czar 


Six Gallon Minimum 
| Seen for Wide Open 
| Areas of Nation 


By Pete Wemhoff 
Managing Editor 


DETROIT.—Coupled with 
the appointment of William 
M. Jeffers, president of Union 
Pacific Railroad, as the na- 
tion’s rubber czar, there were 
indications last week that it may 


be Dec. 1 before nationwide gaso- 
line rationing is put into effect. 


The extra delay—beyond the 
anticipated Nov. 15 date when ODT 
takes over control of all trucks, 
buses and taxis—will be due, it 
was said, to the need for estab- 
lishment of a new rationing system 
than that now in effect in the East. 
In the wide open spaces west of 
the Alleghenies, where distances 
are long and public transportation 
comparatively meager as compared 
with the East, need will form the 
basis for gasoline rations. 

Whereas four gallons a week 
are now allotted every car in the 

East, considerably more will be 
necessary in the rest of the na- 
tion, with the probability that at 
least six gallons will be allowed 

for so-called non-essential users. 

There was considerable surprise 
in the automotive and tire industry 
over the appointment of Jeffers, a 
railroad man for 52 years (see 
Automotive Washington, page 22), 
but all sources were of the opinion 
that the Union Pacific president 
embodied the qualities necessary to 
get things done. 

WPB Chief Donald Nelson, in 
announcing Jeffers appointment, 
said the new czar will be vested 
with “all the authority of the chair- 
man of the War Production Board 
over the rubber program in all its 
phases,” and will in turn issue 
directives to all government agen- 
cies concerned with the rubber 
problem. Jeffers accepted his job 
with the assertion that action, not 
talk, is needed. 

Although the Baruch rubber 
(Continued on Page 6, Column 1) 
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War Expenditures 
Of U. S. Now Total 
$44,741,000,000 


WASHINGTON. — War expendi- 
tures of the United States govern- 
ment in August were $5,182,000,- 
000, the War Production Board an- 
nounced last week. This includes 
Treasury disbursements and esti- 
mated Reconstruction Finance 
Corp. expenditures. 

The August total compared with 
$4,794,000,000 spent in July, a rise 
of 8.1 percent, and with $1,196,000,- 
000 in August, 1941, an increase of 
333.3 percent. 

The daily rate of spending in 
August was $199,300,000, up 8.1 
percent from a daily rate of $184,- 
400,000 in July. The percentage of 
gain over the previous month was 
16.3 percent in July and 6.3 per- 
cent in June. 

Total federal expenditures for 
war purposes from July 1, 1940, 
when the national defense program 
began to gather momentum, 
through the end of August, this 
year, were $44,741,000,000. 

This can be broken down for the 
26-month period as follows: War 
department $23,372,000,000; Navy 
department $13,271,000,000; Mari- 
time commission  $1,370,000,000; 
other war agencies $6,728,000,000. 


Lend-Lease expenditures have 
not been separately reported since 
the end of June. In the breakdown 
above, Lend-Lease items have been 
included in the figures for the 
agencies through which expendi- 
tures were actually made. At the 
end of June Lend-Léase expendi- 
tures totaled $4,098,000,000, or 11.8 
percent of total federal war ex- 
penditures of $34,765,000,000 as of 
that date. In June, 1942, Lend- 
Lease expenditures totaled $665,- 
000,000, or 16.1 percent of the June 
total, indicating that the propor- 
tion of Lend-Lease was greater in 
June than the average for the two- 
year period ended with fiscal year 
1942. 


New Spark Plug Uses 


Ceramic Insulation 
TOLEDO.—An all-ceramic in- 
sulated spark plug, designed for 
“high-output” aviation engines, is 
announced by Champion Spark 
Plug Co. following tests partici- 
pated in by various government 


agencies and aircraft engine man- | 


ufacturers. 

Importance of the announce- 
ment is highlighted by the dwind- 
ling supply of mica upon which 
the United Nations can draw. 








AUTOMOTIVE NEWS, SEPTEMBER 21, 1942 
WLB Panel Overridden— 


GM Wages Boosted 


4. Cents an Hour 


WASHINGTON. — Rejecting a 
panel’s recommendations, the War 
Labor Board Thursday granted 
General Motors employes a four- 
cents-an-hour wage increase and a 
modified maintenance of member- 
ship provision. 

The wage increase will cost GM 
about $375,000 a week, it is esti- 
mated. The WLB panel recently 
had recommended a five-cents-an- 
hour pay boost to narrow the wage 





Civilian-Military Comma 


Set Up to WPB 

WASHINGTON. — A super 
military-civilian high command, 
to control the entire war produc- 
tion program, was set up Thurs- 
day by Donald M. Nelson, chair- 
man of WPB. Charles E. Wil- 
son, president of General Elec- 
tric, was named to head the 
new board. 

Serving with Wilson will be: 
Lieut. Gen. Somerveil, com- 
manding general, Services of 
Supply, U. S. Army; Maj. Gen. 
Oliver P. Echols, commanding 
general, Material Command, 
Army Air Forces; Vice Admiral 
Samuel M. Robinson, director of 
material and procurement, U. S. 
Navy; and Rear Admiral How- 
ard L. Vickery, vice-chairman, 
U. S. Maritime commission. 





differentials between GM and Ford 
employes. 

The panel had recommended that 
the maintenance of membership 
provision be made retroactive to 
January, 1941, but the board di- 
rected the company to include a 
maintenance of membership pro- 
vision which is idential with those 
ordered by the board in recent 
cases. Under this arrangement 
employes have 15 days in which 
to resign from the union in order 
that they may not be bound to re- 
main in it for the duration of the 
contract. 

Unless they do so they are 
bound to continue in the union. 

The board affirmed the proposal 
enunciated by the panel that men 
and women employes should be 
paid in accordance with the prin- 


Lincoln Turning 
Out Army Car 


Bodies in Volume 


DEARBORN.—Hundreds of Ford- 
built, quarter-ton four-wheel drive 
Army car bodies daily are rolling 
off the assembly lines of the Ford 
Motor Co.’s Lincoln plant. 

The all-metal bodies are rushed 
from the Lincoln plant to the 
Rouge plant at Dearborn, where 
final assembly is completed and 
delivery made to the U. S. Army. 

In addition to those going to the 
Rouge plant, there is a large daily 
shipment, by freight, to the Forc 
assembly plants in various cities. 

Production of the army car 
bodies at the Lincoln plant, and the 


| assembly of the completed units at 


the Rouge plant is well up to 


schedule, according to Ford Motor 
Co. officials. 








A PAIR of 40-millimeter anti-aircraft guns manufactured for the U. S. Navy 


in a Chrysler Corp. plant. 
and then mounted onboard ship. 
of more than 10,000 individual 
against air attack yet develope 


Nothing remains for this gun except to be test fired 
As shown here, this pair of guns consists 
ps and is one of the most deadly weapons 














ciple of equal pay for equal work 
and directed the parties to ne- 
gotiate a contract provision to put 
this principle into effect. 

Another panel recommendation 
which the board rejected was that 
the night-shift bonus be increased 
from 5 percent to 10 percent. The 
board unanimously approved the 
agreement of the parties that all 
wage increases should be retroac- 
tive to Apr. 28, 1942, the date when 
previous contracts expired. 

In addition, the board unani- 
mously upheld the following panel 
recommendation: 

“Employes assigned to jobs not 
covered by upgrading agreements 
shall be paid at a rate which is 
10 cents less than the rate for job 
classification for a period of 30 
days, at the end of which period 
the employe shall receive an in- 
crease of five cents an hour. 

WLB has before it wage de- 
mands by 100,000 Chrysler em- 






























HERE ARE SOME of the thousands of high explosive artillery shells being 
turned out weekly at Willys-Overland Motors, Inc., as they are wheeled from 


the conveyor system to the shipping department. Note the hemp rope around 
the lower part of the shell body which prevents the shells from bumping and 
scratching one another. Willys-Overland also manufactures the Army’s 
reconnaissance car, the Jeep. 


Automotive Output, Payroll 
Reach New Peaks 


half- 


ployes and 90,000 Ford employes 
which approximate those served 
on General Motors. The decision 
in the Chrysler case will be an- 
nounced next week. 


— 


FOB Factory 


By A. H. Alien 


DETROIT.—Production and em- 
ployment in the automotive in- 
dustry now are substantially above 
the highest levels ever attained in 
peacetime. 

Currently, it is reported, the in- 
dustry is producing weapons at an 
annual rate of $5.4 billion. This is 
32 percent ahead of the average 
rate of production of non-military 
items in 1941, the peak peacetime 


are making combat cars, 
tracs, tank-destroyers and other 
armored vehicles. 

Eight companies are 
tanks-medium, amphibian, light 
and_ special - purpose— with one 
plant alone turning out as many 
units as are produced outside the 
automotive industry. 

Marine engines of several types 
and sizes are in volume output in 


making 


IN THE ENTIRE metals field, 
including both ferrous and non- 
ferrous, about the only one that 






year of the automotive industry. six automotive plants. One plant 
Payrolls likewise are rising| alone is supplying more than half 


has not been 
designated a crit- 
ical material by 


are ample sup- 
plies available and 
no high priority 
rating is needed 
to obtain it. 
Hence it is a 
logical choice to 
supplant more 
critical metals 
like chromium, 
zine, copper, 
cadmium and nickel for coatings. 

Substitution of a coated iron or 
steel part for a _ solid brass, 
bronze or copper piece is an 
obvious means of conservation, 
but how to determine a suitable 
coating is the next problem. Ex- 
cept for terne plate, a coating of 
85-15 lead-tin alloy on steel, there 
has been little use for lead as a 
coating material. Now, however, 
@ new type of alloy of lead, tin 
and bismuth has been developed 
which seems to have interesting 
possibilities because of its non- 
oxidizing qualities and its ability 
to “wet” the surface of a part 
with a thin, uniformly distributed 
layer. 

The new material is known as 
Hurbenium and was concocted by 
a couple of Florida doctors, man 
and wife, who have devised in 
addition to the alloy a patented 
process for purifying the lead be- 
fore it is alloyed. They mix the 
lead with fuller’s earth, nitric acid 
and sulphuric acid and melt it 
down in cast iron pots, in which 
process about one-third of the 
original lead is lost. The balance 
then is treated successively with 
sodium chloride, sodium silicate 
and oxalic acid while still molten, 
whereupon it is supposedly meta- 
morphosed into some form where it 
is both nonoxidizing and, strangely 
enough, nontoxic. 

There is no supply of the fan- 
tastic Hurbenium available as yet, 
but a pilot plant is being built in 
Ohio to produce the stuff, and its 
backers hope to be pouring metal 
in 30 days. Motor companies 
around Detroit have been examin- 
ing parts coated with the alloy and, 
while still a little skeptical, pro- 
nounce it as having intriguing 
possibilities, especially in these days 
of shortages in supply of normal 


coating materials. 
* * * 


Wood Coming 


Into Its Own 

WOOD IS COMING into indus- 
trial use in an important way as a 
material for structural purposes. 
Unable to obtain structural steel, a 
number of companies building 
small additions have resorted to a 

(Continued on Page 22, Column 4) 





A. H. Allen 


now is lead. There 


rapidly above all previous high 
points, with upwards of 40,000 new 
workers being hired monthly. In 
August, there were 809,000 men 


of all the diesel engines that the 
U. S. Navy uses. 

Artillery, including aircraft and 
anti-aircraft guns, tank and anti- 


and women employed in turning/tank cannon, field pieces, etc., is 


out munitions in automotive 
plants. More than 20 percent above 
a year ago, the August total is 6 
percent above the industry’s pre- 
vious peak. 

Further, it is pointed out, cur- 
rent uptrends will “continue for 
many months, barring shortages 
of materials or manpower or other 
factors beyond the control of the 
industry.” 

Daily rate of automotive war 
production last month was $14.5 
million against $13.6 million in 
July, while total war output was 
$450 million against $414 million 
in July. 

A new analysis by Automotive 
Council for War Production of the 
major armaments contracts under- 
taken by the industry shows that 
seven companies are building air- 
craft engines in volume and two 
others are preparing to produce 
them; nine are in production on 
fuselage subassemblies—wings, na- 
celles, center sections, tail pieces, 


pouring from the plants of seven 
automotive companies while an 
eighth has nearly completed tool- 
ing. Gun carriages, to give cannon 
mobility, are made by eight com- 
panies. The same number of manu- 
facturers are turning out such 
small arms as machine guns and 
carbines. In addition, scores of 
plants are turning out shells and 
other ammunition, while nearly a 
thousand plants are acting as sub- 
contractors on the major products 
enumerated above. 


Paper Keeps Dodge Men 


In Touch With Each Other 


DETROIT.—Under the editorial 
direction of L. J. Ouellete, Dodge 
is keeping in touch with its field 
men and factory executives now 
engaged in war activities, through 
“Men of Dodge,” a mimeographed 
newspaper that announces it is 
published “when the spirit moves 


etc.—and four are manufacturing | 2nd company business does not in- 


propellers. In addition, five com- 
panies hold contracts to produce 
complete aircraft of various types 
and two of these are nearing the 
end of the tremendous tooling 
programs involved. (There are al- 
ready planes in the air that have 
been assembled completely from 
automotive-made parts.) 

Military vehicles are being made 
by 29 companies; seven of these 

Eg ee 


terfere.” 

Purpose of “Men of Dodge” is to 
preserve the friendships of men 
long associated with each other in 
the Dodge organization, and to 
keep these men in touch with each 
other and with their various ac- 
tivities during the war. 


“Worth its weight in  gold!’’— 


Dealers say about Automotive News. 


ary peln 
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ENOUGH OLD METAL to 
battleships has been gathere 
the first of the year. 
finishin 
531,000, 
the war e 


ort. Pictured above 





rovide the scrap necessary to build two 35,000-ton 
he oe wardens” in 90 GM 
ng e flow of production scrap from metal 
machines, the total haul from GM’s i siv y 
mone my g Ag Ag A 8 intensive scrap drive amounts to 


war plants since 


aluminum and other metals essential to 


8 a scrap pile at the Oldsmobile division. 





















HE report of the Baruch Com- 

mittee and the immediate ac- 
tion upon it by the President gives 
automobile dealers courage, in spite 
of the fact that it increases the 
difficulties of their situation, and 
calls for further sacrifice on their 
part. 

Dealers would much prefer to 
know definitely the worst, than 
to be constantly faced with so 
many uncertainties. The com- 
mittee’s report and the Presi- 
dent’s instant approval was per- 
haps a reaction to the public’s 
criticism of government com- 
placency, and it indicates that we 
may expect the government from 
now on to get tougher in the 
conduct of the war. If this is 
true, as we hope it is, it will 
bring many advantages, includ- 
ing increased confidence, as an 
offset to personal inconveniences. 

* * * 


More Service 


For Dealers 
E 35-mile-an-hour regulation 
is particularly popular. Auto- 
mobiles driven at that speed depre- 
ciate rubber no faster than the 
tires on cars in dead storage. Prac- 
tically everyone is glad to make 
this contribution to the winning of 
the war. Reduced speeds will also 
cut down accidents and afford a 
saving, not only in human life, but 
automobile life. The rationing of 
gasoline will make more people 
conscious of the necessity of keep- 
ing their cars in condition, and 
bring more service work to dealers. 
It will also, of course, mean the 
closing of a lot of gasoline sta- 
tions. If only half as much 
gasoline can be sold, half of the 
stations will have to go out of 
business because gasoline retail- 
ing is not too profitable now, 
what with competition between 
the oil companies in establishing 
stations where the gallonage 
doesn’t justify an attempt to in- 
crease their share of the volume. 
This reduction in the number of 
gasoline stations naturally will 
transfer a lot of quick service 
work, including lubrication, to 
automobile dealers, and will re- 
lease to those dealers a number 
of mechanics and attendants. 
* * 


Fair Price 


Is Needed 
AS". of the OPA in freezing 
all 1942 four-door, hard-top 
Chevrolet, Ford and Plymouth cars 
in dealers’ hands until Oct. 31 
clearly indicates that those are the 
types of cars that the government 
needs. Everyone wants the armed 
forces to have first call on the cars 
left in stock, and every dealer 
hopes that the law will be revised 
by that time so that the govern- 
_ ment agencies can purchase these 
cars at the ceiling price set by OPA. 
By law, the Army cannot pur- 
chase cars for more than $925. 
This law was passed before the 
price ceilings went into effect, 
and in view of the fact that auto- 
mobile dealers have sacrificed 
more to the war effort than any 
other group of merchants, it is 
only logical and fair that when 
the government comes to them 
for cars, it should pay the fair 
price as set up by the government 
itself. 


* * * 


High-Priced Cars 
Are Problem 


HHE OPA order freezing cars in 

this category brings up several 
other questions. First, the freezing 
of low-priced cars forces certificate 
holders to buy cars at a higher 
price. This, so far, is stimulating 
some business in the price class 
immediately above the low-priced 
field—namely, Studebaker, Nash, 
Hudson, Pontiac, Oldsmobile and 
Dodge. Everybody is glad to see 
dealers in such lines get this wind- 
fall. 

Second, this supplementary 
freezing act on the part of the 
government, identifying the cars 
it desires, makes it logical to 


Dealers tell me 


By John O. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. 
and the writer’s name will be kept in confidence if requested. 







Munn in care of Automotive News, Detroit, 





question what is going to happen 
to the inventory of high-priced 
cars now in dealers’ stocks, Sure- 
ly the government should not be 
called upon to use public money 
after July 1, 1943, to buy these 
high-priced cars, even though the 
Murray-Patman Act authorizes it 
to do so. These expensive cars 
are dormant in the hands of 
dealers, The rationing program 
is for the purpose of protecting 
the requirements of the War de- 
partment and of civilians in war 
effort. Neither of these two 
classes of buyers purchase the 
high-priced lines. The war work- 
ers who could obtain certificates 
seldom buy even the low-priced 
new cars—they purchase used 


cars. 
* * 


Would Release 
Used Cars 


E dealers who write this col- 

umn suggest that the govern- 
ment act now and release all re- 
strictions on cars now in stock, 
whose list price exceeds $1,800. 
This action would not only be 
beneficial to the dealer; it also 
would save the government from 
taking over and storing a lot of 
odds and ends, and almost imme- 
diately put these cars into use, 
because they would be purchased 
by people who do not qualify under 
the rationing regulations, but who 
would trade in used cars that 
would be eagerly sought by war 
workers. 

Surely this inventory of cars 
will depreciate less in the hands 
of owners, both from the stand- 
point of rubber and mechanical 
depreciation, than they would in 
dead storage. 

* 


* * 


35 MPH Limit 
A Big Factor 


TH the new regulations limit- 

ing speed to 35 miles an hour 
and with the coming rationing of 
gasoline, these cars would be in as 
good condition by July 1 next year 
as they would be if they remained 
idle. in dealers’ stocks. In the 
meantime, they would have served 
to keep America on wheels; their 
sale would have benefited dealers 
and released a lot of storage space; 
as well as released the government 
from an obligation to buy a lot of 
expensive odds and ends when the 
rationing of cars is over. 

I am heartily in favor of this 
suggestion, which has been ex- 
pressed so many times by auto- 
mobile dealers individually, and 
in meetings, and which is con- 
curred in by every sector of the 
public that has given the situa- 
tion any thought. 


Dealers Warned 


On Closeouts 

EALERS so sorely need profits 

that it is a shame if the new 
cars now in their hands aren’t re- 
tained for retailing through this 
channel of trade. Many dealers 
who are forced to liquidate are 
selling cars to what may be un- 
scrupulous persons, which can’t 
help but create a chaotic situation 
when the rationing is over. 

Even the dealers who are 
liquidating can do the trade a 
favor by seeing that the cars 
they sell fall into the hands of 
only authorized dealers, not al- 
lowing them to go to others 
where they will be apt to be 
thrown on the market as dis- 
tressed merchandise and compete 
with the cars which those dealers 
who have remained in business 


have to offer. 
* * 


Many Dealers 


Want Cars 
EALERS who want to liquidate, 
of course, can sell their cars 
now to RFC at the wholesale price, 
but why let those cars get into the 
hands of RFC which doesn’t want 
them and has no means for storing 
them, when there are plenty of 
(Continued on Page 23, Column 3) 


CCC Signs With RFC 


To Make Dealer Loans 

DETROIT.—Commercial Cre- 
dit Corp. has entered into an 
agreement with RFC to make 
loans to dealers under the Mur- 
ray-Patman Act. 


Dealers who have their cars 
financed with Commercial Credit 
at the present time can, upon 
agreeing to put cars in condition 
in accordance with the new 
maintenance requirements im- 
posed by WPB, OPA, and RFC, 
obtain further loans of 1 percent 
of list price per month. 





Car Releases 
Are Slow in 


San Francisco 


SAN FRANCISCO.—The San 
Francisco area lost almost as many 
automobiles out of its accumulative 
quota for August as has been 
designated for its September sup- 
ply. With the carryover from July, 
the quota for August was fixed by 
the rationing board as 270 cars 
During the month there were 185 
applications for new vehicles on 
which 140 were released, leaving 
130 cars carried over. 


Under the new OPA ruling allot- 
ments not disposed of during the 
month for which the quota is set 
go back into the general pile and 
an allotment for the succeeding 
month is made. The quota for 
September in this area has been 
set at 150 cars, only 20 more than 
the carryover from August. The 
rationing board here is very strict 
and holds to the fullest letter of 
the rules. 


RFC Commitment Date 


Deadline Is Oct. 15 


DETROIT.—RFC has extended 
to Oct. 15 the deadline for claiming 
a refund of the 1 percent commit- 
ment fee that was involved in the 
“pool” car agreements, 

Dealers who declared “pool” cars 
to Defense Supplies Corp. last 
spring and finance companies that 
declared “pool” cars to RFC, can 
obtain a cancellation of the 1 per- 
cent commitment fee providing 
that application is made prior to 
Oct. 15 for an RFC loan under 
the Murray-Patman Act. 


West Virginia Dealers 


To Meet Oct. 12 


HUNTINGTON, W. Va. — The 
Automobile Dealers Assn. of West 
Virginia will hold its annual con- 
vention Oct. 12 at the Daniel 
Boone hotel in Charleston. 


“Worth its weight in  gold!’’— 
Dealers say about Automotive News 


Mortality Only 
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Wide List of Eligibles 
For New Cars 


CHICAGO.—A study of 1,250 new | is as follows for both application 
car rationing certificates in Chi- | and certificates. 


Administration, reveals that the 
list of essential workers is much 


broader than commonly supposed, | 5 se, 


according to the Chicago Automo- 
bile Trade Assn. 


The survey also showed that | omitted, 


cago, made by the Office of Price | 


| 
| 


Eligibility Groups 
S I 5 K 


A M 
Applications 

9% 2% 1.5% Pe, 9.5% 52% 65 19 % 
Certificates Granted , 
1% 1.5% — 12.5% 58% 3% 18.5% 
Not all of the eligibility classi- 
fications are shown. Where 
the applications made 


71.4 percent of all the cars traded | were less than 1 percent of the 


in were 1940’s or later; 1.1 percent 
were 1942’s; 36.7 percent were 
1941’s; 33.6 percent were 1940's, 
and 282 percent were 1939’s or 
older. Twelve percent of all the 
new car certificates granted were 
on clean deals. 


The percentage of certificates 
issued, but not used to purchase 
new cars, was Only 1.3 percent. 


The average lapse of time be- 
tween receipt of application and 
action by the rationing boards in 
Chicago was 1% days, while the 
average lapse of time between cer- 
tificate issuance and new car de- 
livery was 4.8 days. The range 
was from 2% to 7% days. 

Based on both applications and 
certificates granted, the major 
eligibility classification is Group 
J (over one-half of the total), fol- 
lowed by salesmen, maintenance 
services, doctors, Officials. 


The percentage for each classi- 
fication of the total cases reviewed 


Hall to Head 
Danville Dealers 


DANVILLE, Va.— Randolph L. 
Hall has been elected president of 
the Danville Automobile Dealers 
Assn., with other officers as fol- 
lows: C. H. Harville, vice-presi- 
dent, and W. E. Gardner jr., sec- 
retary-treasurer. 


The association, organized in 
1933, now has 11 members. Only 
four dealers have gone out of busi- 
ness since organization, all volun- 
tarily, and none has closed since 
Pearl Harbor. 

Members of the association are: 
Wyatt Chevrolet Corp. Wyatt 
Buick Sales Co., Gardner Motor 
Co. (Dodge-Plymouth), George W. 
Aron & Co., Inc. (Packard), Cro- 
well-Dodson Auto Co., Inc. (Ford), 
R. L. Hall Motors, Inc. (Chrysler), 
Swanson Motors, Inc. (Cadillac- 
Olds), Gourley Motor Co. (Stude- 
baker), Harville Motor Co. (Nash), 
King Motor Co. (DeSoto), Caba- 
niss Motor Co. (Hudson). 


4% in Ala.; 


Service Swamps Dealers 


Special to Automotive News 

BIRMINGHAM, Ala. — Dealer 
casualties in Alabama _ so _ far 
amount to only about 4 percent 
according to figures compiled by 
C. E. Anderson, executive secre- 
tary of the Automobile Dealers 
Assn. of Alabama. 

This showing is much better 
than the national average, Ander- 
son said, and reflected the fact 
that dealers in the state are still 
enjoying good business despite the 
curtailment on sales. There is 
much wartime activity in the 
state and many dealers have more 
service than they can handle. This 
is particularly true in the Mobile 
area. 

New car sales for July and Au- 
gust ran considerably below the 
quotas set, and the quota of 524 
cars for September in Alabama is 
more than for the preceding 
months. This seeming poor sales 
record is partly due to the fact 
that there are not a lot of new 
cars in the hands of dealers and 
they are not over anxious to ‘sell 
what they have. Some of them re- 
portedly do not want to show any 
more earnings on this year’s in- 
come tax reports. 

As a whole, dealers have done a 
good job of pulling in stakes and 
cutting expenses. For instance, 
one large dealer in Birmingham 
who had four large buildings 
rented at one time now has only 


one. Dealers of course have plenty 
of problems. For one thing it is 
hard to keep help which is being 
siphoned off to the armed services 
or to war plants. Also the tire 
shortage becomes more acute. 
Dealers are doing their part to 
speed along the scrap collection in 
the state. Don Drennen, president 
of the Automobile Dealers Assn., 
has appointed a chairman in each 
county to work with the general 
committee on scrap collection. 


total. 

There was little variation of the 
percentages at the different boards, 
except a slightly wider spread at 
the northside boards. 

While there were quite a num- 
ber of executives in the eligible 
groups, at the time the study was 
made they appeared to be buying 
lower-priced cars even though 
they could apparently afford the 
higher priced units. 


10 Sugg 






estions 
For Getting Out 
Industrial Scrap 


NEW YORK.—American Indus- 
tries Salvage Committee has made 
the following 10 suggestions for 
getting out industrial scrap: 

1, Head up the campaign by ap- 
pointing an able executive of the 
company, with authority to act. 

2. Use posters, illustrations, pay- 
envelope stuffers, and all other 
publicity means to enlist all em- 
ployes in scrap campaign. 

3. Comb plant and yards for dor- 
mant scrap and unusable and 
abandoned equipment. 

4. Survey all plant equipment, 
particularly idle, standing or dis- 
carded machines. 

5. Classify and segregate scrap 
and supervise its handling. 

6. Make each foreman responsi- 
ble for preventing spoilage and 
waste in his department. 

7. Report promptly equipment 
which is obsolete. If equipment 
has not been used in three months, 
and it can’t be proved that it will 
be used in the next three, turn it 
over where it can be used... or 
scrap it. 

8. Salvage usable parts from 
equipment marked for scrapping. 

9. Speed return of scrap to mills 
and refineries through existing 
channels, Report regularly on col- 
lections of scrap to the Industrial 
Salvage Committee set up by the 
War Production Board in your 
community. 

10. Enforce monthly re-checks in 
every department to find scrap ma- 
terial previously overlooked. 





Cash Provisions 


Please Dealers 


SEATTLE.—Local dealers were 
surprised and pleased with two 
RFC developments the past few 
days. (1) Elimination of the 1 per- 
cent underwriting charge for the 
1943 “deep freeze” cars; (2) author- 
ization by RFC to banks carrying 
dealers’ paper that they can pay 
dealers, in cash, the 1 percent per 
month carrying charge on automo- 
biles frozen. 

This is relief to the dealers who 
may want the money now, instead 
| of waiting until the cars are sold 
|to the eligible buyers. 





WHEN MORTON MOTOR CO., 


Studebaker dealer in Omaha, 


sent its 


contribution to the community scrap pile in this 1914 Studebaker and 1 
Studebaker Coupe Express—and left the 1914 car on the pile—the Guehe World 


Herald photographer snapped this 
neany two tons, and the scra 
o 8 


pecuee. The voneeee * ry its load weighed 
on e@ express we & ° 
wartime activities, Studebaker is soem wee ecliioad 


As part 
promoting active participation by its 


dealer organization in the national salvage campaign. 





——— 
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‘Dr.’ Baruch Writes a Prescription 


=; US THE report of the Baruch committee sounds like 
a grand jury indictment of the Administration, an 
opinion that seems to be concurred in by the leading daily 
newspaper commentators throughout the land. 


“The Baruch committee finds us in our present jam 
with regard to rubber largely because of errors, 
procrastinations, indecisions, conflicts of authority, 
clashes of personalities, lack of understanding, early 
non-use of known alcohol processes and failure to 
stockpile crude rubber,’ writes Raymond Clapper. 


“The document is a powerful indictment of weak, 
inefficient and unmanaged administration,” condemns 
Arthur Krock in the New York Times. 


Editorializes the Detroit News: “It is an utterly 
damning indictment, doubly damning in the suggestion 
it inescapingly conveys that like administrative incom- 
petence, and worse, probably must prevail elsewhere 
in the war effort.” 

In other editorial outbursts, Jesse Jones and Harold 
Ickes are made the personal goats. 

In our opinion, it is no use crying over spilt milk or 
locking the stable door, now that the mythical horse has 
been stolen. However, had the Administration possessed 
the necessary foresight to stock crude rubber at the time 
it was possible so to do, or taken up the subject of synthetic 
rubber development a year or so ago, even if the bureaucrats 
had to learn the Russian language to find out, there might 
not now be pending national rationing of gasoline to 
conserve tires. 

Donald Nelson has said that the new rubber czar he has 
appointed—William M. Jeffers, president of the Union Pacific 
railroad—will be given all the authority he, Nelson, pos- 
sesses to straighten out the jam the country is in. But, in 
the face of what has happened during the Nelson regime, 
one wonders just what the little word “all” really means. 
Mr. Jeffers has a tremendous job to do in keeping rolling 
the hundreds of thousands of wheels necessary in our 
transportation lifelines that can spell either victory or 
defeat for this nation, depending on how the railroad man 
does his job. 

xk * 


Scarcity of gasoline and tires might be expected to slow 
the merry jingle of the cash registers of the service depart- 
ments of the automobile dealers now that the czar has 
ascended the throne, but, in our opinion, that will not be 
the case. If anything service business should improve, 
because motor vehicle owners cannot afford to neglect the 
upkeep of their cars and trucks now that Uncle Sam has 
tightened his belt to the last notch to provide the necessary 
transportation for the production soldiers behind the lines 
in order that the big guns can keep on barking up front. 

But let this be a lesson to us. Even at this late hour we 
should go to work in earnest—develop our own source of 
supply in the way of synthetic rubber now that we are 
beginning to believe it is an ace in the hole and be 
independent of rubber that has to come to us overseas. 

And let’s give a vote of thanks to the Baruch committee 
which has handled our big problem in so intelligent a manner. 





My wife likes to relate that be- | @ij:i"9 
fore we were married (some 27, +: % 

years ago) I always told her I was. 
an “advertising man.” It was only, 


after we were spliced that she 
found out I 

ENGLISH was in the 
ADVERTISING publishing 
POINTS WAY business, mix- 
ed up with 

pastepots, smelly ink and_ the 
never-ending vicissitudes of this 
never-too-lucrative profession. 
However, she exaggerates. the 
point, because I always have 
thought of myself as an advertising 


man, My activities locally and na- r 


tionally (if I can boast a little) 
give me, I think, a fair license to 
talk about advertising—man _ to 
man or as one ,bam to another. 


Having thus introduced myself 
and speaking professionally, I 
make the rather blunt statement 
that the English are doing a much 
better job of advertising their 
products, at least under war time 
conditions, than we are. Naturally 
—they have the advantage of three 
years experience. Prior to Pearl 
Harbor, although we were turning 
out immense quantities of other 
than consumer goods, we had not 
given very serious thought to the 
part advertising would play when 
we actually declared war. Our 
copy still shows it. Primarily, I be- 
lieve, because only in very recent 
weeks was any clear statement is- 
sued by the Treasury Department 
that advertising would be allowed 
as part of the legitimate cost of 
maintaining a business. Perhaps 
this is why we have gone sled- 
length in dodging the issue, which 
should be foremost in the minds 
of the men who are today making 
advertising appropriations, i.e.: 
that advertising of a trade name 
and the merits of the products 
produced under that name, is 
simply the best form of insurance 
against the loss, during the war, 
of the most valuable asset any 
corporation can _ possess. Bricks 
and machinery can always be re- 
placed in a hurry, but the good 
name and good-will of a product 
are secured only after years of 
patient effort and diligent service 
to the public. 

* * 

But getting back to the copy 
theme. So far as I know, no 
American car manufacturer has 
yet run copy such as the English 
Austin which asks, “Aren’t you 
glad now that you bought an 
Austin which will serve you for 
the duration?” Or the English 
Ford copy which reads, “‘When 
filler Up’ is the usual phrase and 
petrol coupons are forgotten, there 
will be plenty of new cars in the 
queue. Until then, it must be total 
war and your part is important— 
for you can help keep cars ef- 
ficient for essential work through 
the Ford Service facilities!” Then 
there is the Standard Motor of 
Coventry copy in the July 29, 1942, 
Motor Trader, which reads, “The 
morning sun, even so early in the 
day, lies hot on the wooden door 
that once led the way to the air- 
raid shelter. . . . From over the 
old stone wall comes the busy 
sound of bees, and further off, 
from clustered, ancient elms, the 
contented coo-coo of a wood 
pigeon. . . . Lovely weather for the 
fete—on August Bank Holiday 
194..? The scent of sweet-peas will 
mingle with the scent of tobacco 
smoke and trampled grass. ... 
Children will roll happily on the 
green. ... For peace is here again 
and the world can laugh once 
more. And among the cars and 
motorcycles in the car-park there 
are new Standard cars—built for 
the roads of the post-war world...” 

~ * * 


The point I am trying to make 
is that we are going too far in 
using our advertising space and 
time to talk only about our pro- 
duction of war materials. We can 
afford to do as the English are 
doing—talk about the product we 
built before the war—how our 
dealers are servicing it now so it 
will last the duration and — how 
much better prepared we will be 
to offer an even better product to 
our old and valued customers 
when this war is Over. 

” * of 


So endeth the first lesson—class 
dismissed !—G. M.S. 





Fitzpatrick in Chicago Sun 


The New Chauffeur 





In This Corner 
‘No Scarcity 





The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Takes Issue 


I take issue with you regarding 
your editorial in Automotive News 
regarding Senator Byrd. Senator 
Byrd is right in the stand he takes. 
So far as I can determine there 
has been, and is no scarcity of 
gasoline in Virginia. I have heard 
of no scarcity except through the 
OPA experts, and even they do not 
seem to know. At a recent meeting 
at which the OPA experts were 
present we were informed that our 
government was endeavoring to 
save tires and transportation. Gas- 
oline is not transportation. If tires 
wear out in the East, I am sure 
equally as well they wear out in 


the West. If gasoline be unrationed | 


in those states, is it not reasonable 
to assume that tires will wear out 
much faster since they can run as 
much as they please? 

Senator Byrd fortunately has no 
fear of going back in the Senate 
this fall. He knows that his ad- 
ministration in Washington has 
proved his worth, and he has no 
fear. He does not have to pussy- 
foot, as many Senators and Con- 
gressmen do. In my opinion gaso- 
line and tire rationing has been 
the biggest political football of the 
present time, and if some of these 
weak Senators and Congressmen 





Car-Dealer Reprieve 

Confirming previous assertions 
of Automotive News, the follow- 
ing item appeared in News- 
week’s famed Periscope on Sept. 
14, Reprinted by special permis- 
sion of Malcolm Muir, News- 
week publisher: 

“Most prophets now admit that 
they were unduly alarmed over 
the future of automobile dealers 
when car output was halted last 
January. The best available 
figures indicate that 4,000 out 
of 40,000 dealers have gone out 
of business, but these were, the 
industry believes, mostly so- 
called fringe operators who 
more often than not caused 
trouble by their unorthodox and 
underhand selling methods, Car- 
ryover profits from 1941 sales, 
plus second-hand and rationed 
new-car sales, have kept the 
vast majority going. Automotive 
associations concede that per- 
haps another 8,000 will fall by 
the wayside in 1943 but, with 
increased service business re- 
sulting from the wearing out of 
cars, about three out of every 
four are now figured able to 
survive even a long war.” 











did what they knew was right, 
rather than wait to see whether 
they would be elected before any- 
thing was done, I think our whole 
economy would be better. It is un- 
fair to Senator Byrd to criticize 
him, for his constituents requested 
that the action he took be taken. 
In fact I am one who endeavored 
as far as I could to press that ac- 
tion, and I stand behind him, 
along with the other citizens of 
our country. I personally know 
that even now there is an ample 
supply of gasoline through this 
section at any rate, and I have 
heard of no shortage on tidewater. 

It appears to me that if you 
could better direct your efforts to 
getting a supply of rubber created 
to meet this need, we could solve 
our gasoline problems with no 
trouble, for there are ample tank- 
ers that can run if there are tires 
to run on. I have been very much 
interested in your paper, and like 
it a lot. I find it very useful. At 
the same time I have yet to find 
anyone who seems to know any- 
thing about a supply of synthetic 
rubber, which is supposed to be in 
the making. 

Frankly, If feel like maybe we 
have locked the stable door after 
the horse has gone. Yet, with a 
tremendous ploughing season 
ahead are making no effort to se- 
cure another horse. It appears to 
me that if Germany and those 
countries can supply synthetic rub- 
ber we should be able to do so, 
unless we have been misled by 
Our powers that be.—John P. 
Hughes, president, John P. Hughes 
Motor Co., Inc. (Dodge-Plymouth), 
Lynchburg, Va. 

Epitor’s Note: Dealer Hughes’ 
letter was written before the 
Baruch rubber committee made 
its report. 





Coming Events 


OCTOBER 

1-3—Los Angeles (Biltmore Hotel). 
SAE National Aircraft and Produc- 
tion meeting and display. 

12—Charleston, W. Va. (Daniel Boone). 
Automobile Dealers Assn. of West 
Virginia annual conclave. 

16-17—Springfield, Mass. American So- 
ciety of Tool Engineers’ War 
Production conference. 


18-20—St. Louis. Convention of Ameri- 
can Trucking Assns. 

22-23—Chicago (Palmer House). Assn. 
of Battery Manufacturers annual 
convention. 

22-23—Tulsa, Okla. (Tulsa Hotel). 
SAE National Fuels and Lubricants 
meeting. 

NOVEMBER 7 

9-13—Chicago (Palmer House). Ameri- 
can Petroleum Institute's annual 
meeting. 
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MONROE 


SHOCK ABSORBERS 


te 


BLITZ BUGGIES 


AMBULANCES kKaweKwe KK KehUu KCL. 


MONROES 
CAN TAKE IT! 


* 


It doesn’t matter how tough the 
task. There are types for Tanks 
—Trucks—Troop Transports— 
Blitz Buggies — Jeeps— Motor- 
cycles and Ambulances. 
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OVER 70% 


of all Railway Passenger 
Cars built in the United States since 
1937 have been equipped with Mon- 
roeAirplane-Type” Shock Absorbers. 


CLIMATES AND TEMPERATURES 


do not affect the smooth operation of 

Monroes—for years they have been 

used in every civilized country in the 
world, under all conditions. 
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@ Tanks and Gun Mounts of various types are naturally swayed 
and tossed violently when traversing a wild countryside, over hills 
and through valleys. 


Monroe Shock Absorbers absorb the toughest jolts, keeping the 
vehicle on a more Even Keel; this means more effective shots by 
the Gunner at his post. 
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Established % BESS Monroe builds many 
27 years Gas ff. other products for 
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Dec. 1 Is Likely Start 


For Gas Rationing 


(Continued from Page 1) 


tion of the essentiality of civilian 
cars and trucks in the war effort. 
The report ignored previous official 
threats of car requisitioning and 
statements that it might be neces- 
sary to immobilize millions of cars 
because of lack of tires. 

Moreover, the Baruch report 
emphasized the need for providing 
more recaps and new tires to keep 
present vehicles in operation. 

Thus, if the recommendations 
are carried out, dealers will be 
assured that present vehicies will 
be kept in operation for the dura- 
tion, even if on a reduced mile- 
age basis of 5,000 miles per year. 
Reduction from the peacetime 
average of 6,700 miles to 5,000 
miles per year will not be the 
25 percent cut it seems, since 
most motorists have greatly de- 
creased their driving in the past 
six months. The 35-mile-per-hour 
speed limit has been advocated 
by dealer officials for many 
months. 

Most adverse effect on dealer 
operations will probably be in the 
used-car end, since exnerience in 
the East has shown that only those 
eligible for above-basic gasoline 
rations are in the market for used 
ears. 







































committee’s suggestions on the 
rubber czar were that he “should 
be a thoroughly competent oper- 
ating and manufacturing execu- 
tive, preferably with experience 
in the rubber industry,” it was 
indicatcd that President Roose- 
velt and Nelson believed Jeffers’ 
experience and ability as an 
executive were sufficient more 
than to offset his lack of rubber 
manufactur'ng experience. 
Automobile dealer rosctior t- 
the Baruch report was mixed, cJ- 
though all agreed that the air is 
now cleared for concerted action. 
Particularly impressive in the re- 
port was the comuinittee’s reitera- 


Synthetic Rubber 
Plant Starts 


Output in Conn. 


NEW YORK.—Near the little 
shop in Connecticut where the 
world’s first vulcanized products 
were manufactured 100 years ago, 
United States Rubber Co. has put 
into operation New Enz'‘and’s first 
synthetic rubber plant, it was an- 
nounced last week. 

Without ceremony, a button was 
pushed starting machinery in the 
third unit of the synthetic rubber 
program of Rubber Reserve Co., a 
subsidiary of RFC. 

At this plant the liquid styrene 
and the gas butadiene, in a liquid 
form under pressure, arrive in 
tank cars. Three parts of buta- 
diene are polymerized with one 
part of styrene to make buna Ss 
rubber, primarily for military pur- 
poses. 

United States Rubber Co. has 
also started constructicn of other 
synthetic rubber plan‘s which it 
will operate for the government. 
The company has been using syn- 
thetic rubber in its products for 
more than 10 years, and expevi- 
mented in synthetic development 
as early as 1921. 

Construction of this plant was 
started before Pearl Harbor. At 
that time F. B. Davis jr., president 
of the company, said: “Synthetic 
rubber is specially important to 
the nation at this time for two 
reasons. It has properties superior 
in many respects to those of 
natural rubber. And, in the event 
that the country’s supp'v of crude 
rubber should be cut off, synthetic 
rubber could be substituted for de- 
fense articles and most civilian 


products made of rubber.” 
Me tk » 


Va. Not Ready to Cut 


Speed to 35 MPH 

RICHMOND, Va.—Gov. Colgate 
W. Barden jr., of Virginia, says 
he’s not ready to reduce the speed 
limit from 40 to 35 miles an hour, 
as recommended by the Baruch 
rubber committee. 

“We have enough trouble en- 
forcing the 40-mile limit,” he com- 
mented, adding that arrests for 
speeding are still ranging above 
1,000 a week. 


s ¢ & 
Canada to Halve Gas 


Rations on Oct. 1 

OTTAWA. — Canadian Munitions 
Minister C. D. Howe said Thurs- 
day that tanker losses were “co- 
lossal,” and that a new gasoline- 
rationing plan reducing nones- 
sential motoring by almost half, 
would become effective Oct. 1. 

Those using gasoline for non- 
essential motoring are to be moved 
from the present “A” category into 
a new classification, “AA.” They 
will be allowed to purchase 16 
units for Class 1, or lighter type 
cars, between Oct. 1 and March 31, 
1943; 18 units for Class 2, medium- 
sized cars, and 20 units for Class 3, 
the larger types. 

The gasoline unit ranges from 


three to five gallons. 
* * * 


East’s Fuel Dealers 


Hail ‘Fairness’ 

NEW YORK.—Enthusiastic en- 
dorsement of the recommendations 
of the President’s Committee on 
Rubber was expressed by Sol A. 
Herzog, general counsel of the 
Eastern States Gasoline Dealers 
Conference. 

Welcoming the report as ending 
“the tedious, foolish process of 
cutting off the dog’s tail an inch 
at a time, on the theory that it 
hurts less that way,” Herzog 
added: 

“It covers the whole problem at 
a single stroke. It’s gratifying, to 
say the least, to note that this 
highly authoritative committee has 
recognized the need for a national 
distribution of war burdens. 

“The putting into effect of 
national rationing will make the 
public, as well as those in business 
in the East, far more acquiescent 
to any program of regulation, no 


Already Massachusetts, Rhode |} matter how rigid, than they have 
Island, Idaho and the District of | been to regulations which they 
Columbia have imposed speed|have felt have _ discriminated 


limits of 35 miles an hour or less.' against them.” 
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Cadiee eo. Serta 


NEW SYNTHETIC RUBBER PLANT goes into operation. This is how 
synthetic rubber looks as it goes through a tuber in the new synthetic rubber 
lant which United States Rubber Co. recently placed in operation in New 
‘ngland. The tuber is a machine, like a meat grinder that squeezes large 
chunks into smaller pieces, and in so doing removes water from the rubber. 
From here the material goes into a drying oven and then into a mill where 
it is finished in sheet form. 
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Baruch Report Breakdown 
On Synthetic Rubber 


The Baruch committee reported present plans call for erection of 
new synthetic-rubber plants estimated to produce 886,000 tons a year 


by 1944, as follows: 




















































EOUUINONG. 4668 ii sW eRV TES COURS Oe 49,000 tons 
EE. hee iaveer testi ecrvseeees es 132,000 tons 
ERENT RAS NENAOTN SOS UN 705,000 tons 











SO VEKCNCENECCD SEO TERE 886,090 tons 
Present schedules for manufacturing butadiene, which is mixed 
with styrene to form Buna-S rubber, call for the following (in terms 


of tons of Buna-S): 
Grain alcohol (Carbide & Carbon Chem. process) 242,000 tons 









Butane (Phillips Petroleum Co. process) ........ 50,000 tons 
BUCHNC (HOUGTY PTOCEES) oocccsssccvessvcscsees 16,500 tons 
Butylene (Standard Oil Co. of N. J. process).... 283,000 tons 
Refinery conversion processes* ................. 20,000 tons 






Standard and refinery conv. processes combined 93,500 tons 











‘AE NERA i CARA SH the ew sawn 705,000 tons 

To boost the 886,000-ton program to 1,106,000 tons, the committee 

—— an additional 220,000-ton plant capacity. This would 
include: 







ND, wt SWS RENEE Se DEMO RE CaS VO 140,000 tons 
EURO, ch vOse EU OC eC INE Ca Has. OnS 20,000 tons 
WON Se Ese VERSE NELS OLED NESS 60,000 tons 





To provide butadiene needed for 140,000 tons of new Buna-S in 
this program, the committee recommended immediate installation 
of a refinery conversion program to yield a total of 100,000 tons in 


addition to that now planned. 
*By cracking gas and heavy oil at high temperatures. 













butadiene plant from grain and an 
associated polymerization plant to 
produce 30,000 tons of Buna S, both 
to be located near the center of 
grain production. 

7. The immediate erection of 
alcohol plants to provide 100 mil- 
lion gallons a year for conversion 
into butadiene, the plants to be 
erected on sites near the grain 
producing states, and located on 
water transportation. 

8. Action within a month to re- 
move legal restrictions on acreage 
and to provide certain farm equip- 
ment in order to avoid a year’s 
delay in expanding and planting 
of guayule. 

9. An increase of 20 percent in 
the country’s capacity to reclaim 
rubber from scrap. 

10. Normal scrap _ collection 
should be continued and plans laid 
for a second intensive drive for 


Herewith is a condensed sum- 
mary of the Baruch Rubber Com- 
mittee’s findings and recommenda- 
tions to President Roosevelt and 
Congress: o 
l Military and other essential 

requirements will exhaust U. S. 
stocks of crude rubber before the 
end of next summer, with a deficit 
of 211,000 tons to be made up be- 
fore Jan, 1, 1944, from synthetic, 
with no allowance for tires for 
passenger automobiles. 
2 Overlapping authority and con- 

flicts between government agen- 
cies have seriously delayed a syn- 
thetic rubber program. 

If present civilian auto driving 

continues, there will be “an 
all but complete collapse” of the 
27 million American passenger cars 
in America by 1944. A majority of 
the cars will be off the road next 


























year. 
Corrective measures proposed} scrap about a year hence, when 
were: present stockpiles are used up and 
National gasoline rationing,| more reclaiming capacity becomes 


available. 

__ The committee made clear that 
its proposals were not intended to 
give every citizen the right to drive 
5,000 miles a year, and indicated 
that every mile of unessential driv- 
ing should be eliminated. 

The committee emphasized that 
“we are a have-not nation” as far 
as rubber is concerned and that 
each time a motorist turns a wheel 
in unnecessary driving “he must 
realize that it is a turn of thc 
wheel against our soldiers and in 
favor of Hitler.” 

The expanded synthetic program 
recommended by the committee 
would include 845,000 tons of Buna 
S, 132,000 tons of butyl, 69,000 tons 
of neoprene and 60,000 tons of 
thiokol. 


to hold passenger car driving 
down to a maximum average of 
5,000 miles a year. 
A voluntary tire conservation 
program until gasoline ration- 
ing can be _ established. 
A national speed limit of 35 
miles an hour, with a request 
for a voluntary limit of 30 miles 
Expansion of the govern- 
ment’s synthetic rubber pro- 
gram to 1,106,000 tons annually 
from present 877,000-ton plan. 
Release of more rubber to the 
public through recapping old 
tires or the issuance of new ‘ones 
so as to maintain fully “necessary” 
civilian driving. 
Compulsory periodic tire in- 
spection, 
Centralized control over rub- 
ber, under a rubber adminis- 
trator, to be appointed by the 
chairman of the War Production 
Board. He would have a complete 
technical staff. 

Specifically, to speed and expand 
the synthetic program so as “to 
safeguard the military situation in 
1943,” the committe recommended: 

1. There will be no further sub- 
stitutions in the plans now laid 
down. 

2. The immediate authorization of 
an additional capacity to make 
140,000 tons of Buna §S, increasing 
from 705,000 tons to 845,000 tons 
the projected annual production of 
that synthetic. 

3. The immediate institution of 
a refinery conversion program to 
yield a total of 100,000 tons of 
butadiene, in addition to amount 
now planned for conversions. 

4. The immediate adjustment in 
rates of construction of present 
styrene and polymerization plants, 
in order to obtain the maximum 
production of Buna §S in 1943. 

5. The construction of an addi- 
tional plant for producing 20,000 
tons of neoprene a year, over 
present plans. 

6. The erection of a 27,000-ton | 





Tire Makers Endorse 


Baruch Report 

AKRON.—Rubber industry of- 
ficials last week breathed a 
collective sigh of relief that ac- 
tion finally was to be taken 
about tire conservation on a 
National scale. 

John W. Thomas, chairman of 
the board of the Firestone Tire 
& Rubber Co., expressed the 
view of many of his fellow 
executives in the industry when 
he said: “We have always con- 
sidered the rubber situation 
critical and realized the need 
for positive action.” 

Paul W. Litchfield, chairman 
of the board of the Goodyear 
Tire & Rubber Co., observed: 
“The specific recommendations 
of the Baruch committee con- 
stitute the only possible solution 
to America’s grave rubber prob- 
lem. I am heartily in favor of 


each recommendation. The pro- 
gram is exactly what the rubber 
industry has urged and I feel 
that Baruch and his associates 
have made a great contribution 
to the nation’s security.” 








Guayule Program } : 
Speedup Assured 
We 


By Congressmen 


AKRON. — Necessary legislation 
for the speeding of the guayule 
program will be introduced in both 
houses of Congress immediately, 
according to word received by 
William O’Neil, president of Gen- 
eral Tire & Rubber Co. 

In its report, the Baruch com- 
mittee recommended that all re- 
strictions be removed and that 
“this program be given every pos- 
sible support as _ the _ principal 
source of crude rubber which could 
not be lost to us short of conquest 
of American territory.” 

The guayule plan, sponsored by 
O’Neil, originally called for the 
planting of not more than 75,000 
acres of the rubber producing 
shrub. The program recently ad- 
vanced by the U. S. department of 
agriculture is for the planting of 
180,000 acres of guayule and the 
committee report urged that neces- 
sary funds be provided to carry 
out this planting. It is expected 
that the planting will not be con- 
fined to California alone but will 














spread to other’ states where 
guayule will grow. 
“Worth its weight in gold!’’— 


Dealers say about Automotive News 





| Condensation of Baruch Rubber Report 


| In its investigation, the commit- 
| tee said it found many evidences 
{of bungling bordering on _ the 
“chaotic.” One of the “inexplica- 
ble examples of bad administration, 
the committee said, has been the 
failure to obtain detailed technical 
information concerning the experi- 
ence of Soviet Russia in making 
synthetic rubber. 

The complete reorganization and 
consolidation of governmental agen- 
cies concerned with the rubber 
program, the committe said, should 
include: 

1. A directive by the President 
ordering the Rubber Reserve Co. 
and all other government, agencies 
to act in all matters relative to 
the rubber program as directed by 
the chairman of the War Produc- 
tion Board. 

2. The appointment by the WPB 
chairman of a rubber administra- 
tor, delegating to him full and 
complete authority in all matters 
relating to rubber, including re- 
search, development, construction 
and operation of plants. The WPB 
chairman should divest himself of 
all direct concern with these 
matters. 

3. Establishment of an adequate 
technical staff, properly staffed 
under the immediate supervision of 
the administrator, with funds to 
be provided for these purposes. 


It was proposed in addition that 
the Petroleum Coordinator be di- 
rected by Presidential order to act 
“on specific directives” from the 
rubber administrator to explore all 
methods for the production of 
butadiene from petroleum and na- 
tural gas products and to recom- 
mend new proposals to the rubber 
administrator for consideration and 
action. 

The committee asserted flatly 
that the “military men” must de- 
cide what things come first in pro- 
duction but said that “unless the 
flow of materials for the construc- 
tion of these synthetic rubber 
plants is insured, there will be no 
rubber in the fourth quarter of 1943 
with which to equip a modern 
mechanized army.” The committee 
spoke critically of the “complicated 
and ineffective’ methods that have 
been used to distribute materials 
and to control priorities. 

No preference was expressed for 
any of the various processes for 
making synthetic rubber. 

In concluding its report, the com- 
mittee said it appreciated that it 
was asking the public to make 
sacrifices “because of mistakes” 
that have been made and for which 
the people are not to blame. “But 
wrong things done in the past can- 
not be cited as a defense for mak- 
ing mistakes in the future,” it, 

|said. “The war demands that we 
|do these things. Victory can be 
| won in no other way.” 





“Worth its weight in gold!” 
Dealers say about Automotive News 
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PRATT & WHITNEY AIRPLANE ENGINES ~Big al ALUMINUM FORGINGS 
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Pa. OPA Officials 
Set to Resign 
Over New Setup 


PHILADELPHIA.—A new 
shakeup in the rationing admin- 
istration in Pennsylvania is pend- 
ing, with state officials from Ad- 
ministrator Raymond F. Ashen- 
felter, down preparing to resign in 
protest against authority of the 
Pennsylvania office being report- 
edly reduced to routine work, with 
the New York regional office tak- 
ing over real administration of 
rationing in Pennsylvania. 


H. Richard Fox and Charles 
Wood, price experts attached to 
the Pennsylvania OPA office, al- 
ready have handed in their resig- 
nations. 

Fox declared he resigned in 
despair as reorganization is start- 
ing, under which the regional OPA 
office in New York will direct 
OPA in Pennsylvania, leaving 
Ashenfelter a mere figurehead. 

Ashenfelter reportedly is ready 
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FRANK _N. 


ISBEY, chairman of War Savings for Michigan, 


tore oer That WG Lad 





presents a 


Treasury department ‘‘Minute Man’”’ Flag to each of the three plants operated 
by the Chrysler division, Chrysler Corp. These flags are emblematic of better 
than 90 percent employee participation in the payroll deduction plan for | 


geronacing War Savings Bonds. 


right, Isbey; Jack Zellers, 
president of Chrysler division. 


despite the fact that it is one of 
the eight states doing half the 
nation’s war work. 

Under the new setup, it is re- 


to quit on Oct. 1 or sooner, unless ported, six district offices will be 


a change is made in orders which 
will make Pennsylvania a virtual 
“flag stop” in the OPA setup, 


' 
' 





established throughout Pennsyl- 
vania, directly responsible to the 
regional office in New York. 


Forward thinking, painstaking planning and 
skilled fingers have won for Auto-Lite a place 
as the world’s largest independent manufac- 
turer ‘of automotive electrical equipment. 
Today, every facility of Auto-Lite’s 26 great pro- 
duction divisions is concentrated on America’s 
all-out war effort. A great variety of materials 
are being produced, tasks undertaken—as 


TOLEDO, OHIO e 


THE ELECTRIC AUTO-LITE COMPANY - 


The plants receiving the flags were the 
efferson Plant, Kercheval Plant and Gun Parts Plant in Detroit. 
resident of Local No. 7 CIO, and David A. Wallace, 


Left to 


New Glowing Fabric 

WILMINGTON, Del.—A coated fabric 
has been developed by the Du Pont 
Co. which glows with visible light in 
complete darkness, it is said. It may 
be cut into letters or strips to mark 
doorways, staircases, hand-rails, fire 
extinguishers, arm bands, instrument 
dials, control panels and the like. ‘ 
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As Aid to Small Business— 





More Mortality Data 
Sought by Senate 


WASHINGTON. — Appealing to; Board, the Department of Labor, 
the Bureau of the Budget for as-| and the Federal Security Agency. 


sistance in obtaining statistical 
information vital to its program 
of aid for small business, the Sen- 
ate Small Business Committee last 
week urged that an inter-depart- 
mental committee be set up to 
gather reliable data on business 
mortality trends. 

In a letter to Harold D. Smith, 
director of the Budget Bureau, 
Senator James E. Murray, chair- 
man of the committee, pointed out 
that studies and plans for legisla- 
tion to solve small business prob- 
lems were severely handicapped 
by the lack of mortality figures 
and trends. 

The proposed interdepartmental 
committee recommended by Sena- 
tor Murray would include represn- 
tatives from the Department of 
Commerce, the Office of Price Ad- 
ministration, the War Production 


~~ 


diversified as armor plate, plastic products and 
leather goods, to name just three. Of course, 


there are also the hundr 
Auto-Lite units and parts 


eds of well known 
for complete start- 


ing, lighting and ignition systems. And when 


an American victory is won 
ished, Auto-Lite will again 


and this job is fin- 
be in a position to 


help solve problems of peacetime production. 


SARNIA, ONTARIO 


IN ITS 26 GREAT MANUFACTURING DIVISIONS, AUTO-LITE IS PRODUCING FOR AMERICA’S ARMED FORCES ON LAND, SEA AND IN THE AIR 











| $120,000; John L. Pratt, $170,000; 


The Montana Senator disclosed 
that he had already received word 
from the Office of Price Admin- 
istration that field representatives 
of the Retail Trades and Services 
division of OPA would make every 
effort to make spot surveys in 
selected areas on the subject of 
small business mortality trends. 

“In reply to a recent request 
from me, Henderson kindly con- 
sented to make an immediate ef- 
fort to gather statistical material 
that the Senate Small Business 
Committee urgently needs,” Sena- 
tor Murray stated. “I had pointed 
out to him that Dun and Brad- 
street reports merely show the 
number of firms newly established 
or currently going out of business, 
without any additional background 
information.” 

“Henderson’s field staff will also 
try to obtain information on pos- 
sible undue competition provided 
by new firms coming into a field 
which may already be overcrowded 
or in a perilous economic condi- 
tion,” Senator Murray continued. 
“In instances of firms passing out 
of existence, we want to know 
whether failures were more fre- 
quent among smaller firms in 
specified trades or industries, and 
what happens to the business men 
who have been forced to close 
down.” 

Material gathered by OPA rep- 
resentatives, it is hoped, will serve 
as an immediate source of in- 
formation for the committee, pend- 
ing more complete and compre- 
hensive machinery as proposed in 
the letter to the Budget Bureau. 

Meanwhile the committee asked 
the help of the wholesale and re- 
tail trade associations of the na- 
tion in solving the problems con- 
fronting small business. Senator 
Murray addressed a letter to 346 
trade associations asking each of 
them to submit a statement mak- 
ing constructive suggestions as to 
how the emergency, now threaten- 
ing the destruction of many retail 
and wholesale concerns, can best 
be met. 


Payments Set 


In GM Suit 


DETROIT.—Alfred P. Sloan will 
pay $600,000, C. F. Kettering $250,- 
000 and W. S. Knudsen $5,000 to- 
ward the 4,000,000 stockholders’ 
suit settlement approved by Gen- 
eral Motors directors. 

These shares and others to be 
carried by 35 present and former 
directors were disclosed last week 
as executors of the Fred J. Fisher 
estate won from probate court 


consent to place $150,000 in the 
giant pool. 
The suit, filed by three New 


York stockholders, alleged illegal 
bonus payments to eight directors 
between 1930 and 1940. Last week, 
Federal Judge Vincent L. Leidell 
announced in New York that an 
agreement had been reached sub- 
ject to approval by stockholders. 


Besides the Sloan, Kettering, 
Knudsen and the late Fred Fisher 
payments, others will be: 


A. G. Bishop, $5,090; Albert 
Bradley, $125,000; Donaldson 
Brown, $450,000; W. S. Carpenter 
jr., $85,000; M. E. Coyle, $43,000; 
H. H. Curtice, $17,000; H. F. du 
Pont, $40,000; Irenee du Pont, 187,- 
000; Lamont du Pont, $425,000. 


Pierre S. du Pont, $187,000; 
Charles T. Fisher, $60,000; Edward 
F. Fisher, $20,000; Lawrence P. 
Fisher, $60,000; W. A. Fisher, $60,- 
000; R. H. Grant, $30,000; O. E. 
Hunt, $36,000; R. S. McLaughlin, 
$55,000. 


James D. Mooney, $40,000; Ju- 
nius S. Morgan, $25,000; C. S. Mott, 


— i 


M. L. Prentis, $60,000; S. W. Proc- 
tor, $25,000; Seward Prosser, $25,- 
000; John J. Rascob, $250,000; J. 
J. Schumann jr., $26,000; John 


Thomas Smith, $235,000; Wilson, 


Whitney, $75,000; C. E. Wilson, 
$59,000, and C. M. Woolley, $5,000. 


For a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word in § 
Edgewise."’ 

‘ 
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N. J. Court Sets Precedent— 


OPA Regulations Get 
Priority Over State’s 


Special to Automotive News 

ELIZABETH, N. J.—Office of 
Price Administration regulations 
control in intsances where they 
conflict with state fair trade laws, 
it was ruled here last week by 
Vice Chancellor Alfred A. Stein 
in what was believed to be the 
first decision of its kind in this 
state. 


“A statute enacted under the 
war powers of Congress in order 
to protect the public interest,” the 
court held, “is valid although it 
impairs the obligations of a con- 
tract. Where a conflict arises be- 
tween the fair trade act and regu- 
lations duly promulgated by the 
federal price administrator, the 
regulations must control.” 

Noting that the highest prices 
at which the defendant involved 
in the case sold the complainant’s 
products during March were be- 
low complainant’s fair trade price 
schedules, the court added: 


“Complainant alleges that the 
defendant violated its fair trade 
contract and thereby is precluded 
from invoking the federal price 
administrator’s regulations, not- 
withstanding such regulations by 
their terms operate regardless of 
any contract or other obligations 
and there is nothing in the 
emergency price control act or in 
the regulations which excepts con- 
tracts made under the fair trade 
act from this provision. 


“The price administrator has 
thus prohibited the defendant 
from selling complainant’s prod- 


ucts at prices higher than those 


Dodge Regional 
Managers to 


Meet Monday 


DETROIT. — Regional managers 
of the Dodge field organization, 
supervising midwestern, southern 
and Pacific Coast territories, will 
be in Detroit Monday, Tuesday and 
Wednesday to attend the first of 
a series of special meetings called 
by Vice-President Forest H. Akers. 


Basic purpose of the meetings, 
Akers explains, will be discussions 
of current developments and for- 
mulation of plans for coordinating 
dealers’ efforts to adjust their 
widely varying local business set- 
ups to the changed conditions 
that make service to the motor 
vehicle owner the paramount issue 
and faithful compliance with ODT 
regulations a patriotic duty. 

With fingers close on the pulse 
of trade, Akers finds continued 
assurance in the fact that a high 
percentage of Dodge dealers re- 
main steadfast in their allegiance 
to the automobile business. They 
are increasingly appreciative of 
their responsibility in the mainte- 
nance of present motor vehicles at 
the highest possible standards. 

The meeting scheduled for De- 
troit on Sept. 21-23 will be followed 
by similar gatherings of regional 
managers representing other sec- 
tions of the country, Akers stated. 


Guide Lamp Receives 


Army-Navy E 

ANDERSON, Ind.— The Army- 
Navy “E” for high achievement in 
the production of war material 
was presented to the Guide Lamp 
division of General Motors in a 
ceremony before the workers in 
the parking grounds here. 


Presentation of the award was 
made by Lieut. Col. W. R. Martin, 
executive officer, Cincinnati Ord- 
nance district, while the award 
was accepted by C. A. Michel, gen- 
eral manager. 


Keeling to CATA 


CHICAGO.—Roy H. Keeling, general 
manager of Studebaker Sales Co., has 
been elected to the board of the Chi- 
cago Automobile Trade Assn. Keeling 
served as a CATA director for two 
terms several years ago. In returning 
to that post, he fills a vacancy created 
by the death of Harry T. Hollingshead. 
president of Nash Sales, Inc. 








“Worth its. weight in gold!’’— 
Dealers say about Automotive News. 


| 


charged by the defendant in 
March, and that order is controll- 
ing unless it constitutes an abuse 
of the power granted under the 
federal act. 


“The authority of the federal 
government is supreme with re- 
spect to matters which are dele- 
gated to it by the federal consti- 
tution, even though the exercise of 
such authority may interfere with 
the effective application of the 
laws of a state.” 


Vice Chancellor Stein’s decision 
was handed down in dismissing an 
application by Helena Rubenstein, 
Inc., of New York, to restrain 
Chartine’s Cut Rate, of Summit, 
from selling Rubenstein’s cosmetics 
at prices below those fixed under 
the New Jersey fair trade act. 


Although admitting the sale of 
the products below fair trade con- 
tract levels from last November 
through May, the store contended 
it was required by OPA rules to 
charge no more in the future. 





GOVERNMENT, COMPANY and union joined in honoring nine Packard 
employees when these war workers received their WPB national awards last 


week fe age “shortcuts.’’ 
are Curt 


workers pictured above. 
be released by the WPB. 
recognized. 
industry to receive the honor. 


urdock, president, Packard local 190, UAW-CIO; Geo. T. Christopher, | 
—* of Packard, and D. J. Hutchins, regional director, War Production | 

ard. Hutchins presented certificates and honorable mentions to the Packard | 
They scored nine out of the first 33 awards ever to 
This constitutes the largest single group thus 
They are the first in Detroit and the first in the automotive 





Sealed Power Undertakes 


New $1,950,000 Project 

MUSKEGON, Mich. — Sealed 
Power Corp. continues expansion 
with construction now under way 
on a new $1,950,000 project under 
government contract for the pro- 
duction of aviation piston rings. 
A large addition to the present 
plant was recently completed and 
is now in production on aircraft 
rings. 


Additional equipment 
made available through a plant 
facilities contract from the Navy 
provides for substantial expansion 
in piston and cylinder sleeve pro- 
duction. When completed, these 
increased facilities will require the 
employment of an additional 2,000 
persons. 


For a fresh automotive viewpoint, 
read George M. Slocum’s “‘A Word in 
Edgewise.”’ 


recently ; 7,000,000 tons. 
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75% of Steel 
Output Goes 


Into Munitions 


DETROIT.—More than 75 per- 
cent of the nation’s steel output of 
5,300,000 tons a month now is going 
into direct war use and the re- 
mainder into such essential indus- 
tries as railroads, machinery manu- 
facture, and the like, David F. 


| Austin, acting chief, Iron and Steel 
|branch, reported last week. 


| Eighty percent of our steel is 


At far right (reading from _right to left) | being delivered on ratings of A-l-a 


or higher. 

The 5,300,000 tons a month cur- 
‘rently being delivered represents 
| finished steel products, a reduction 
|of approximately 30 percent from 
| ingot production of more than 
In terms of plates 
and shapes, sheets, bars, pipe, wire, 
rails and the like, the United States 
this year will turn out about 62 
million tons. This is slightly more 
than 70 percent of the 86 million 
ingot tons the nation is expected 
to produce. The remaining 30 per- 
cent goes back into the furnaces 
in the form of scrap. 








“Dealers Tell Me,’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


The People, the Dealers, the Factory 
CO-OPERATING 


HIPS and men and cargoes can be lost at 
sea—and hattles lost at destination—if the 
trip to the dry dock is postponed too often. 


Wrecks, with death and destruction and 
ruin of a day’s hundred schedules, can result 
from neglect in taking railway equipment to 
the roundhouse shop. And a waiting ship 
may fail to clear its port. 


But in those fields the efficiency methods 
of business insist on the needed trips, to the 
drydocks and to the railroad repair shops—for 
safety and to safeguard against deterioration. 


Automotive transportation equipment has 
somehow seemed to need protection less. 
Automotive transportation performs a giant 
task, but without the roll and roar of the sea, 
the dash and rhythm of the railroads. Auto- 
motive transportation performs a giant task 
but breaks down that task into smaller units; 
still, it is a task that utilizes 32 million cars 
and trucks. 


These days, the requirements of moving 
goods and people by automotive equipment 
is continually growing. That transportation 
must not lapse. It involves intimately the 
transportation by rail and ship. It involves 


Tue Factories Serve 
with War Materials 





decisively the people who are carrying on 
this war, in all its phases. 


The people, individually, own these cars 
and trucks and the people, individually, have 
a responsibility for maintaining these cars and 
trucks in operation—and to safeguard them 
against wear-out. 


Plymouth, Dodge, De Soto and Chrysler 
dealers have the service facilities for automo- 
tive conservation. They have the experienced 
personnel and specialized equipment. They 
have the support of continuous contact—mail 
and personal—with the factory in regard to 
methods and parts availability. 


For factory engineered and inspected 
essential parts and accessories, call your 
nearby Plymouth, Dodge, De Soto or Chrysler 
dealer. For Dodge Truck parts, call your 
nearby Dodge dealer. . 


The Major Bowes broadcasts, represent- 
ing Plymouth, Dodge, De Soto and Chrysler 
dealers, offer helpful messages on automo- 
tive equipment conservation. 


“Keep ’em Rolling!” is an essential war- 
time objective. Through co-operation, the 
factories, the dealers and the public can do it! 


Tue Deacers Serve 


with Transportation 


Production Maintenance 
. . . Divisions of 
CHRYSLER CORPORATION 
=E THROW TOU? SC 2A? METAL [xX TO THE FIGHT Se] 








10—( 490) 
120 Out of 394 Alumni 
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1’, Billion Dollar 


Armed Forces Claim Third 
Of Dealer Son’s Grads 


DETROIT.—Of the 394 young 
men who have graduated from 
Chevrolet’s Post-Graduate School 
of Modern Merchandising and 
Management for Dealers’ Sons, 120 
or approximately one-third, are 
now in the armed forces—more 
than 40 percent of them Officers, 
according to William FE. Holler, 
general manager and founder of 
the school. 

The Chevrolet School—a “casual- 
ty” of Dec. 7, 1941—can boast of 
an alumni roster studded with ac- 
complishment. In the armed forces, 
50 graduates are commissioned 
officers and 28 are non-coms. An- 
other 26 are privates or seamen; 
16 are aviation cadets. Closely 


WATA Meets Sept. 23 


MILWAUKEE. — Wisconsin Automo- 
tive Trades Assn. will hold its annual 
convention Sept. 23 and 24 at the 
Schroeder hotel here. Members will 
lay plans, among other things, for 
assisting in the recruiting of 250 Wis- 
consin men for an Army Ordnance 


* supply company. 





Facts and Flashes 


associated with the armed services, 
six graduates are flight instructors 
and four are in work connected 
with the Army. 

Of the above group, 65 men are 
in the Army, 10 in the Navy, 36 
in the Air Corps, six in the Coast 
Guard and three are Marines. 


On the home front, the gradu- 
ates are closely allied with the war 
effort, some in defense work, others 
serving as guardians of the nation- 
al transportation system as dealers 
or dealership executives. Of the 
188 young men still with the Chev- 
rolet retail organization, more than 
half, or 97, are dealers or dealer- 
ship managers. Fifty-seven are 
assistant managers and the re- 
maining 34 are department heads. 

Working in war plants are 36 
graduates. Sixteen are currently 
working in other factory positions. 

Two graduates are listed as war 
casualties, according to T. O. Mc- 
Laughlin, director of the Chevro- 
let school. One, an English lad, 





FAR MORE VALUABLE today than 
platinum and jewels is the rubber- 
substitute, plastic ring which Yvonne 
Gillespie admires—a military vehicle 
part formerly made of rubber. Other 
products previously manufactured from 
rubber, are one made _ successfully 
with plastics at the Bay Mfg. division 
of Electric Auto-Lite Co. 


failed to return from an RAF 
raid over Germany. The other, 
Lieut. Joe Mischan of Grand 
Rapids, died in an Army plane 
training crash. 








Service Market Set 


(Continued from Page 1) 


“make money” basis from their 
service station revenue. 

Investigation shows that from 65 
to 75 percent of the dealers in the 
gasoline ration area would be mak- 
ing money from their service work 
right now if they would trim their 
building expense and unnecessary 
overhead to fit their service busi- 
ness potential. 

This means that where the aver- 
age good dealer had a fixed expense 
of $3,300 per month in normal 
times, he would now be making 
money if he had brought this fixed 
burden down to $1,500 per month 
instead of the $2,050 a month to 
which the average dealer of this 
size has reduced it today. All 
dealers will have to cut their over- 
head to this proportion by July 1, 
1943, when RFC will take over all 
cars remaining in the dealer stock- 
pile, if they are going to keep their 
neon lighted over the doorway for 
the duration. 

This is clearly shown in the 


From the 


Technical Service Department 
ETHYL CORPORATION 


FROM THE WARTIME AUTOMOTIVE FRONT 








Still not much chan 


ge in fuel antiknock value. 


1600 West Eight Mile Road 
DETROIT, Michigan 


the same. 


Octane number remains about 
Former outlook for marked decrease definitely not in prospect now. 


Spark adjustment only operation necessary for overcoming knocking complaints, 
but first be sure car is in good mechanical shape. 


Not being able to trade in for a new car is a new experience for thousands of 


motorists. 


Yearly "traders" who were likely to neglect many service opera-— 


tions toward close of year are good prospects for motor tune-up, changing 
lubricants in transmissions and differentials, oil filter unit replacements, 
air-—cleaner service and similar operations. 





New Ethyl laboratories for fuel and engine research, although not quite 
Under construction when America 


completed, are today in active service. 


entered the war, they were offered immediately to the government to aid in 


problems pertaining to military fuels and engines. 


Much of the 


work now being 


done will benefit peacetime transportation when the war is over, but prime job 
now is to help win the war. 


e Today's necessity of making spark plugs last Jonger makes correct installation 


of new or cleaned and regapped plugs particularly important. 


If plugs are 


tightened too much, electrodes may be distorted and insulators may break. 
If not tightened enough, plugs will overheat, causing rapid electrode wear and 


possible breakage of insulators. 


Torque wrenches are best, but Army uses the 


following rule when such-wrenches are not available: screw in finger-—tight, 
then tighten one-half to one turn with a wrench. 





Suggested new slogan for tire conservation program: "If your tires are good, 


drive slow and save your rubber. 





If your tires are old, drive slow and save 


your skin!" 





Success of U.S. Truck Conservation Corps depends more upon continuous, 


range cooperation than initial enthusiasm. 





long 


Automotive men are urged to assist 


truck owners in making preventive maintenance programs a permanent part of 
their operations. 


"Oil is ammunition—use it wisely!" 





figures of one dealer group in a 
large eastern city where only four 
out of 12 dealers checked were 
showing a profit in their operation 
for the past four months from 
their service station operations. 
But when profits from their new 
and used car sales were added to 
the picture, all 12 were in the black. 

Gasoline rationing will be espe- 
cially hard on those dealers who do 
not face the issue of getting out 
from under top-heavy building 
leases and paying rent for space 


that they cannot use in a normal, 


service operation, and for those 
dealers who do not start now in 
cultivating the potential service 
customers in their trading area. 

Service business is staying up 
above last year’s volume in those 
dealers shops, that are merchan- 
dising their facilities, and shows 
every indication of increasing in- 
stead of dropping as we go further 
into driving restrictions, The car 
dealer benefits from the drop out 
of independent station operators, 
who can make money money in a 
war plant, and the corner gasoline 
stations that are forced to close 
because of the decline in their gal- 
lonage. 

Service profits have stayed high 
in the gasoline-rationed Hast be- 
cause of the definite swing to me- 
chanical services and away from 
appearance work by the average 
car owner, With the premium now 
being placed on economy of opera- 
tion and making the car last for 
the duration, dealer service has 
shown a pronounced upswing in 
tuneup, carburetion, electrical and 
major service where higher 
amounts appear on the average 
service order, 

The average car dealer with his 
well-equipped shop, with all of the 
latest testing and corrective tools 
and machines, is being favored for 
this type of service above all other 
types of shops. Car owners have 
faith that the well-equipped dealer 
in the make of car owned can do 
a better job of correcting gasoline 
extravagance and excessive tire 
wear than any other type of serv- 
ice station. If the dealer has not 
destroyed his customers’ faith in 
his business integrity, the average 
dealer has little difficulty in build- 
ing up his service volume to more 
than take care of his overhead. 

But even those dealers, to be in a 
profitable operation, must trim 
their gross overhead of all barna- 
cles and put the same effort into 
merchandising their shop facilities 
that they formerly put into mov- 
ing their vehicles. 

Eastern operations show that the 
dealer who becomes his own serv- 
ice manager in fact, but not always 
in title, does not have a thing to 
worry about under gasoline ration- 
ing. But if the dealer continues to 
put the entire burden of operation 
on the shoulders of his service 
manager, and makes his golf and 
other pastimes his main activity, 
he is only riding for a fall. 

Less than half the nation’s total 
shops are going to service those 
vehicles that will run up over 
162,500,000,000 miles of essential 
transportation during the next 12 
months, after national gasoline ra- 
tioning goes into effect. The car 
dealer who starts right now to put 
his house in order will not only ride 
out this restriction in black figures, 
but will be in the strongest kind 
of position to carry on when the 
war is over. 


Rationi 

ing 
(Continued from Page 1) 

order that froze the sale of new 

cars except under rationing. An- 

other 3,461 is accounted for by re- 

leases to the armed forces and 


government agencies outside of 
quotas. 


In addition to the 164,531 auto- 
mobiles released in the five months 
ended with July, OPA estimates 
on the basis of preliminary re- 
ports from the field that the in- 
ventory was reduced another 27,- 
500 in August, bringing the total 
— out thus far to about 192,- 


“Worth its weight in  gold!’’— 
Dealers say about Automotive News. 






















the 4th Dimension 





Mag Linage Show;ng Recovery; 
Ethyl’s Tiein Campaign 
By Pete Wemhoff 


Linage 

Magazine linage for September 
gives another encouraging indica- 
tion that advertising is recovering 
steadily from its slump in the 
early part of the year. The loss 
for monthly magazines from a year 
ago was cut to about 6 percent, 
whereas in early months of the 
year it had been as high as 15 and 
16 percent. In addition, linage for 
the monthlies is ahead of the like 
1940 month. 

August weeklies registered a 
substantial increase over the cor- 
responding month last year, the 
gain running about 15 percent. 
This cut the year’s loss to about 6 
percent. Current indications are 
that advertising now on the books 
for the balance of the year will 
cut losses still further and enable 
magazines as a whole to wind up 
close to the 1941 level. 


Tiein 

In a campaign with the twofold 
Objective of improving public un- 
derstanding of Ethyl as a trade 
name and to maintain goodwill in 
the post-war period, Ethyl Corp. 
is starting a full-page campaign 
in 15 magazines on a “What’s In 
a Name?” theme. 

Ads are devoted almost entirely 
to personal names and their mean- 
ings, and a free booklet, contain- 
ing the derivation and explana- 
tion of more than 900 names of 
both sexes, is offered. Batten, Bar- 
ton, Durstine & Osborn, Inc., 
handling. 


Coop 


Southern Agriculturist has en- 
tered into a cooperative promo- 
tion with six radio stations of 
the South: WSB, Atlanta; WBT, 
Charlotte; WFAA, Dallas; WAPI, 
Birmingham; WSM, Nashville; 
WWL, New Orleans. 

The six stations will broadcast 
six days every week facts about 
Southern Agriculturist, its 
stories, articles, special depart- 
ments and features. Southern 
Agriculturist in turn will con- 
duct a special radio feature in 
each issue--a two-page spread 
given over to a special radio log 
highlighting programs of _in- 
terest. 


Setup 

Nash - Kelvinator Press Bureau 
has been established as a direct 
company operation. Under the 
new setup, the press bureau will 
become a part of the public rela- 


Nash Calls In 
Distributors for 


& 
2-Day Meeting 

DETROIT.—Nash distributors 
and branch managers will get 
first-hand impression of what ‘De- 
mocracy’s Arsenal’ is doing when 
the company opens its first war- 
time convention at the Book- 
Cadillac here this week. 

The entire distributing organi- 
zation of Nash-Kelvinator will be 
brought in for the four-day meet- 
ing, which will include an inspec- 
tion tour of the company’s Pro- 
peller division plants in Lansing, 
it is announced by Frank R. 
Pierce, vice-president. The Nash 
men will meet Sept. 21-22. 

“We want to give our organiza- 
tion first-hand knowledge of the 
tremendous war job the industry 
is doing,” Pierce declared. “These 
men, in common with all automo- 
tive dealers, have accepted the 
sacrifices adn financial hardships 
of these wartimes and at the same 
time have kept their faith in 
themselves, in the future of their 
business and in the inevitable vic- 
tory of America. It’s up to us to 
show them that everything pos- 
sible is being done on the produc- 
tion front to speed that victory.” 

Pierce pointed out that the 
meetings would also serve as a 
get-together to discuss future 
palns, particularly in respect to 
the maintenance and strengthen- 
ing of the dealer organization for 
the time when domestic business 
is resumed. 


tions Operation of the company, 
headed by H. G. Little, director of 
advertising and public relations. 


Director of the bureau will be 
Richard E. Gauen, identified with 
the company’s press relations for 
several years. Howard E. Howard 
E. Hallas, who in the past has 
specialized in the work of the 
Nash division, will continue with 
the bureau on overall corporation 
activities. 


Named 


Harold B. Day, of Lennen & 
Mitchell, Inc., formerly with the 
sales promotion department of 
the General Electric Co., has 
been appointed promotion man- 
ager of Popular Science Monthly. 


Appointed 
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Until recently, Jewell was radio 
charge of radio, it is announced 
Aveyard & Co. as vice-president in 
producer, has joined MacFarland, 


director for Stack-Goble advertis- | 


ing agency. 
Jewell’s appointment, it was an- 


nounced, is part of the agency’s | 


over-all expansion program, which 
includes increased personnel and 


Office space for radio, copy and re- | 
search departments. Evelyn Stark | 


will continue as radio director. 


Named 





F. Lee Johnston, vice-president | a 


of Advertising Services, Inc., has 
been appointed field executive of 
Metropolitan Detroit USO, it is an- 
nounced by Dr. Paul T. Rankin, 
vice-chairman of the USO execu- 
tive committee. His new duties in- 


clude directing information serv- | 


ices, and acting as field assistant 
to George Pierrot, managing di- 
rector of USO. 


Scrap 


The Scrapper, an eight-page tab- 
loid newspaper, has started pub- 
lication under aegis of the’ Ameri- 
can Industries Salvage Committee. 


Bry American wants the answer! Every tire 
dealer should know it! Let’s go back fifteen 
years. That’s when B. F. Goodrich began work- 
ing on synthetic rubber. Yes, we did develop 
Ameripol from materials abundantly available in 
the United States. 


Two years ago, we made tires in which more 
than half the rubber was this B. F. Goodrich- 





NO TIME 
For years, life was one big circus to 


FOR COMEDY NOW. 
Ernie Murray. As ‘“‘Laffo the Clown” 
(inset) he was known to Big Top fans 
| the country over. But like thousands 
|of other peace-loving Americans, he’s 
;a war worker today. Scrapping his 
| nickname and makeup along with his 
|sawdust-ring career, he is beating 
| Plowshares into the modern equivalent 
| of swords—the engines of mechanized 
war. He is one of the hundreds of 





and 
have 


men, farmers, 
people, who 


former business 
even professional 


| 
| 
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Akron Dealers 
Optimistic Over 
Gas Rationing 
AKRON— Akron automobile deal: 


‘ers believe that the Baruch g1so- 


‘line rationing edict will 


be co- 


| sidered mild since most motorisis 
‘already have reduced their moto-- 


ing to less than 5,000 miles a year. 
Since the average annual milezge 


| for motor cars is 6,700 miles a year, 


teamed up in the plants of Continental | 
James Jewell, radio writer and|It’s free and issued to spur the | Motors Corp. to help beat the Axis bv 
by Hays MacFarland, president.! nation’s scrap campaign. 


building air-cooled radial power plants 
for Uncle Sam’s aircraft and tanks. 


HAVE WE MADE ANY? 
HOW GOOD ARE THEY? 


reduction of unnecessary driving 
will bring the use of the faniily 
motor car down to 5,000 miles with- 
out difficulty, it’s contended. 

For this reason, Akron dealers 
believe their business will not be 
injured by gasoline rationirg. Some 
maintain their position will Te 
strengthened, due to the fact that 
many workers depend upon their 
automobiles for transportation to 
and from their work. Those work- 
ers will be anxious to keep their 
cars in good condition at all times, 
the dealers assert, and predict 
steady work in their service depart- 
ments. 


“Dealers Tell Me,"’ 
Munn. is an open 
expression of dealers’ 





by John ©. 
forum for the 
opinions. 






concerns and individuals. They bought these tires 
—called B. F. Goodrich Ameripol Silvertowns. 
They put them to work, right alongside regular 
tires. Mile after mile went by! Month after month! 


Now the reports are in! Hundreds of letters 
testify that Ameripol Silvertowns did the job at 
least as well as first-line natural rubber tires. 
These letters are in our files. They prove, more 





B. F. GOODRICH Amerypol siivertown 


THE FIRST TIRE MADE WITH SYNTHETIC RUBBER 
EVER OFFERED TO AMERICAN CAR OWNERS 


Produced: Gune 51990 


developed synthetic. Then we 
wanted to know how they’d 
stand up in actual service. We 
wanted to know how they 
compared with tires of natu- 
ral rubber. 

So, with the help of inde- 
pendent B. F. Goodrich deal- 
ers, we enlisted the services of 
hundreds of patriotic business 


than anything we 
can say, that Amer- 
ica can make a 
synthetic rubber 
that’s top-grade! 
That B. F. Good- 
rich has made it! 






















N 0 Té $ Tires made with syn- 


thetic rubber are not being built for 
public sale. There may be no tires 
made with synthetic rubber for sale 
to the public until after we 
are victorious in this war. 








——E 
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Service Work Uninterrupted 


‘Bits and Pieces’ Work 
Pays Overhead 


By Howard Gerring 
Staff Correspondent 

TORONTO.—Automobile dealers 
in this city, hit hard by new and 
used car sale reductions, are go- 
ing after government war con- 
tracts—as well as service work— 
to pay for overhead expense. And 
they’re showing profits, too! 

Since the war began Canada has 
greatly increased its production by 
encouraging sub-contracting and 
expanding a program known as 
the “bits and pieces” program. 
Under the plan small bits of ord- 
nance and small bits of some other 
type of war production is turned 
over to very small factories. 

And that is where Canada’s auto- 
mobile dealers come into the pic- 
ture. Not long ago Hon. C. D. 


Used Car Sales. 
Recede Slightly 


In San Antonio 


SAN ANTONIO.—Used car sales 
for August, as reported by the San 
Antonio Automobile Trade Assn., 
were slightly below those for the 
preceding month, reflecting the 
conservative policy of members of 
this body. The report follows: 

There were 756 cars on hand at 
the start of the month with sales 
for the month totaling 505 units 
for a unit turnover of 67 percent, 
as compared with 76 percent for 
July, a total value of $252,379, a 
turnover value of 85 percent as 
compared with 89 percent for July, 
and an average value of $500 
against $450. There were 623 cars 
on hand at the end of the month 
having a total valuation of $253,- 
198, and an average value of $406 
against $394 for July. 

During July there were 648 cars 
sold for a unit turnover of 76 per- 
cent, a total value of $291,633, a 
turnover value of 89 percent, and 
an average value of $450. There 
were 756 cars on hand at the end 
of the month having a total value 
of $298,098, and an average value 
of $394. 

In August, 1941, there were 2,067 
cars sold for a unit turnover of 
127 percent, a total value of $653,- 
639, a turnover value of 126 per- 
cent and an average value of $316. 
There were 1,191 cars on hand at 
the end of the month, having a 
total valuation of $350,710, and an 
average value of $294. 


@ Costly telegraph de- 
lays are out! POSTAL 


“Automatic” is in! 
Amazing machines—only re- 
cently perfected by POSTAL 


TELEGRAPH engineers — now 
flash messages to any part of the 
country at record-breaking 
speed — and with incredible 
accuracy. These “Automatic” 
machines are POSTAL’s—exclu- 
sively. Messages sent “Auto- 
matic” cost you not one penny 
more. So— 


Try this NEW SUPER-SPEED 
SERVICE today! 


Teleqrapb 


For your convemence charges 
for telegrams telephoned -in 


appear on your rot alelata bill 





*F, iptive folder — address Postal 
For eeu 157 Chambers 51. New York 
or ask local branch manager. 


Howe, Minister of Munitions and 
Supply, announced that “the 
smallest plant we have is a two- 
car garage with three lathes which 
is making a part of a 25-pounder 
gun.” 

In Toronto three well-known 
dealers are enthusiastically en- 
gaged in war production under the 
“bits and pieces program. 


Ainsworth Motors Ltd., Oldsmo- 
bile - Chevrolet), started from 
scrtach some time ago without 
any of the necessary equipment 
but with a strong determination 
to make good. First the firm set 
aside a section of its service floor 
for a machine shop, then brought 
in the machines that were needed. 
This led to sub-contracts from 
larger war plants—the making of 
radio parts used by the military 
forces. 

Ainsworth Motors was able to 
make use of its paint shop facili- 
ties in connection with this con- 
tract, for each piece required a 
protective coating before final as- 
sembly. The job posed something 
of a problem for the company 
since the parts are extremely 
small and turned out by the 
hundreds. A solution was discov- 
ered by mounting the parts on a 
board and spraying 250 at a time. 
For larger parts requiring a pro- 
tective coating the company 
simply strings a number on wires 
across the paint shop, sprays 
them, and leaves them hanging to 
dry. 

Hyland Motors Ltd., (Dodge-De 
Soto) set up its sub-contracting 
machine shop in what was former- 
ly the front section of the used 
car reconditioning plant. In 
normal times, this plant, entirely 
separate from the new car show- 
rooms and service department, was 
devoted to a reconditioning pro- 
gram on an organized production 
line basis for economical operation. 


At O’Donnell-Mackie Ltd., (Stu- 
debaker distributor), a consider- 
able amount of storage and work 
space On the second floor was 
made available by the drop in 
automobile traffic through the es- 
tablishment. Machines were se- 
cured in various parts of the city 
and trained machinists were hired, 
some through technical school and 
government-sponsored programs. 


At the present time the firm is 
expanding the size of its shop by 
25 percent to take care of an 
ever-expanding volume of war 
work. 

Profitable work under the “bits 
and pieces” program is not con- 
fined to Toronto automobile 
dealers. According to government 
reports, Jarry Automobile Ltd., in 
Montreal, has converted its used 
car showroom into a machine shop. 
Sixty-five machines have been in- 
stalled and 100 men, trained ma- 
chinists, are kept busy turning 
out bolts, nuts and small parts to 
be used on guns, tanks, and aero- 
planes. The plant works two 
shifts a day. 

As with other dealers engaged 
in war production, service and 

paint shop work is maintained 
for the regular trade in addition 
to the new program. 

Under the government plan, 
blueprints are supplied to sub- 
contracting dealers and the opera- 
tor works to the blueprint specifi- 
cations, often without knowing 
the function of the part he is 
making or where it finally goes. 

The fact that these Canadian 
dealers have found a way to offset 
wartime conditions by using the 
equipment already in their plants 
indicates that other dealers might 
also profit by this work. The Ca- 
nadian government has indicated 
a willingness to discuss the mat- 
ter with any dealer who feels his 
facilities may be of some help, 
and it has set up a special branch 
of the Department of Munitions 
and Supply for this purpose. It is 
called the Industry and Sub-Con- 
tract Coordination branch and of- 
fices have been located in major 
centers throughout the Dominion. 





“Worth its weight in gold!’’*— 
Dealers say about Automotive News. 


Dealers in War Work 





HERE IS the well-equipped machine shop which Hyland Motors Ltd., Toronto, 
has set up in what was formerly the front section of its used car reconditioning 


plant. 


At the left is the entrance to the reconditioning department where a 


sizeable volume of work is handled on a production line besis for economical 


operation. 
war effort. 





Each of these machines turns out important parts for Canada’s 


AINSWORTH MOTORS Ltd. (Oldsmobile-Chevrolet), Toronto, partitioned off 
this section of its service floor for use as a wartime machine shop. Though 
not big, the shop turns out hundreds of small radio parts needed for aeroplanes. 
At the right is Ainsworth’s spray painting department which is also used in 
connection with its wartime production. 


Hudson Service Officials 


Stress Conservation 


DETROIT.—Proper servicing ofdistribution and availability of 


the nation’s automotive rolling 
stock for the duration, with con- 
tinued accent on conservation of 
vital materials as a patriotic duty, 
was the theme of meetings of 
Service Supervisors of the Hudson 
Motor Car Co., held last week at 
the Fort Shelby hotel here. 

The supervisors represent all 
parts of the United States and the 
company’s export division. 

T. H. Stambaugh, Hudson’s di- 
rector of national service oOpera- 
tions, and other company Officials 
stressed the importance of proper 


Chatfield Named 


By Transmotive 


CHICAGO.—S. L. Davis, presi- 
dent of Transmotive Laboratories, 
manufacturer of automotive chem- 
icals and service 
systems, an- 
nounces the ap- 
pointment of E. 
C. Chatfield as 
sales manager of 
his organization. 

Chatfield, after 
an initial expe- 
rience as jobber 
salesman and 
jobber in Iowa, 
; was for 17 years 
E. C. Chatfield With the Pedrick 

piston ring or- 
ganization — first as Southeastern 
territory salesman, then as sales 
manager of the replacement di- 
vision and finally as Middlewestern 
manager—from which he resigned 
Aug. 31 to accept the Transmotive 
sales managership. 

He is now engaged in organiz- 
ing the distribution through auto- 
motive jobber-dealer channels of 
Transmotive’s Prolatex rubber- 
saving system. 





“Worth its. weight in gold!’’— 
Dealers say about Automotive News. 








Akron Car Sales Steady; 


Used Cars Drop 

AKRON.—Sales of 45 new 
automobiles, as compared to 46 
the previous week, are reported 
by the Akron Automobile Deal- 
ers Assn. for the week ended 
Sept. 10. A year ago during the 
same period dealers reported the 
sale of 233 new cars. 

A total of 277 used cars were 
sold the week ended Sept. 10, 
as compared with 298 the pre- 
vious week, and 722 the same 
week in 1941, 





parts to the end that cars may be 
serviced promptly, though in line 
with government restrictions, to 
meet the customers’ requirements. 

The meeting had as its aim the 
maintenance of the high stand- 
ards of the Car Conservation Serv- 
ice Program launched by Hudson 
many months ago. The program 
had its beginning early in 1941 as 
soon as it became apparent that 
curtailment and later cessation of 
car production would be necessi- 
tated by the national defense 
effort. 


The plan provides for stocking 
of all functional parts in the major 
parts depots in 82 distributor 
cities. These depots are strategic- 
ally located throughout the country, 
assuring prompt service to all of 
Hudson’s 2,200 dealers. 


Today the most efficient use of 
a minimum quantity of functional 
parts is the aim of the service 
program, modified to meet wartime 
conditions. A thorough inspection 
of each owner’s car, including tires, 
by factor-trained service personnel 
and an exact maintenance pro- 
gram for each car on the work 
needed to restore the car to a first 
class Operating condition, are em- 
braced in the conservation effort. 

G. H. Pratt, general sales man- 
ager, who attended all of the dis- 
cussions, emphasized that during 
this period, more than ever, main- 
tenance procedures must be on a 


regular and systematic basis if | 


present transportation is to out- 


last the war. 


R. N. Hamilton, who heads up | 
Management | 


Hudson’s’' Business 


department, presented procedures 


to assist dealers and distributors | 
in handling their planning, fore- 
casting and accounting under pres- 





Phd kha! 


SERVICE—USED CARS 


Makers’ Sales 
Of Parts Under 


New Regulations 


DETROIT.—Manufacturers’ sales 
of automotive replacement parts, 
subassemblies and accessories de- 
signed for civilian use have been 
removed by the Office of Price 
Administration from the General 
Maximum Price Regulation and 
placed under the Machines and 
Parts Regulation. 

The transfer, designed to sim- 
plify pricing procedure, is accom- 
plished in Amendment No. 16 to 
the Machines and Parts Regulation, 
Maximum Price Regulation No. 136. 

Sales at retail and wholesale 
remain under the General Maxi- 
mum Price Regulation. 

The amendment does not affect 
parts and subassemblies designed 
for use expressly for military ve- 
hicles such as tanks and jeeps. 
However, manufacturers’ sales of 
parts and subassemblies originally 
designed for use in private cars 
and trucks, whether or not they are 
destined for ultimate use by the 
armed forces, do come under the 
new provision. 

The amendment, effective Sept. 
29, simplifies the pricing of new- 
type items and items made from 
substitute materials, Under the 
previous system manufacturers had 
to obtain OPA authorization for 
prices on most such items. 

By the placing of these sales in 
Appendix B of the Machines and 
Parts Regulation, an automatic 
pricing method for new items and 
items made from substitute mate- 
rials is provided. 

Since the base date for items in 
Appendix B of the Machines and 
Parts Regulation is March 31, 1942, 
and the base period under the Gen- 
eral Regulation is March, the gen- 
eral level of prices will not be 
affected. 

The present amendment does 
not affect automotive repair 
services, which remain subject to 
Maximum Price Regulation No. 
165 (Services.) 


12 Cars Released 


_ALLIANCE, O.— Merchandise _ra- 
tioned during August by the Alliance 
war rice and rationing board in- 
cluded 12 new passenger automobiles, 
according to G. Fred Miller, executive 
secretary. 





No Priorities Required 


To Get Repair Part 

WASHINGTON. — Limitation 
Order L-158, which governs the 
manufacture, inventories and 
distribution of automotive re- 
placement parts, does not re- 
quire a consumer or distributor 
to obtain a preference rating to 
secure @ replacement part. This 
fact has not been generally 
understood, and it has come to 
the attention of the Automotive 
branch of the War Production 
Board that some dealers have 
been requesting preference rat- 
ing certificates from their cus- 
tomers and have been refusing 
to sell automotive replacement 
parts without such certificates 
being produced. 

The Automotive branch wishes 
to make it clear that a dealer 
has no right to demand a 
“priority certificate” from civil- 
ian customers. It has also been 
reported that certain distribu- 
tors and manufacturers have 
been demanding “priorities” 
from retailers before delivering 
automotive replacement parts. 
This is not required by Order 
L-158. 
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STRESSING PROPER SERVICING of Hudson cars to ‘Keep ’em Rolling” 
for the duration, service supervisors from all parts of the United States, 
including the expose division of the Hudson Motor Car Co., are shown at & 


meeting last week in Detroit. 


At the head of the table are: (Left) G. H. Pratt, 


general sales manager, and T. H. Stambaugh, Hudson’s director of national 


service operations. 
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—_ 
The “Deadline” 
GEP Grab 


“Fire-eater”’ Czar 


Certificate Worries 
—_——>—— 


by 
Sack Weed 


HIE importance of proper and 

thorough lubrication of the 
vehicles that make up our on- 
rubber transportation is being em- 
phasized more and more as we go 
into our all-out war effort. While 
dealer lubrication percentage to 
other services has fallen off from 
approximately 20 percent of total 
service work to about 10.6 percent, 
recent checks by the Army finds 
that 95 percent of the trucks on 
the “deadline” are there because 
of lubrication trouble. 

This tremendously unbalanced 
condition is especially interesting 
when this same check develops the 
information that only 1% percent 
of all trucks on DEADLINE and 
KEPT FROM ROLLING are there 
because of accidents. There is a 
suspicion that even some of the 
accident casualties may be there 
because of basic lubrication cause. 

* of * 


WHEN ONE considers that by 
far the majority of trucks drivers 
in this war’s Army are what may 
be classified as “green” drivers and 
that most of their driving is over 
rough terrain, the fact that only 
1% percent of the causes for trucks 
being out of service is due to acci- 
dents, speaks well for their basic 
training. 

But when one considers that each 
driver is “first eschelon,” and has 
to take care of the lubrication of 
his own unit, it does not speak well 
for the training on basic mainte- 
nance that has been given these 
men. Lack of lubricant is not as 
much to blame for the condition, 
it seems, as lack of proper instruc- 
tion as to how to apply it. 

« 


FLEET AND SERVICE station 
lubrication men have, in most 
cases, been properly trained in the 
proper procedure of lubrication. 
They know they must look for the 
hidden nipple and when NOT to 
use a highp ressure gun at a point 
where they may blow out a grease 
retainer. But judging from the 
fall-off in lubrication volume in 
our service stations, service engi- 
neers are wondering if the owners 
are not letting the present wave of 
“conservation of materials” move- 
ment sell them into a phase of 
automotive vehicle operation that 
will show up in excessive parts re- 
placement later on. 


In spite of the recommendations 
of Budget Director Smith, who re- 
cently advocated two oil changes 
per year for government vehicles, 
lubrication still remains the only 
sure basic parts and vehicle waste 
preventive and should be em- 


phasized and maintained for the} 


good of our entire national trans- 
portation system. 
* oe ” 


EVER SINCE truck rationing 
went into effect last March, truck- 
ers, industry men and even execu- 
tives of the WPB have been exer- 
cised over the preponderance of 
trucks that were being taken from 

(See TRUCKIN’, Page 18. Col. 4) 
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|ings for the week ended Aug. 29) 


| cars 


1% Per Month 
May Be Added 


To Truek Prices 


Dealers Must Comply 
With OPA Rules on 
Vehicle Conditioning 


WASHINGTON. — To cor- 
rect a situation caused by the 
fact that no provision had 
been made for carrying trucks 
in storage, OPA last week 


issued an amendment to General 
Maximum Price Regulation to per- 
mit monthly additions to new truck 
prices. The order becomes effec- 
tive Sept. 30. 

Provided he has complied with 
conditioning requirements recently 
issued by OPA (full text on page.. 
today), a dealer for each calendar 
month or greater part thereof 
after Feb. 28, 1942, may add the 
lower of: 

1. $25, or 

2. (a) 1 percent of the list price 
of the vehicle AND 1 percent of 
the list price of any extra, special, 
or optional equipment built into 
or installed on such vehicle, or 

(b) If there is no such list price, 
1 percent of the price at which 
the vehicle or extra, special or 
optional equipment was last con- 
tracted to be sold between Jan. 1, 
1942, and March 30, 1942. 

Following is the complete text 
of Amendment 19 to Regulation 
141 governing maximum prices, as 
issued last week by OPA: 


A statement of considerations in- 
volved in the issuance of this amend- 
ment has been issued simultaneously 
herewith and has been filed with the 
Division of the Federal Register. 

A_new subparagraph (19) is added 
to Section 1499.73 (a) and a new sub- 
paragraph (20) is added to Section 
1499.73 (b), as _set forth below: 

Section 1499.73 Modification of maxi- 
mum_ prices established by Section 
1499.2 of General Maximum Price Regu- 
lation for certain commodities, services, 
and transactions. (a) The maximum 
prices established by Section 1499.2 of 
the General Maximum Price Regulation 
for the commodities, services, and 
transactions listed below are modified 
as hereinafter provided: 

(19) New commercial motor vehicles 
—(i) Maximum prices. To the maxi- 
mum price of any new commercial 
motor vehicle, determined in accord- 

(Continued on Page 16, Column 1) 


ODT May Boost 
Use of Trucks 
For Short Hauls 


BOSTON.—Increased use of 
truck facilities in short haul and 
intra-terminal freight service, to 
relieve the pressure on railroad 
freight car equipment, is being 
studied by the Office of Defense 
Transportation, V. V. Boatner, 
ODT’s director of railway trans- 
port, told the New England Ship- 
pers Advisory Board. 

At the same time, Boatner said 
that without the improved utiliza- 
tion in rail equipment which has | 
taken place since last year, the 
railroads already would have sus- 
tained a shortage of 110,000 freight 
ears this year. Had cars been 
loaded and handled in the same 
manner for the first eight months 
of 1942 as was done in the same 
period of 1941, the actual carload-| 





would have been about 1,070,000 
instead of around 900,000. 
Boatner said. He added that the 
possibilities of increased utilization 
of rail equipment had not yet been 
exhausted, 

In discussing the eastern petro- 
leum supply situation, Boatner said 
he believed it possible for the rail- | 
roads to bring into the Atlantic 
states “in excess of 900,000 barrels | 
daily,” 











Truck Conservation 










Now Has Teeth 


Between the impending national gasoline rationing, 
brought on by the Baruch committee report, and the 
Office of Defense Transportation’s Order No. 21 which 
goes into effect Nov. 15, sharp teeth have been put into 
the truck conservation program which was first started 


by ODT last May. 


Despite pleas from the automotive industry that the 


original truck conservation 
teeth that would insure its 





program be endowed with 
operation and effectiveness, 


ODT has now gone along for four long critical months on 
a voluntary compliance basis, as far as the ordinary 


truck owner is concerned. 









And another two critical months in addition will have 
passed before Order No. 21 and national rationing can 
be made effective in stopping the rubber waste and 
parts-maladjustment wear that without question could 
have been effectively retarded if not completely stopped 
in June, with teeth in the original conservation order. 

ODT cracked down on organized haulers with 
Directives 1 to 6 early in June, which put restrictions 
on partially loaded trips, speed and other practices tend- 


ing to waste truck rubber and parts. 
















Now comes the 


order that puts all truck operators on an equal basis. 

With an extremely important part of our national 
transportation system at stake, due to the rubber and 
critical material shortages, it is lamentable that these 
six months of uncontrolled operation could not have been 
saved to our war effort by putting the necessary teeth or 
compliance award in original truck conservation program. 

It is quite possible that is this had been done at that 
time, both truck and passenger car operation would be 
on an “essential” basis by now. However, by Nov. 15 at 
least, truckers will know where they stand. 






Arbitration Hearings Open 
On N.Y. Truck Wages 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—With the 
outcome awaited with na- 
tional interest as a possible 


key to trucking industry 


wage trends, arbitration hear- 
ings to settle the controversy over 
terms of a new contract between 
three locals of the International 
Brotherhood of Teamsters and 
associations representing local and 
over-the-road truck operators here, 
were started Thursday after com- 
mittees representing both sides had 
signed a stipulation agreeing upon 
Hugh E. Sheridan as arbiter to 
give a final decision. 


From the outset of the dispute 
several weeks ago, Sheridan, who is 
impartial chairman of the Arbitra- 
tion Authority for the New York 
City Trucking Industry, had been 
entirely acceptable to both sides 
as arbiter, but the start of arbitra- 
tion was delayed by differences as 
to whether War Labor Board ap- 
proval should be made a pre- 


| requisite to acceptance of his deci- 


sion. 


The employers had sought gov- 
ernment sanction for the arbitra- 
tion so that if increased wages 
forced higher trucking rates, the 
Office of Price Administration 
might allow them on the grounds 
that a federal agency had granted 
the wage increments. The unions, 
on the other hand, had opposed 
arbitration under WLB auspices on 
the basis that it might involve 
prolonged hearings before’ the 
board and possibly litigation after- 
ward. Union officials took the stand 
that they were uninterested in 
whether the companies were able 
to recover possible wage _ rises 
through rate increases. 

Although the unions appeared to 


have won a point in the agreement 
upon Sheridan as final arbiter, indi- 
cations were that the outcome of 
the arbitration proceedings may re- 
ceive the federal agency blessing 
sought by the employers. Prior to 
the start of the arbitration hear- 
ings, it was known that Arthur G. 
McKeever, head of the employers’ 
joint wage scale committee, had 
conferred in Washington with Dr. 
John R. Steelman, director of the 
United States Conciliation Service. 
While there was no official an- 
nouncement on the subject, it was 
generally understood in the truck- 
ing industry that Sheridan’s deci- 





, Certificates to Define ‘Essential’ Ratings 


“7 


Tire Inspections 
Seen Including 


Chassis Faults 


OPA Warns Permits 
Do Not Establish 
Eligibility for Tires 


DETROIT. — ODT’s Order 
No. 21, which becomes effec- 
tive Nov. 15 and will drastic- 
ally affect trucks and buses, 


will bring all types of com- 
mercial vehicles under one tire and 
parts-saving operation directive for 
the first time. 

The major point of discussion of 
this new order lies in the provision 
in the order that no person may 
operate such a vehicle without a 
Certificate of War Necessity and 
that no owner can buy gasoline, 
tires, parts or tubes without first 
showing: his certificate. In case 
where such parts are ordered from 
a dealer, the number of the certifi- 
cate for the truck into which the 
parts are to go must accompany 
the order. 

A ruling by the Office of Price 
Administration on Sept. 10 also 
states that the Certificate of War 
Necessity alone will not make a 
vehicle eligible for tires, tubes or 
recaps. 

OPA said in the ruling that be- 
tween now and Nov. 15 when ODT 
21 becomes effective, the tire 
rationing regulations’ will be 
amended so that operators of ve- 
hicles coming under the order 
must present a Wartime Necessity 
Certificate, together with records 
showing compliance with ODT 
mileage limitations, in applying for 
tires. 

The ODT order, however, does 
not otherwise affect the eligibility 
lists for tire rationing, and in all 
likelihood many of the vehicles for 
which ODT requires certificates 
will not be able to qualify for tires. 

Another provision in Order 21 
calls for periodic tire inspection at 
least every 5,000 miles, or 60 days, 
by an agency designated by OPA. 
This order implies rather than 
states that if tires show evidence 
of mechanical faults in the truck 
outside of those stipulated in this 
section pertaining to inspection of 
tires, those faults must be cor- 
rected promptly. While the order 
doesn’t specify these conditions 
that would show up on an inspec- 


sion will be approved by the War| tion of a mounted tire, they would 


Labor Board. 


(See LABOR, Page 19, Col. 1) 


ODT Adds Nine Regions, 


|include such things as unbalanced 
The employers and employes had | 


wheels, dragging brakes, bent 
(Continued on Page 20, Column 3) 


87 District Offices 


WASHINGTON. — Office of De- 


under the direction of John L. 


fense Transportation last week an-| Rogers, director of the division, 


nounced creation of nine regional 
field offices under the Division of 


| and will supervise and coordinate 
| the work of the district offices of 


Motor Transport and the appoint-| the division, particularly in their 
ment of seven of the managers of | administration of the War Neces- 
those offices, located at key points| sity program, designed to further 


throughout the country. Names of! conservation of 


the other two managers will be 
announced soon. 

The divisional reorganization 
move, which also included an in- 
crease in the number of Motor 
Transport division district offices 
from 55 to 142, followed closely the 
action of Joseph B. Eastman, di- 
rector of the ODT, in assuming 
control of virtually all commercial 
motor vehicles and requiring them 
to carry Certificates of War Ne- 
cessity. 

The new regional offices will be 


commercial ve- 
|hicle equipment. The managers 
| will have authority to staff the 
| district offices in their respective 
regions. 

Cities in which the regional of- 
fices will be situated are: New 
| York City, Philadelphia, Atlanta, 
| Cleveland, Chicago, Kansas City, 
' Mo., Dallas, Denver and San Fran- 
cisco. 
| All regional managers named so 
far were associated with the ODT 
at the time of their appointments. 
i (Continued on Page 18, Column 1) 
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Panel Jobs Converted 
To Small «Buses’ 


By D. M. Trepp 
Staff Correspondent 


SEATTLE. Using a 
Dodge panel 


sturdy 8-passenger car out of it, 


to help meet the transportation 


needs of governmental agencies in 
the Pacific Northwest, is what S. L. 
Savidge Co. here has done. 

The first order called for 30 such 


ODT Approves 
Joint Action by 


Common Carriers 


WASHINGTON.—The first order 
approving a joint-action plan sub- 


mitted by common motor carriers 


engaged in over-the-road opera- 
tions was issued last week by the 
Office of Defense Transportation in 


its program of coordinating motor 


vehicle service. 
Involving four Midwestern car- 


riers of household goods — Aero 


Mayflower Transit Co. of Indian- 
apolis; the Greyvan Lines, 
Chicago; United Van Lines, Inc., 
St. Louis, and North American 


Van Lines, Cleveland—the order 


authorized the companies to es- 
tablish in Chicago an office which 
will clear information enabling the 
carriers to exchange 
and otherwise “facilitate the move- 
ment of household goods.” 

The participating carriers were 
ordered to register with the clear- 
ing office all shipments which they 
were unable to handle because of 
restrictions imposed by the revised 
ODT General Order No. 3, gov- 
erning over-the-road operations of 
common carriers, and were re- 
quired to register the empty or 
partially loaded equipment for 
which they had no_ shipments 
available. 

The office was instructed to in- 
form the carriers of the shipments 
registered and the available truck 
space. The order made clear, how- 
ever, that the joint office would 
have no authority to dispatch 
equipment, direct traffic or exer- 
cise any supervision or control 
over the movement of any ship- 
ment. Neither does the order re- 
lieve the carriers of the respon- 
sibility of registering with the 
ODT Joint Information Office. 

Cost of maintaining the office 
during the first month will be 
equally divided among the four 
sompanies, and subsequent ex- 
penses will be divided on the basis 
of the volume of business ex- 
changed. 

The order left the way open for 
participation in the joint-action 
plan by other common carriers 
transporting household goods by 
motor truck. 


Bus Shortage Seen 


NEW YORK.—Indications that short- 
haul bus transportation in this area 
may soon become a serious problem, 
unless additional equipment is made 


available. were noted by a survey here. 
At present, however, it was found that 
bus transportation for war-plant work- 
ers 
quatery 
c 


in the area appears to be ade- 
functioning under overbur- 
ened conditions. 


%-toi 
delivery truck and 
making a very attractive and 


Inc., 


shipments 


conversions and they sold “like 
hotcakes,” the Dodge-Plymouth dis- 
tributor reports. 

“We took the idea from an 
earlier story in AuTtomotvir News,” 
said Savidge. “The Carryall has 
proven its ability to perform, espe- 
cially in Alaska, where the sturdy 
steel body is a favorable factor. 
It is in big demand.” 

To meet this demand about 60 
more such jobs are being turned 
out by the Savidge establishment. 
The trucks were bought from vari- 
ous dealers in the Northwest, and 
represent pretty much of a clean- 
up of this type of equipment in 
the area. 

Advantages over the _ station 
wagon are said to be the all-steel 
body, the sturdiness throughout, 
and also that the cost is lower. 
Clearance is also higher. 

The panel truck is taken to the 
body shop, where two sliding win- 
dows are built-in on each side, and 
two additional seats installed. Eight 
or nine persons can be accommo- 
dated. 

The Carryall is still rated e 
truck by the rationing boards and 
must be sold within those rigid 
restrictions. This virtually limits 
the market to the Army, Navy, 
Coast Guard and or other govern- 
mental agencies. At that, the mar- 
ket is greater than the supply. 


Me. Ups Limit 
To 45 Feet 


PORTLAND, Me.—Gov. Sumner 
Sewall has issued an executive or- 
der increasing from 40 to 45 feet 
the maximum permissible length 
of tractor-semitrailer units operat- 
ing On the state’s highways. 

The action was taken to bring 
Maine’s size and wejght restric- 
tions within the minimum specifi- 
cations agreed upon following a 
conference at Washington between 
state governors and federal of- 
ficials. 

The order did not specify that 
the increased length was to re- 
main in effect only for the dura- 
tion of the emergency. It was is- 
sued under a state law enacted 
early this year. 


Ala. Truck Owners Set 


Emergency Pool 


BIRMINGHAM, Ala. — Alabama 
truck owners have established an 
emergency pool of 1,000 vehicles 
to be used in any emergency, an- 
nounces Paul Dowling, transpor- 
tation coordinator for the State 
Defense Council. Pool trucks will 
be used for emergency troop 
movements, evacuations or other 
emergencies. 

Dowling has named the follow- 
ing district coordinators in the 
state: B. E. Raines, Florence; J. 
D. Wall, Huntsville; S. C. Cum- 
mings jr. Tuscaloosa; James 
Weatherly, Anniston; W. A. Tuck, 
Birmingham; Eugene Jackson; 
Opelika; R. S. Thornbury, Mont- 
gomery; C. A. Wicker, Selma; D. 
H. Bagby, Dothan, and Jimmy 
Stein, Mobile. 


‘| and 





HERE IS the new “Carryall” being turned out by the S. L. Savidge Co. 
(Dodge), Seattle. Above is an exterior photo of the %-ton Dodge panel 
delivery job which has been converted into an 8-passenger car. W. G. Powell, 
sales manager for Savidge, looks it over. Below is an interior view of the 
“Carryall,” showing seat arrangement. Units are selling like ‘‘hotcakes” to 
armed forces in the Northwest, it’s reported. 
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‘ODT Issues Interpretations 
On Leasing of Trucks 


other than that the mileage of the 
leased vehicle is to be charged against 
the lessee carrier. 

uestion No. 4—Lease of 
a Truck—Would the lease by a private 
carrier of space in his truck to carry 
lessee’s freight change lessor’s status 
as a private carrier? 

Decision—Yes. The so-called lessor 
would become, in respect of the goods 
carried in such space, a carrier for 
compensation. The lease of property 
or space in or upon property imports 
ossession, control or use by the 
essee. In the case put. possession and 
control of space in the truck would 
run with the possession and control of 
the truck. 

Question No. 5—Lease to a Shipper 
—May a shipper who engages in no 
transportation operations lease a mo- 
tor truck from a private, contract or 
common carrier? If so, what is the 
status of the lessor? 

Decision— The questions stated are 
questions for decision by the Inter- 
state Commerce Commission in respect 
of interstate commerce and by State 
regulatory bodies in respect of intra- 
state commerce. While our Orders Nos. 
3 (Rev.) (in Sec. 501.6 (a) (2)) and 
17 (in Sec. 501.69 (a) (2) ) require com- 
mon, contract and private carriers to 
lease trucks to others, the orders do 
not require any unauthorized opera- 
tions or any change in the status of 
carriers. 


WASHINGTON. — Several ques- 
tions concerning leasing of trucks 
under General Orders ODT No. 3, 
Revised, and No. 17, were answered 
in formal interpretations issued 
last week by Jack Garrett Scott, 
general counsel of the Office of 
Defense Transportation. 


Question No. 1—Private Carrier May 
Lease from Another Such Carrier— 
Private carrier ‘A’ operates from X 
to Y with full loads and returns 
empty. Private carrier “B’ operates 
in the reverse direction with full loads 
returns empty. Can either of 
these carriers lease equipment from 
the other so that the lessee carrier 
can operate with capacity loads in 
both directions? 

Decision—Yes. Section 501.69 (a) (2) 
of Order No. 17 requires, under the 
circumstances therein described, mo- 
tor carriers (including private car- 
riers) to “endeavor in good faith * * * 
to lease or rent such truck * * * to 
another person for the transportation 
of property.” The lease arrangement 
must be in good faith, and so the 
leased vehicle must, for the period of 
the lease, virtually become the prop- 
erty of the lessee and be operated by 
him as though it were his property. 
He must assume all of the responsi- 
bilities attendant upon its operation, 
including the direction and control of 
the vehicle and its operations. 

Question No. 2—Leases Between Pri- 
vate Carriers; Status of Lessee—Will 
a lease arrangement made as above 
described change the status of the 
lessee carrier from a private to a con- 
tract carrier? 

Decision—No, if the lessee trans- 
orts only his own freight in the 
ae vehicle. Lessee loses his status 
as a private carrier if he transports 
lessor’s or any other freight for com- 
pensation. F 3 

Question No. 3—Private Carrier 
Leases; Mileage Reduction— When a 
vehicle is operated by lessee under a 
lease is lessor or lessee responsible 
for, or charged with the duty of, mak- 
ing the mileage reduction of 25 percent 
required by Order No. 17, Section 
501.67? 

Decision—The leasing of a vehicle 
by one carrier to another has no effect 
whatever upon the reapanelaty of 
each carrier to reduce the mileage in 
each of his own operating units. Said 
section 501.67 requires: “Each motor 
carrier shall reduce the total mileage 
of motor trucks operated in each oper- 
ating unit during any calendar month 
by not less than twenty-five (25) per- 
cent of the total mileage of motor 
trucks operated by such carrier in the 
same onerating unit during the cor- 
responding calendar month of 1941 
***” Tt is apparent that the require- 
ment does not pertain to the opera- 
tion of any specific motor vehicle, but 
to the over-all operations of vehicles 
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Joint Information 
Offices in State 


DENVER.—Colorado Motor Car- 
riers Assn. has announced boards 
of governors and locations for 
Joint Information Offices which 
have been established in all large 
towns and cities in the state. This 
is in compliance with an ODT or- 
der, which requires the establish- 
ment of such offices throughout the 
United States to expedite the 
movement of freight shipments 
empty miles 


Colo. Carriers Set 


and to. eliminate 
traveled by truck. 

The sole function of the Joint 
Information Offices is that of pro- 
viding a means of e::change of 
information between carriers as 
to the availability of cquipment 
and tvaffic. Each office must be 
governed by a committee or board, 
selected by carricr association or 








A WELCOME SIGHT to a soldier or sailor on lonely guard duty in the 
black of night is this USO mobile canteen unit, which nightly makes a 50-mile 
round of posts manned by servicemen in Detroit. During the day, the canteen 
is on duty at the Detroit Army induction center. The unit is an adapted 
Chevrolet Dubl-Duti half-ton truck. Capable of serving 800 persons per hour, 
a figure that can be materially increased in an emergency, the canteen contains 
10-gallon coffee urns, complete cooking equipment, and ample storage and 
refrigeration space. Shown above is the Salvation Army crew which operates 
the unit for the Detroit Metropolitan District USO. The vehicle was designed 
by USO and Salvation Army personne! in cooperation with the Jerry McCarthy 
Chevrolet Co. and Chevrolet truck officials. 


in each unit. Consequently, there is no 
obligation to reduce the mileage of 
any specific truck so long as the re- 
quired reduction is made in_ over-all 
operations in the unit. The introduc- 
tion of another vehicle into the unit, 
whether by purchase, lease, or other- 
wise, does not change the permitted 
mileage of that unit but the mileage 
incurred by the operation of such ve- 
hicle while in the unit must _ be 
charged against the permitted mileage 
of that unit. Therefore it follows that 
the leasing of a vehicle has no effect 


associations establishing it, which | 
shall determine matters of paucy. | 

Offices of the Denver head-' 
quarters are in the Livestock Ex- | 
change building and the following | 
board has been selected: Charles 
B. Browne, chairman; J. B. Mont- | 
gomery, vice chairman; W. C.| 
Hough, J. D. Perry, C. L. Graves, ' 
Lloyd M. Lanotte, Chris Sorenson, | 
Spencer Marr and Clarence Adams. 


PMTA Plans 
To Set Up 


JIO in Penn. 


HARRISBURG, Pa.—-A plan to 
achieve maximum use of all trucks 
in the state and cooperate with 
the government’s program to 
eliminate unnecessary transoprta- 
tion, was announced last week by 
the Pennsylvania Motor Truck 
Assn. , 

The association has applied to 
the Office of Defense Transporta- 
tion for permission to establish a 
non-profit corporation, to be 
known as Keystone State Joint In- 
formation Offices, Inc., to facilitate 
operation of clearing houses at 
major traffic centers throughout 
the state for securing return loads, 
wherever possible. 

General Order ODT No. 13 pro- 
vides for creation of such offices 
by groups or associations of motor 
carriers. 

Harold S. Shertz, Philadelphia, 
general counsel for the trucking 
association, emphasized that the 
corporate plan. barred any possi- 
bility of “exploitation or control 
of joint information offices by any 


private commercial interest in- 
side or outside the trucking in- 
dustry.” 


“The corporation,” Shertz said, 
“would be solely under the control 
and management of motor carriers 
using the joint information offices. 
Membership of the _ corporation 
would comprise all members of the 
boards of governors of every joint 
information office approved by 
ODT for the Eastern and Western 
Pennsylvania districts, and the 
board of directors of the corpora- 
tion would comprise three repre- 
sentatives from every joint office, 
a common, contract and private 
carrier.” 


Permits Issued 


Exempting Trucks 


DETROIT.— Two general per- 
mits, exempting operators of cer- 
tain types of specially designed 
trucks from the _ necessity of 
checking with Joint Information 
Offices or with other carriers as 
provided by General Orders ODT 
No. 3, Revised, and General Order 
ODT No. 17, were issued last week 
by the Office of Defense Transpor- 
tation. 

The permits (General Permit 
ODT No. 3, Revised-5 and General 
Permit ODT No. 17-14) apply only 
to trucks with a permissible gross 
weight of not more than 12,000 
pounds as determined by the rated 
load-carrying ability of the tires. 


Arrow Appoints ‘Schade 


To Vice-Presidency 

MEDFORD, N. J. —- Formerly 
sales manager, H. P. Schade has 
been made vice-president and di- 
rector of the Arrow Safety Device 
Co. 

In addition to all types of regular 
auxiliary lamps and safety flares 
for trucks and passenger cars, 
Arrow is busy manufacturing Seal- 
ed Beam head lamps and Sealed 
Beam headlight conversion kits to 
fit practically all pre-1940 cars and 
trucks. Blackout lamps, too, are 
rapidly coming in for an increasing 
share of the business. 





‘Low-Bed Motor Truck’ 
Term Is Defined 


WASHINGTON.—An interpre- 
tation defining the expression 
“low-bed motor truck,” as used 
in General Orders ODT No. 3, 
Revised, and 17, has been issued 
by Jack Garrett Scott, general 
counsel of the Office of Defense 


Transportation. 

Text of the _ interpretation 
follows: 

The term “low-bed motor 


truck,” as used in the definition 
of “special equipment” in section 
501.4 (k) of General Order ODT 
No. 3 (Rev.) and in section 
501.65 (n) of General Order ODT 
No. 17, means a motor vehicle 
the bed of which is of !ess than 
standard elevation above the 
ground and which is especially 
designed for the transportation 
of extremely heavy machinery 
or other unusually heavy arti- 
cles. The term has no reference 


to the height of side walls... 
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Makers 


May Buy Stock 


WASHINGTON. Associated 
Transport, Inc., through its presi- 
dent, B. M. Seymour, last week 
asked approval of the Interstate 
Commerce Commission of the sale 
of $900,000 of its preferred stock 
to four truck manufacturers and 
two tire manufacturers. 


The companies are the Autocar 
Co., General Tire and Rubber Co., 
Akron, White Motor Co., Cleve- 
land; Mack Mfg. Co., Yellow 
Truck and Coach Mfg. Co. and the 
B. F. Goodrich Co. 


The petition of Associated Trans- 
port notes that in its order dated 
March 16, 1942, the commission 
authorized the issuance and sale 
of Associated Transport 6 percent 
preferred stock up to 15,000 shares 
and states “that negotiation had 
with various financial institutions 
has developed that in the light of 
uncertainties created by rubber 
shortages, gasoline shortages and 
pending litigation, coupled with 
the distressed state of the secur- 
ities market, a public distribution 
of preferred stock may not be had 
without the granting of upward of 
10 percent discounts to under- 
writers in addition to making 
available common stock to be sold 
in conjunction with the preferred.” 

The merger and consolidation of 
Arrow Carrier Corporation, Barn- 
well Brothers, Inc., Consolidated 
Motor: Lines, Inc., Horton Motor 


N. C. Truckers 
Set Conclave 


For Oct. 5 


HIGH POINT, N. C.—Annual 
meeting of the North Carolina 
Truck Owners’ Assn. will be. held 
here Oct. 5. Approximately 500 
persons, representing more than 
18,000 common and contract car- 
riers and trailers in this state, are 
expected to attend the one-day 
session. 

Represented at the meeting will 
be public and private carriers, 
truck manufacturers, commercial 
vehicle body manufacturers, and 
oil dealers, all of whom are vitally 
interested in the wartime problems 
of the nation’s transportation sys- 
tem. 

* 
ODT Establishes 

q * 

Third JIO 

WASHINGTON. — Establishment 
of the third Joint Information Of- 
fice under the Office of Defense 
Transportation’s truck conserva- 
tion program is announced. 

The new office is located at 1424 
Sixteenth St., N.W., Washington, 
D. C., and will assist truck oOpera- 
tors serving the District of Co- 
lumbia and surrounding communi- 
ties in complying with ODT regu- 
lations. 

John Reed Scott has been named 
manager of the new office, and a 
board of governors composed of W. 
B. Doster, E. Harold Tolbert, John 
W. Slocombe, R. L. Tinnin, S. C. 
Massey, G. M. Cummings, W. C. 
Woodward and L. B. Powell has 
been appointed. 

The new office will make a 
charge of one dollar for each clear- 
ance statement issued to a truck 
Operator utilizing the services of 
the office. This charge, however, is 


subject to change at any time by 
the ODT. 


ODT Sets Permit System 


On Tank Cars 
DETROIT.—Moving to make 


more frequent use of available 
tank cars, Joseph B. Eastman, di- 
rector of Defense Transportation, 
last week extended the ODT’s tank 
car permit system to cover moOve- | 
ments within a radius of 200 miles | 
from the point of origin while 
prohibiting their use in transport- 
ing petroleum into the Atlantic 
Seaboard area when their capacity 
is under 7,000 gallons. The order | 
becomes effective Oct. 10. 
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“Worth its weight in gold!’’— 
Dealers say about Automotive News. 


Lines, Inc.. McCarthy Freight Sys- 
tem, Inc., M. Moran Transporta- 
tion Lines, Inc., Southeastern Mo- 


tor Lines, Inc. and Transportation, 


Inc., into one companw to be 
known as Associated Transport, 
Inc., which would operate along 


the whole Eastern seaboard with 
the approval of the _ Interstate 
Commerce Commission, is now be- 
fore the Federal Court in the 
Southern District of New York 
in a suit brought by the McLean 
Trucking Co., a North Carolina 
company, against the United 
States, the Interstate Commerce 
Commission and others. 





Necessity Certificate 


Applications in Mail 
ASHINGTON.—Applications 
for Certificates of War Neces- 


sity, in connection with the 
Office of Defense Transporta- 
tion’s new program of transport 
conservation, should not be sent 
to Washington, the ODT said 
last week. 


Application blanks, together 
with complete instructions on 
how to fill them out, will be 
mailed soon to every person 
registered on Dec. 31, 1941, as 
the owner of a truck, bus, taxi- 
cab, ambulance, hearse, jitney 
or other type of motor vehicle 
available for public rental. Ac- 
companying the blanks and in- 
structions will be a copy of 
General Order ODT No. 21, 


setting up the Certificate of War 
Necessity program; a statement 
by Joseph B. Eastman, director. 
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[Report Changes in Status 


Of Commercial Vehicles 


DETROIT.—Persons engaged in 
manufacturing, selling, distributing 
or financing new commercial 
motor vehicles have been re- 
minded by R. L. Vaniman, chief 
of the WPB automotive branch, 
that a report must be filed on any 
change in the inventory status of 
a vehicle covered in the inventory 
taken by WPB as of July 31, 1942. 


Vaniman pointed out that Sup- 
plementary General Conservation 
Order M-100-a, which was issued 
July 24 and which set up the in- 
ventory plan, requires the record- 
ing on Form PD-572 of every new 
commercial vehicle in which there 
has been a change of inventory 
status since July 31, such as 
through transfer of title, change 
in geographic location, loss beyond 








| 


repair by fire, theft or damage, 
as well as changes in body or 
equipment. 

“In this connection,” Vaniman 
said, “I want to make it clear that 
changes in body or equipment of 
any vehicle constitute a change 
in status under the terms of the 
inventory order. This means 
major changes, like removing one 
type of body or equipment and 
mounting another. We do not, 
however, require a report on tire 
changes.” 


Buys Dealership 
SHEBOYGAN FALLS, Wis.—Erdmar 
Motor Co. here has been purchased 
by H. F. Huibregtse and is being oper- 
ated under the name of the H. F 

Huibregtse Co. (Ford-Mercury). 





MEMO TO DEALERS: This is another example 
of White’s current national advertising campaign. 
In these times, White’s unique plan of dealer co- 
operation through nearby Direct Factory Branches 
is proving of even greater value to Dealers than in 
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WHAT A BETTER TR 


normal times. The plan is up-to-the-minute in meet- 
ing today’s problems. Your inquiry as to whether 
your territory is open will be held in confidence and 
entails no obligation. Write: THE WHITE MOTOR 
COMPANY, Wholesale Division, Cleveland, Ohio. 
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There’s No Detour on Victory Road 



















can ride over. 


The Army calls them its “go any- 
where” trucks—White prime 
movers, half tracs and scout cars. 
They are the “trucks you don’t 
steer—you aim.” If necessary, they 
can leave the traveled road and 
cross the roughest terrain men 


They’re another example of the 
importance of trucks in war. Trucks 
with the power and dependability 
that have made White Trucks the 
answer to the world’s hardest 
truck jobs. As in all commercial 
fields, White quality makes it 


possible to rely on transportation 
equipment that does unusual jobs 
unusually well. 


To conserve the nation’s truck 
supply, as well as to protect your- 
self against the future, investigate 
now the White Cooperative Plan 


of Truck Conservation—a definite 


method of prolonging truck life 
and conserving critical materials. 


THE WHITE MOTOR COMPANY, CLEVELAND 


Builders of U.S. Army Scout Cars, Half-Tracs, 

Prime Movers and Cargo Trucks, the complete 

line of Super Power Trucks and Tractors, City 

and Incter-City Coaches, Safety School Buses 
and the Famous White Horse. 
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TRUCKS 


Text of Order on Conditioning of Frozen Trucks 


(Continued from Page 13) 


ance with the provisions of Section 
1499.2 of the General Maximum Price 
Regulation, there may be added for 
each calendar month or greater part 
thereof after Feb. 28, 1942, which 
elapses prior to the sale of such new 
commercial motor vehicle the lower of 
the following two amounts (a) 1 per- 
cent of the list price of such new 
commercial motor vehicle and of the 
list price of any extra, special or 
optional equipment built into or in- 
stalled on such vehicle, or if there is 
no such list price, 1 percent of the 
price at which such new commercial 
motor vehicle or extra, special or op- 
tional equipment was last contracted to 
be sold between Jan. 1 ,1942, and 
March 30, 1942, or (b) $25: Provided, 
That such new commercial motor ve- 
hicle shall, on and after Sept. 30, 1942, 
receive while in storage all the mainte- 
nance operations set forth in subdivi- 
sion (ii), as therein required: And 
provided further, That no amount 
whatsoever under this subdivision (i) 
shall be added to such maximum price 
unless: 

(1) Such new commercial motor ve- 
hicle shall, on and after Sept. 30, 1942, 
have continuously received all the 
service operations for its maintenance 
set forth in subdivision (ii), and 

(2) The seller, at the time of sale, 
shall certify in writing to the pur- 
chaser and to the Office of Price Ad- 
ministration, Washington, D. C., that 
such new commercial motor. vehicle 
has, on and after Sept. 30, 1942, con- 
tinuously received all the service opera- 
tions for its maintenance set forth 
in subdivision (ii) in the following 
form: 

The undersigned hereby certifies 
SEG ONO. scoravsrcenvess vehicle bearing motor 
ee and/or serial number 
uavadivciotes on and after Sept. 30, 
1942, continuously received all the 
service operations for its maintenance 
set forth in Amendment No. 19 to Sup- 
plementary Regulation No. 14, issued 
by the Office of Price Administration. 
NS incccgenincd enn Gudcmmninneente 

(Same as for passenger cars) 

(iii) Definitions: When used in this 
subparagraph (19): . 

(a) The term ‘‘new commercial mo- 
tor vehicle’’ means any light, medium 
or heavy motor truck, truck-tractor or | 
trailer, or the chassis therefor, or any | 


has, 


oo 


chassis on which a bus body is to be 
mounted, and which was manufactured 
subsequent to July 31, 1941, was de- 
signed to be propelled or drawn by 
mechanical power, was designed for 
use on or off the highways for trans- 
portation of property or persons, and 
has not been transferred to any person 
other than a sales agency for the 
purpose of resale. The term includes 
vehicles of the following types: trucks, 
truck-chassis, truck tractors. off-the- 
highway motor vehicles, full-trailers, 
semi-trailers, dollies, attachment third 
axles, ambulances, hearses, bus chassis, 
carry-all suburbans, sedan deliveries, 
utility sedans, coupes fitted with pick- 
up boxes and cab pickup, but does 
not include taxicab and integral type 
buses. 

(b) The term “‘list price’’ means the 
suggested retail price in effect on 
March 31, 1942, established by each 
manufacturer without any charge added 
thereto on account of transportation. 
Federal Excise Tax, or handling and 
delivery. 

(c) The term ‘“‘sales agency’’ means 
any distributor, exporter, or retail 
dealer of new commercial motor ve- 
hicles. 

(b) Effective date. 

(20) Amendment No. 19 (Section 
1499.73 (a) (19) to Supplementary 
Regulation No. 14 shall become effec- 
tive Sept. 30, 1942. 

(Pub. Law No. 421, 77th Cong.) 

Leon Henderson. 
Administrator. 
* * * 


Herewith is the complete text of 
new regulations governing the 
conditioning of frozen automotive 
vehicles, as issued by War Pro- 
duction Board, Office of Price Ad- 
ministration, Reconstruction Fi- 
nance Corp. and Office of Defense 
Transportation: 

N.B.—(1) All Maintenance Op- 
erations and _ storage  require- 
ments are applicable to new pas- 
senger automobiles. 

(2) Symbol * indicates Main- 
tenance Operations applicable to 


new commercial motor vehicles 
except trailers, third axles and 
dollies. 


(3) Symbol ¢ indicates Mainte- 
nance Operations applicable to 
trailers, third axles and dollies. 


1390.62 APPENDIX B: STANDARDS 
FOR MAINTENANCE OF NEW PAS- 
SENGER AUTOMOBILES AND COM- 
MERCIAL MOTOR VEHICLES. (a) 
General Instructions. (1) All reserve 
vehicles must be stored indoors. Se- 
lect a clean, dry building suitable 
for the _ storage of such vehicles. 
Cover all openings through which 
animals and birds may enter storage 
space. Prevent water leakage. Remove 
loose dirt and whitewash lime. 

(2) Allow sufficient space between 
vehicles for accessibility to perform 
all specified maintenance operations. 


(3) The operations specified under 
the heading ‘‘Maintenance Operations’”’ 
are of two categories: ‘‘Initial’’ opera- 
tions, which if not already _ performed, 
are to be performed, and ‘‘Repeat’’ 
operations which must be performed 
at intervals of six months, or when 
necessary as indicated below. 

1. INITIAL AND WHENEVER 
NECESSARY. VEHICLE. 

*(a) Thoroughly wash vehicle, re- 
move all foreign substances, mud, dirt, 
grease spots, oil, tar. 

*(b) Check paint, touch up all ex- 
posed metal surfaces to prevent rust. 

2. INITIAL. WINDSHIELD WIPER. 

Remove blades, store in glove com- 
partment. - 

8. INITIAL AND EVERY SIX 
MONTHS. UPHOLSTERY AND 
FLOOR COVERINGS. 

(a) Clean and moth-proof all uphol- 





| stery, including seat cushions, seat 
books, side walls, headlinings, floor 
mats and carpets. 

Initial: 


((b) After moth-proofing upholstery, 
protect it from direct sunlight, except 
when on display in customary display 
room, by one of the following methods: 


(1) Cover all openings through which 
light may enter storage space. 








This advertisement will appear in the leading logging, engineering, construction, 


Get in touch 


DE ALER S: road building and heavy transport publications in September. 
® with your nearest Thornton or Truckstell distributor now and be prepared 
to capitalize on the sales which this advertisement will develop. 
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For years successful 
difficult, heavy-duty, 


and material with 


THORNTO 


From coast to coast 


countries all over the world, 142 to 3-ton trucks 
have been converted with THORNTON units into 
DURABLE, FLEXIBLE, HEAVY DUTY VEHICLES 
that out-pull, out-last and out-maneuver standard 


YOU NEED BIG-CAPACITY. HUSKY TRUCKS 
for today’s jobs... but you can’t buy standard 
equipment of this type now. 


QUITE A PROBLEM? NO! 


on or _off-the-highway 
hauling problems have saved time, money, men 


Four-Rear- 


eg TN 
RUGGED and DEPENDABLE 


\ HEAVY-DUTY TRUCKS 
from SMALLER UNITS 


operators with tough, 


wheel” DRIVE 


in the U.S.A. and in 


trucks costing double or more. 


Put TWO driving axles under the load instead of one, double the 
gear speeds, better springing and load flotation, with vastly superior 
tractive ability . . . all of this for less money! 


Government approval? Yes, up to now. But these things are subject to change . 
so act quickly. Contact your nearest Truckstell-THORNTON dealer, or wire factory 


direct. Trained men wi 


TICULAR JOB. 






( 








ll engineer this equipment to the requirements of YOUR PAR- 





(2) Cover the inside of all vehicle | Note: If coolant contains anti-freeze 


windows and windshields with paper, 
using masking tape. 


(3) Cover the vehicle with a paper 
or cloth cover. 


(4) Completely cover all upholstery 
with paper, using masking tape. 

Initial: 

(c) Place floor mats in their normal 
position on floor, not rolled up. 


*4. INITIAL AND WHENEVER 
NECESSARY. CHROME-PLATED 
SURFACES. 


Thoroughly wash and clean all 
chrome-plated surfaces with clear 
water; when a apply a coating of 
light oil, liquid wax, or _ special 
Preparations; wipe off until no excess 
oil or wax appears on the surface of 
the chrome. 


5. INITIAL. CONVERTIBLE TOPS. 

With respect to convertibles, see 
that the tops are up and leave the 
shipping cover over the top, or cover 
it with paper, using masking tape. 

*6. INITIAL. ENGINE. 


(a) Drain engine oil and refill crank 
case with at least % charge of rust- 
inhibiting oil. 

(b) Run engine for 5 minutes at idle 
speed or about 1,000 rpm. Leave this 
oil in engine. 

*7, INITIAL. FUEL SYSTEM AND 
CARBURETOR. 


(a) Drain oy tank completely 
and replace filler cap to exclude dust. 

(b) Run engine until all gasoline is 
consumed. 


*8. INITIAL. SPARK PLUGS. 


Remove spark a. Inject two 
ounces of rust-inhibiting oil into each 
cylinder wnen piston is on the power 
stroke. Slowly turn engine over a 
few revolutions with starter. Replace 
spark plugs. 


*9. INITIAL. VALVE COMPART- 
eee (OVERHEAD VALVE’ EN- 


Remove cover. BO ye 
compound or SAE 10-W on mechanism 
and inside cover, or park with oil 
soaked rags. Replace cover. 


*10. INITIAL. SEAL ENGINE. 


Seal the engine. This can be done 
in the following manner: 

Remove engine oil filler tube cover 
and crankcase breather cover, if there 
is one, and seal the openings. Also 
seal the air cleaner, tail pipe, and 
any other openings into the engine. 
Tubes or pipes can be sealed satisfac- 
torily by covering with a small piece 
of oiled or waxed paper, gathering 
the edges of the paper around the 
tube and tying them with a_ cord. 
The air cleaner can be sealed con- 
veniently by covering with a paper bag 
and tying a cord around it at the solid 
part on the engine side of the air in- 
take openings. Sealing the engine to 
a large extent prevents air moisture 
from entering the engine. 


Note: Since no provision has been 
made for turning the engine over at 
regular intervals, it is absolutely 
essential that the recommended pro- 
cedure for conserving the engine be 
followed carefully. 


*11. INITIAL. BATTERY REMOVAL. 


(a) Remove the battery and store it 
in a cool place near recharging equip- 
ment, to facilitate servicing. Clean 
battery connections and wipe with 
light grease. 


(b) If dealer has portable battery 
charging equipment, he may elect to 
leave battery in vehicle. In either case 
battery must be maintained as per item 
12 below. 

*12. INITIAL AND AS SPECIFIED 
UNDER “‘MAINTENANCE OPERA- 
TIONS.” BATTERY MAINTENANCE. 

(a) Check the specific gravity at 
regular intervals of six weeks, excep: 
in extremely hot weather when inspec 
tion periods should be cut to three 
weeks. (b) Check and correct wate: 
level at each inspection and recharge 
batteries as necessary to bring gravity 
reading to 1.280 or above. In no cast 
should the specific gravity be allowed 
to fall below 1,220. These specific 


gravity readings are given for bat- 
teries at 60 degrees F. air temperature. 
*13. INITIAL. COOLING SYSTEM. 
Completely drain cooling system in- 
cluding radiator, aout block, pump, 


water connections. | 4 
| Edgewise. 


heater, hose and a 
Leave system dry. 


and rust-inhibiting solution, it may be 
left in the cooling system. 
*t14. INITIAL. BRAKES. 
Leave all brakes in released position. 
*15. INITIAL. CLUTCH. 


Block the pedal of dry clutches in 
partially disengaged position. It is 
not necessary to disengage other type 
clutches. 


*t16. INITIAL AND AS SPECIFIED 
UNDER MAINTENANCE OPERA- 
TIONS. TIRES. 


Jack up vehicle in storage location 
taking weight off the tires. Maintain 
the air in tires between % and % 
operating pressures so that vehicles can 
be pushed or towed out quickly if 
necessary in an emergency. Tension 
in cords will be relieved by lowered 
pressure. 


*t17. INITIAL AND IF NECESSARY, 
EVERY SIX MONTHS WHERE AP- 
PLICABLE. HOOD LATCHES, HIN- 
GES, BRAKE CONNECTIONS. 


Lubricate with light oil all hood 
latches, hinges, and brake connections. 


*t18. INITIAL WHERE APPLIC- 
ABLE. DOORS AND WINDOWS. 

(a) Close doors, windows tightly. 

(b) Close all venti-panes. 


(c) Leave cowl ventilator open (if 
screened). 


Note: Materials called for in the 
performance of these maintenance 
operations such as oils, wax and rust- 
inhibitor, should be of a grade recom- 
mended by the vehicle manufacturer. 


Effective Sept. 30, 1942. 


Truck Releases 


Total 70,290 
Up to Date 


WASHINGTON.—A total of 2,- 
497 trucks, trailers and miscel- 
laneous vehicles were released un- 
der the truck rationing program 
during the week ended Sept. 12, 
the Automotive branch announced 
last week. 


Civilian users received 85 light, 
405 medium and 40 heavy trucks, 
107 trailers and 55 miscellaneous 
vehicles. Holders of Government 
Exemption Permits were allotted 
231 light, 1,349 medium and 177 
heavy trucks, six trailers and 42 
miscellaneous vehicles. The GEP 
category includes private export- 
ers, and miscellaneous vehicles in- 
clude station wagons, ambulances, 
hearses, etc. 

Since the rationing plan became 
effective March 9, a total of 70,290 
vehicles of all types has been re- 
leased. This includes 6,098 light, 
16,917 medium and 4,957 heavy 
trucks, 3,789 trailers and 717 mis- 
cellaneous vehicles for civilian 
users, and 11,729 light, 17,082 me- 
dium and 4,474 heavy trucks, 1,156 
trailers and 3,371 miscellaneous ve- 
hicles for GEP holders. 


Only Half of Applications 
Approved for Seattle 


SEATTLE. — Since rationing of 
commercial vehicles started March 
9, a total of 1,226 certificates of 
transfer have been approved by 
the local offices, and 563 fina!ly ap- 
proved in Washington. All of the 
approvals are in Classes 1, 2 and 
3, or for military forces, or directly 
or indirectly connected with the 
war effort. 


For a fresh automotive viewpoint, 
read George M. Slocum's *‘A Word in 











THORNTON TANDEM CO. 


8739-8779 GRINNELL AVE. 
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Manufacturers also of the THORNTON DIFFERENTIAL 
“When you need TRACTION you need THORNTON” 
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A NEW-TYPE all-purpose fire truck has been produced by Walter Kidde 
& Co. to guard hangars and test fields at the new Ford Willow Run bomber 
plant. Equipped with carbon dioxide, foam and water, the new truck is able 
to “— with any kind of blaze from ordinary rubbish fires to those taking place 
in oil, gasoline, flammable paints and electrical equipment. The trucks are 
built on_a Marmon Harrington chassis with four-wheel drive and powered 
with a Ford V-8 engine. 
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Truckers Assured 


AUTOMOTIVE NEWS, SEPTEMBER 21, 1942 


On Army Freight 


Special to Automotive News 

WASHINGTON.—Col. William J. 
Williamson, of the War depart- 
ment’s Transportation Corps, 
speaking at a meeting of the ex- 
ecutive committee of the American 
Trucking Assns., indicated that 
motor carriers are going to get a 
new deal from the Army that will 
insure them all the government 
traffic to which they are entitled. 
He said the Army is anxious to 
get full use of the nation’s trucks 
and that steps are being taken to 
see that the industry is given fair 
treatment. 


Failure of truck operators to 
get the freight that was due them 
in the past was attributable, at 
least in part, Col. Williamson in- 
dicated, to lack of coordination of 
Army traffic activities. and the 
presence of many inexperienced 
traffic men in the field. Correction 
of both these failings is in pros- 
pect, he added. 


The executive committee, at 
the request of Col. Williamson, 
went on record in favor of 
establishing one central traffic 
agency within the War depart- 
ment to handle all its traffic 
requirements. He explained that 
three or four agencies now exist, 
resulting in frequent conflict over 
routing of traffic and other 
matters. He said the railroads 
and water carriers already had 
expressed their support of a 
single central agency. 

He said he was fully aware of 
the inexperience of many of the 
transportation officers now in the 
field. Since it is impossible to 
bring them all to Washington for 
instruction, he explained, his de- 
partment plans to establish a corps 
of about 50 roving transport ex- 
perts who will visit all the traffic 
centers and posts of the War de- 
partment to advise and instruct 
the field men. He also disclosed 
that the War department is going 
to establish at New York and 
Philadelphia merchandise consoli- 
dating centers similar to that al- 
ready in operation at Chicago. 

The executive committee, turn- 
ing its attention to another im- 
portant matter, ordered establish- 
ment of a subcommittee to press 
for enactment of legislation that 
would protect freight rate bureaus 
from prosecution under the federal 
anti-trust laws. 

Thurman Arnold, chief of the 
Anti-trust division of the depart- 
ment of justice, disclosed in a 
speech several months ago that 
the practices of rate bureaus were 
under the scrutiny of his Office, 
and his representatives now are 
conducting an investigation with 
a view to bringing charges of 
monopoly and price-fixing. 

It reportedly is the position of 
the Anti-trust division that rate 
bureaus might be a necessary part 
of the general transportation set- 
up and that perhaps the law should 
be changed to protect them, but 
that, on the other hand, some of 
their practices are counter to the 
law as it now stands and it is the 
duty of the division to enforce the 
law. 


The matter was raised at the 
executive committee meeting by 
Ralph Cahouet, general counsel of 
the New England Motor Rate 
Bureau, who suggested the possi- 
bility of obtaining protective legis- 
lation that would remove applica- 
tion of the anti-trust laws from 
collective rate-making. The sub- 
committee to be established to in- 
vestigate the problem will have 


Md. Group Seeks End 


To Highway Diversion 


BALTIMORE. — Elimination of 
trade barriers and “unreasonable 
restrictions upon movement of 
foodstuffs and war supplies by 
highway” is one of three objectives 
for the coming year of the Mary- 
land Petroleum Industries Com- 
mittee as expressed in resolutions 
adopted here. 

The group also urged the state 
legislature to submit to the voters 
a state constitutional amendment 
prohibiting highway fund diversion, 
and pledged assistance to state and 
federal authorities in detection and 
elimination of gasoline tax evasion. 


the power to act in an effort to | 


see that legislation is enacted. 
Cahouet suggested that the In- 

terstate Commerce Act should be 

amended to include the following 


proviso, which he said was similar | 


to one now appearing in the U. S. 
Shipping Act: 


“Uniform rates or rate levels | 
established by the carriers subject | 
hereto acting through associations | 


or groups shall be excepted from 
the operation of the anti-trust 
laws, subject to the right of the 
(Interstate Commerce) 
sion to establish rules and re- 
quirements for such association or 
group action in the establishment 
of such uniform rates. 


“Violation of the rules and re- 
quirements shall void application | 
of the benefits of this provision | 
and vitiate the lawfulness of any | 


rate established thereby. Such 
rules and regulations as_ estab- 
lished by the commission shall in 
part require that such association 
or group action of motor carriers 
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PRECIOUS CARGO. 3,600 poueee of rubber, a king’s ransom these days, 


is carried on this Mack truc 


shall in no way inhibit or restrain 
independent action upon any car- 
whatsoever or permit dis- 
criminatory treatment with 
spect thereto.” 


Some members of the executive 
committee voiced vigorous re- 
sentment of the close secrecy 
which has surrounded activities 
of the Office of Defense Trans- 
portation committee handling 
rail-truck coordination. Objection 
also was raised to the practice 
of ODT of issuing orders vitally 


There’s nothing unusual about this combination if 
you know Bendix-Westinghouse. In one of the 
Nation’s most modern industrial structures, compris- 
ing the most advanced methods and equipment, works 
one big happy family whose watchword is “Keep ’em 
Rolling!” Around the clock, hundreds of real Ameri- 
cans... all nieces and nephews of our own Uncle 
Sam, build genuine Bendix-Westinghouse Air Brakes 
and Air Control Equipment * Fully aware of the in- 
dispensable role Bendix-Westinghouse Equipment 
plays in the war effort, here’s one group who'll be in 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE C 
ELYRIA, OHIO 


which is used to service big Mack 
working on the Panama Canal Third Locks Project. 
is its main job. Shoes for these big babies 
more than 20 times the weight of the average automobile tire. 


re- | 


: dumpers 
Making tire changeovers 
weigh over 600 pounds each, or 


affecting motor carriers without 


| first consulting with representa- 


tives of the trucking industry. 
Members of the executive com- 
mittee in attendance were: Chair- 
man Ted V. Rodgers, Earl N. 
Cannon, Walter F. Carey, Dawson 
Ditt, Henry English, James B. 


Godfrey, jr., H. D. Horton, Chester | 
G. Moore, Walter Mullady, Maurice | 


Tucker and Glenn Ward. 


viewpoint, 
Word in 


For a fresh automotive 
read George M. Slocum's ‘‘A 
Edgewise.”’ 
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Mack Starts 
A Series of 
ODT Meetings 


RICHMOND, Va.— Ways and 
means of keeping trucks and buses 
rolling for the duration was the 
subject of a meeting held last 
week by the Mack International 
| Motor Truck Corp., at his branch 
| office here. Over 500 truck oper- 
ators, fleet owners, drivers and 
city officials attended the meeting. 

J. A. Pettit, district manager of 
the concern, said the meeting was 
| part of a nationwide program in 
| the leading cities of the country 
| and was in line with the ODT’s 
| conservation program. 

Principal speaker was Albert N. 
Crockett, Mack’s’ transportation 
engineer, and short talks were 
| made by civic officials who stressed 
the importance of trucks and truck 
maintenance to the war effort. 


Zimmer to Reo 


LANSING.—A. W. Zimmer has re- 
| joined Reo Motors, Inc. as works 
| manager, after an absence of two years 
| in which he was associated with Allison 
| Engineering Co., of Indianapolis. Zim- 
mer previously had been with Reo 


& 


#4 : 
Om pebve. 


AND AIR BRAKES 


there pitching until the job is done * As you can de- 
pend upon Bendix-Westinghouse personnel, no small 
portion of which inherits a skill which is a natural 
attribute to second and third generations engaged 
in the manufacture of devices which must not fail, so 
can you depend upon genuine Bendix-Westinghouse 
Air Brakes and Air Control Devices * A nation-wide 
chain of Authorized Distributors carries traditional 


Bendix-Westinghouse safety, 
economy to you. . 
give you the address it will 







AN ORGANIZATION WHOSE UNDIVIDED EFFORT AND COMPLETE RESOURCES 
ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 







dependability, and 


- Your telephone directory will 


pay you to know. 
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_ ODT Adds Nine Regions, 


87 District Offices 


(Continued from Page 13) 


Their regional offices and their 
former positions with the ODT 
follows: 

William J. Clarke, New York 
manager of the Division of Motor 
Transport’s field office at New!/N. 
York. 

Melvin R. Greene, Philadelphia, 
manager of the field office at Bal- 
timore. 

John G. Caley, Atlanta, manager 
of the field office there. 

, Robert D. Thomas, Cleveland, 
consultant to Rogers on tire main- 
tenance. 
Harry L. Gormley, Chicago, man- 
: ager of the field Office there. 
Asa J. Merrill, Denver, formerly 
, of the ODT general counsel staff. 
Harold C. Arnot, San Francisco, 
manager of the field office at Se- 
attle. 
The 87 new district offices will 


Tampa, 


Ky.; 


ville, 


toona, Scranton, Erie and Harris- 
burg, Pa.; Hagerstown, Md.; Dover, 
Del.; Washington, D. C.; Roanoke, 
Va.; Raleigh, Winston-Salem, Wil- 
mington, Charlotte and Asheville, 
C.; Savannah, Augusta, Macon 
and Waycross, 
Tallahassee and Miami, 
Fla.; Jackson, Miss.; Montgomery 
and Mobile, Ala.; 
Chattanooga, Tenn.; 
Zanesville, Dayton and Canton, O.; 
Grand Rapids, 


Evansville and Terre Haute, Ind.; 
Sioux Falls and Pierre, S. Dak.; 
Bismarck, N. Dak.; Rockford, Dan- 
Quincy, Peoria, 
and Cairo, Iil.; Madison, LaCrosse, 
Green Bay and Wausau, 
North Platte, Neb.; Kansas City, 
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Fresno, Calif.; Reno, Nev.; Med- 
ford, Ore. 

The fifty-five district offices al- 
ready in existence are: Portland, 
Me.; Boston, Mass.; Hartford, 
Conn.; Albany, New York, Buffalo, 
N. Y.; Philadelphia and Pitts- 
burgh, Pa.; Baltimore, Md.; Rich- 
mond and Norfolk, Va.; Columbia, 
S. C.; Atlanta, Ga.; Jacksonville, 
Fla.; Birmingham, Ala.; Nash- 
ville and Memphis, Tenn.; Cleve- 
land, Columbus, Cincinnati and 
Toledo, O.; Detroit, Mich.; Louis- 
ville, Ky.; Charleston, W. Va.; 
Davenport and Des Moines, Ia.; 
Minneapolis, Minn.; Indianapolis, 
Ind.; Fargo, N. Dak.; Chicago, 
Ill.; Milwaukee, Wis.; Little Rock, 


Ga.; Orlando, 


Knoxville and 
Youngstown, 


Cadillac, Lansing} Ark.; Omaha, Neb.; St. Louis, Mo.; 

and Saginaw, Mich.; Lexington, | Wichita, Kan.; New Orleans and 
Mason City, Iowa; Duluth,| Shreveport, La.; Oklahoma City, 
Minn.; South Bend, Fort Wayne, Okla.; Dallas, San Antonio and 


El Paso, Tex.; Boise, Ida‘; Casper, 


Wyo.; Denver, Colo.; Billings, 
Spri Mont.; San Francisco and Los 
——— Angeles, Calif.; Phoenix, Ariz.; 


Portland, Ore.; Seattle and Spo- 


a kane, Wash.; and Salt Lake City. 








be located at: Bangor, Me.; Con-| Jefferson City and Springfield, a ae 
cord, N.H.; Montpelier, Vt.; Spring-|Mo.; Topeka, Kan.; Baton Rouge, Buys Building 
field, Mass.; Providence, R. I.; New| La.; Tulsa, Okla.; Waco, Austin, WAUKESHA. Wis.—Waukesha Mo- 
Haven, Conn.; Utica, Binghamton, | Houston, Lubbock, Amarillo and | tor Co. has purchased the Jiff-Jell 


Syracuse, Rochester and Peekskill, 
N. Y.; Atlanta City, Trenton and 
Newark, N. J.; Allentown, Al- 


Mex.; 


San Angelo, Tex.; Albuquerque, N. 
Cheyenne, 
Colo.; Buttle, Mont.; Sacramento, 


building here, which has 52,000 square 
feet of space. The company will oc- 
cupy the building about Nov. 1 and 
will employ about 150 workers there. 


Wyo.; Pueblo, 





For the sixth time in a national emergency... 


Ty after day, wave after wave of heavy- 
duty military trucks rolls forth from the 
great Studebaker shops and assembly lines. 

For the sixth time ina national emergency, 

Studebaker has answered the call of our 
f government for the production of army 
transport on a large scale. 

In desert sand, in frame-deep mud, up 50 
per cent grades, and over terrain that no 
conventional highway truck would attempt 
to traverse, the huge Studebaker multiple- 
drive military trucks are giving an account 
of themselves that adds one bright new page 








after another to the 90-year history of 
Studebaker quality and fine craftsmanship. 

These military trucks are “big brothers” 
of the Studebakers that have been doing an 
outstanding job in commercial transport 
for years. 

Whether building Wright Cyclone en- 
gines for the Flying Fortress, military trucks 
for the fighting fronts and supply lines of 
the United Nations, or other war matériel, 
the men of Studebaker are justly proud of 
their assignments in the arming of our 
United States. 


* STUDEBAKER’S 90TH ANNIVERSARY 1852-1942 x 
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our civilian stock pile on Govern- 
ment Exemption Permits. They 
felt that the users of these permits 
—Army, Navy and Lend-Lease— 
were not entirely playing fair with 
our national transportation § re- 
quirements by grabbing from the 
stockpile when they had _ the 
authority to have trucks built if 
they needed them badly, while 
civilian operators had only the 
stockpile to fall back on in re- 
serve to fill the ranks of those 
worn out and wrecked in essential 
service. 

For a while the percentage of 
trucks taken by GEP fell off, but 
this month it bounces back strong- 
er than ever. While the civilian 
economy has been allotted 46 per- 
cent of all light, medium and 
heavy trucks released from the 
stock since the “freeze,” civilian 
releases represent only 23 percent 
of the same vehicles released dur- 
ing the week ending Sept. 12. How 
long will this go on? 

* * * 

APPOINTING Union Pacific 
President William Martin Jeffers 
to the czar-of-rubber post is cre- 
ating quite a stir in trucking cir- 
cles. Putting this potent whip in 
the hands of a man who has been 
a leader in the ranks of the per- 
secutors of truck transportation 
and an active competitor for 
freight movement, might look like 
the government was dealing the 
truckers a card from the bottom 
of the deck. 

But when the truckers consider 
that Jeffers is a man of action, 
has a reputation for being tough 
in doing the iob as he sees it, per- 
haps time will erase their fears. 
Even the man on the street knows 
that our rubber muddle _ smells 
and, if Jeffers will whip the bick- 
ering agencies into line and get 
synthetic rubber production going 
on the basis that America is 
capable of when politics and inter- 
company jealousies are erased 
from the picture, it is quite pos- 
sible these same men will be 
lauding the “fire-eater” six months 
from now. We still have Joe East- 
man and ODT protecting the 
needs of our essential transporta- 
tion in the seat of authority. 

* * a 


THE NEW Certificate of War 
Necessity is likely to raise more 
trouble for the “fringe” operator 
than any directives from the new 
rubber czar. This too, is out of 
the sole control of ODT, the trans- 
portation authority. OPA has its 
fineer in this pie. 

But the certificate or some other 
adequate means of segregating the 
sheep from the goats had to come 
if our rubber situation is as acute 
a3 we have been continually told 
it is since way last February. The 
only thing we can hope for is 
that men of intelligence and 
thorough knowledge of our trans- 





portation necessities are in charge 


of allocating the certificates and 


that they are not “rule of thumb 


lawyers.” 
* * * 


THE WESTERN Wayne County 


Conservation Club went on record 


last week that, if gasoline ration- 
ing was enforced before deer 
hunting season, the members of 


conservation clubs should ask for 


special ration allowance to permit 
men to go deer hunting. This was 
not done in the interest of sport 
but from a conservation and pre- 
vention of waste angle. 

Both in Michigan and Pennsyl- 
vania the deer herds are over- 
large for the forage and, if the 
herds are not thinned by hunters, 
thousands of deer die from starva- 
tion every winter. These sports- 
men feel that in the present meat 
shortage, it is better to allow 
hunters to utilize this meat at the 
expense of a moderate expendi- 
ture of gasoline and rubber than 
to have it wasted. They feel that 
the records of kill for the past 
number of years indicate that the 
amount of meat saved for civilian 
consumption would outweigh the 
usage of rubber involved in four 
men going to the woods in one car. 


Class I Carriers 
Report Smaller 


Net Income 


WASHINGTON. — For the first 
quarter of 1942, Class I motor car- 
riers of property reported to the 
Interstate Commerce Commission 
a smaller new income than for the 
corresponding quarter of last year. 

The 1,257 Class I intercity and 
local carriers showed net before 
income taxes of $6,769,354, and 
after taxes, $4,620,625. For the same 
period last year, net before taxes 
totaled $10,032,370, and after taxes, 
$8,597,439. The smaller income for 
the first quarter of this year re- 
flects a rise of 11.9 percent in total 
operating revenues, and of 16.1 per- 
cent in total expenses. 


For the first quarter of 1942, the 
1,001 Class I intercity motor car- 
riers reporting to the ICC showed 
an 83 percent increase in tonnage 
over the same quarter of 1941. 
This compares with an increase of 
13.4 percent in tonnage reported 
by a sample of 215 carriers filing 
reports with the American Truck- 
ing Assns., Inc. 

A preliminary and incomplete 
tabulation of uncorrected returns 
of 1,031 motor carriers of property, 
both common and contract, which 
reported to the ICC for the second 
quarter of 1942, indicates a 1.4 per- 
cent decrease in tons carried and 
a 6.5 percent increase in freight 
revenue compared with the same 
1941 period. 


Canadian Shortcut to East 


Reopened for Truckers 


DETROIT. — Canada’s __ shortcut 
route between Detroit and Buffalo, 
blocked for a month by a prohibi- 
tive license fee regulation, was 
opened last week by an exchange 
of conferences with the prospect 
that new $1 a trip permits for 
regular fleet operators would be 
available within the next fortnight, 
according to Don B. Smith, chair- 
man of the Michigan Trucking 
Assn. 

Smith headed a delegation of 
five Michigan truckers who called 
on T. B. McQueston, Ontario min- 
ister of highways, to work out an 
amended regulation of interna- 
tional truck movements across 
Ontario. The Transportation Bu- 
reau of the Detroit Board of 
Commerce in turn asked McQues- 
ton to send an aide to Detroit to 
explain the new rules. 

McQueston sent J. P. Bickell, 
registrar of motor vehicles for On- 
tario, to address a meeting in 
Detroit of the Motor Carrier Ad- 
visory Committee and represen- 
tatives of the Ambassador Bridge, 
the Detroit-Windsor Tunnel and 
the Rainbow Bridge at Niagara 
Falls. 


Single trip permits for irregular 
or occasional operators § across 
Canada still cost $10, as in the 
initial licensing regulations drafted 
a month ago. 


But fleet operators, who had to 
reroute their trucks over the 
longer Ohio route to the East or 
pay $10 a trip, now may buy a 
minimum of 350 of the $1-a-trip 
permits, deposit them with Cana- 
dian custom officials at the points 
of entry of their own choosing, 
and use the permits for whatever 
number of trucks they have in 
service. 

All trucks which cross Canada 
must be bonded by the Depart- 
ment of National Revenue at Ot- 
tawa. The permits for trans-On- 
tario runs are obtained from Mc- 
Queston’s office in Toronto. 


“The Minister of Highways is 
prepared to expedite applications 
from carriers, who are authorized 
to secure these permits with the 
utmost dispatch, so that tire and 
vehicle miles may be saved and 
important war materials may be 
speeded to their destination via 
the shortest route,” Bickell said. 
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Savings May Pay Off 
Highway Debts 


NEW YORK.—Savings effected 
through curtailment of new high- 
way construction for the duration 
of the war, will enable many of the 
41 states having highway bonds 
outstanding to accumulate funds 
to pay off their highway bonded 
indebtedness and thereby comply 
with the seventh point in Presi- 
dent Roosevelt’s inflation control 
program as_ enunciated in _ his 
Labor Day address to Congress. 

The President declared that “we 
must discourage credit and in- 
stallment buying, and encourage 
the paying off of debts, mortgages, 
and other obligations.” 

Figures compiled by the Ameri- 
can Assn. of State Highway Of- 
ficials show a total bonded in- 
debtedness for roads and bridges 
under state control of $1,803,979,- 
488, as of Jan. 1, 1942. Normal 
maturity of these bonds range all 
the way from 1944 in Connecticut 
to 1979 in Delaware. 

Highway construction by the 
states in normal times of peace 
amount to about $500,000,000 a 
year, but since the United States 
became a participant in the war, 
all highway construction has been 
halted except for roads of strategic 
military importance. 

Offset against the savings in 
highway construction is the re- 
duction in highway revenue result- 


Labor 


(Continued from Page 13) 

been negotiating for several weeks 
for a new contract to replace an 
agreement that expired Aug. 31. 
The employers had rejected as 
“preposterous” the original de- 
mands of the unions for wage in- 
creases and working conditions 
which the employers’ estimated 
were equivalent to an increase of 
40 to 45 percent in wages. It was 
subsequently reported that the 
unions would be willing to settle on 
the basis of existing wages, but 
reduction in hours from 44 to a 
40-hour, five-day week. This would 
increase the hourly scale and en- 
able the men to earn more by fur- 
nishing more overtime at higher 
rates. 





The agreement on arbitration, to- | 


gether with the fact that both sides | 
have agreed that the final decision | 
will be retroactive to Sept. 1,| 
eliminated the threat of a strike 
by the 15,000 drivers and helpers 
belonging to the union locals in-| 
volved. | 
Presentation of the unions’ side 
of the controversy has been led by 
William S. Devery, as chairman of 
the joint negotiating committee for 
Locals 282, 807 and 816, Interna- 
tional Brotherhood of Teamsters. 


The employers’ committee, head- 
ed by McKeever, represents the 
Merchant Truckmen’s Bureau of 
New York, of which McKeever is 
managing director; Highway Trans- 
port Assn., the New York State 
Motor Truck Assn., Express Own-! 
ers Assn., and the Master Truck- 
men of America. 


Fostoria Screw Co. Names 


Allen Vice-President 


FOSTORIA, O.—R. Hosken Da- 
mon, president of Fostoria Screw 
Co., announces the appointment of 
J. S. Allen as 
vice-president in 
charge of sales. 
Allen will also 
retain his  posi- 
tion as coordina- 
tor of the Mu- 
nitions division 
of S. F. Bowser 
& Co., Inc., Fort 
Wayne, Ind., 
parent company. 

General sales 
offices are to be 
maintained in 








J. S. Allen 
the New Center building, Detroit. 


Gallonage Drops 

MONTREAL.—Gasoline consumption 
in Ontario under rationing in July. 
fourth month of government restric- 
tion, decreased by 11,696,924 gallons. 
compared with July, 1941, according tu 
figures of the Ontario Department of 
Highways. Revenue dropped to $2,468, 
702, compared with $3,526,430 in July, 
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1941, or a decrease of $1,057,727. 
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ing from rationing, the curtailment 
on new automobile production, and 
other wartime restrictions’ in 
motor travel. In some states the 
savings effected from the _ stop- 
page of new construction will ex- 
ceed the decline in highway rev- 
enue, making it possible to pay 
off callable bonds or to set aside 
funds to meet bond service in the 
future. 

Prior to the war, highway bond 
service was taking a _ substantial 
slice out of gasoline tax revenues 
in many of the states. In Arkan- 
sas highway bond service absorbed 
73 percent of the state’s share of 
the gasoline tax. In Florida it 
absorbed more than 40 percent, 
in Iowa 44 percent, in Louisiana 
65.8 percent, in Mississippi 51.6 
percent, in Missouri nearly 38 per- 
cent, in New Mexico 41 percent, 
in Tennessee over 4 3percent, in 
West Virginia 44 percent, and in 
other states substantial propor- 
tions. 





A. W. HERRINGTON, 


Ie is inducted into Marmon-Herrington’s 
— Club. Employe Ji 
eft. 


m Lamb presents membership pin to Herrington, 


Sugar-rationing books were left 
untouched. With gasoline selling 
for about 20 cents a gallon, $30,- 
000 worth of gasoline may be 
bought illegally with the stolen 
coupons. The official said no record 
was kept of the stolen books’ 
serial numbers. 


Coupons Worth 151,200 


Gallons Are Stolen 


PERTH AMBOY, N. J.—Gasoline 
rationing books and loose coupons, 
entitling the holders to 151,200 gal- 
lons of gasoline, were stolen last 
week from the Perth Amboy War 
Price and Rationing Board offices. 











IN PRODUCTION 





Over the three great plants of The Timken- 
Detroit Axle Company fly Army-Navy “E” 
Burgees —symbol of work well‘done for the 
U. S. Armed Forces. 

That work began over 20 years ago, when 
the problems of motorizing and mechanizing 
the U. S. Army were yet to be solved. Con- 
stantly, earnestly, throughout the years when 
the necessity for “preparedness” was all but 
forgotten, Timken cooperated with the U. S. 
Army Ordnance Department and Quartermas- 
ter Corps to improve and to develop new 
equipment that would make the job of our 
fighting forces more effective if—or when— 
the occasion should arise. 

On December 7, 1941, that occasion did arise 


far-flung battle lines is evidence tha 
eperation was well directed. 


igan, at Waukegan, Illinois, and at 
Wisconsin—rewards the past efforts 
ken men and women to “Keep ’Em 
It inspires every one of us now to 
greater and yet greater production. 


have all the fighting weapons needed 
the foes of Freedom! 


TIMKEN AX 


THE TIMKEN-DETROIT AXLE C 
WISCONSIN 


AXLE DIVISION, OSHKOSH, WISC 


Timken 


Builder of Battle Axles! 
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Truck Travel 
On Turnpike 


Increases 30% 


HARRISBURG, Pa. — Passenger 
car travel on the Pennsylvania 
Turnpike has been cut in half by 
the wartime restrictions on pleas- 
ure driving, it is reported by the 
State Turnpike Commission, oper- 
ator of the 160-mile super-highway 
between Harrisburg and Pitts- 
burgh. 

Truck travel, however, is up 30 
percent and because of higher 
tolls virtually replaces the auto 
revenue. The highway is_ con- 
structed to carry trucks up to 60,- 
000 pounds, the commission said. 

For August, the super-road was 
used by an average of 1,026 trucks 
daily, and by approximately 2,500 
passenger cars each day, the com- 
mission reported. 


Plywood Data 

TACOMA, Wash.—A catalog of in- 
dustrial or manufacturing uses of fir 
Plywood and a handbook of plywoud 
technical data for engineers and archi- 
tects, have just been published by 
the fir plywood industry. Write Doug- 
‘las Fir Plywood Assn., Tacoma, Wash. 


For going OVER THE TOP” ~~ 


—and today’s swift flow of axles and other 
essential material from Timken plants to the 


t this co- 


The privilege of flying the coveted Army- 
Navy “E” above our plants—at Detroit, Mich- 


Oshkosh, 
of Tim- 
Rolling.” 
work for 
It sends 


us to our individual jobs with new determina- 
tion to out-work and out-produce the robots 
of Europe and Asia, until our Fighting Forces 


to crush 


MICH 


ONSIN 
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Manual Issued 
On Definitions 


Of Accidents 


WASHINGTON.—A manual of 
Uniform Definitions of Motor Ve- 
hicle Accidents has been published 
by the Bureau of the Census, De- 
partment of Commerce. This 
manual will greatly facilitate the 
classification of motor vehicle ac- 
cidents and secure greater uni- 
formity in classification. 

The need for such a manual 
arises from the fact that there are 
over a million fatal and nonfatal 
injuries resulting from motor ve- 
hicle accidents each year. Each 
one of the million cases presents 
a classification problem to the 
traffic authorities and other agen- 
cies engaged in the collection of 
motor vehicle accident statistics. 

It is a relatively simple matter 
to classify the majority of these 
cases, but there are numerous fa- 
talities and nonfatal injuries in- 
volving motor vehicles that are 
classified differently depending 
upon the definition used. The lack 
of universal recognition of uni- 
form definitions of motor vehicle 
accidents has resulted in many 
controversies between the various 
national, state and local agencies., 
Also, the differences in the defini- 
tions employed have affected the 
comparability of the published 
statistics. 

The manual of Uniform Defini- 
tions of Motor Vehicle Accidents 
was prepared by the National Con- 
ference on Uniform Traffic Acci- 
dent Statistics under the leader- 
ship of the Bureau of the Census. 
This manual has received the of- 
ficial approval and endorsement 
of the International Assn. of Chiefs 
of Police, U. S. Public Roads Ad- 
ministration, National Safety 
Council, U. S. Bureau of Labor 
Statistics, American Trucking 
Assns., U. S. Public Health Serv- 
ice, and the Division of Statistical 
Standards of the Bureau of the 
Budget. 
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ryice. For’ swift, sure storts, they used 
f el |DIX” Drive. Engineered into many 
> (M-4's, and other mechanized units, this 
‘<<, amighty midget is backed by billions of 
_ instant starts in peace-time engines. In 
|.  geplacement service, too, “BENDIX” Drives 

- “help keep essential vehicles on the job. 


MACHINE 





Get Tires, OPA Says 


Possession of an Office of De- 
fense Transportation Certificate 
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| ODT 21---Certificate of Necessity 
(Continued from Page 13) 
frames, loose steering mechanisms | certifications the Office of Defense; subpart, or which is in any other way 


of War Necessity will be made 
an additional requirement to be 
met by operators of commercial 
vehicles generally in qualifying 
for tires under the rationing 
program, although the certifi- 
cate alone will not make a ve- 
hicle cligible, the Office of Price 
Administration announces. 

This provision will be made 
by OPA to help in implementing 
an order announced’ under 
which ODT will take control 
over the use of virtually all com- 
mercial vehicles. 

OPA said that between now 
and Nov. 15, when the ODT 
order becomes effective, the tire 
rationing regulations will be 
amended so that operators of 
vehicles coming within the scope 
of the order must present a 
Wartime Necessity Certificate, 
together with records showing 
compliance with ODT mileage 
limitations, in applying to a 
War Price and Rationing Board 
for tires. 

The ODT order, however, does 
not otherwise affect the eligi- 
bility lists for tire rationing, 
and in all likelihood many of 
the vehicles that ODT requires 
to get certificates of war neces- 
sity will not be able to qualify 
for tires, OPA emphasized. 


Some Operators Won’t 





Sept. 30 Is Deadline 


For Revenue Reports 

HARRISBURG, Pa. — Pennsyl- 
vania’s Public Utility Commission 
has announced that Sept. 30 is the 
new deadline for the filing of 1941 
revenue reports by common car- 
riers, for general assessment pur- 
poses. 

Because of a shortage in paper 
which delayed the mailing of 
blanks to the carriers, the March 
31 deadline was extended six 
months. 








The”BENDIX”Drive is — 
a vital member. of 
“The Invisible Crew” 
—the precision 
equipment built by 

15 BENDIX Divisions 

— serving with our 
fighting crews on 
every front. 


DIVISION 


(critical materials used 


and loose spring clips, all of which 
are contributory or direct causes 
of excessive tire wear. 

The Certificate of War Necessity 
will be drawn with the objective 
of assuring that all trucks will be 
operated in transportation neces- 
sary to the war effort or essential 
domestic economy. These two 
classifications cover an extremely 
wide variety of usages. However, 
it is thought that we can look for- 
ward to tough interpretation of the 
fringe cases that now are allowed 
to operate but which are not eligi- 
ble for tires or recaps. 

Herewith is the complete text of 
ODT’s Order No. 21—Part 501 
(Conservation of Motor Equip- 
ment) and Subpart M (Certificates 
of War Necessity for and control 
of commercial motor vehicles) : 

By virtue of the authority vested in 
me by Executive Order No. 8989, dated 
Dec. 18, 1941, and by Eexecutive Or- 
der No. 9156, dated May 2, 1942, and 
in order to conserve and providently 
utilize vital transportation equipment, 
material, and supplies, including rub- 
ber, and to provide for the prompt 
and continuous movement of necessary 
traffic, the attainment of which pur- 
poses is essential to the successful 


prosecution of the war, 
IT IS HEREBY ORDERED, That: 


ec. 

501.90—Definitions. 

501.91—Certificate of War Necessity 
required. 

501.92—Application for certificate. 

501.93—Issuance of Certificate of War 
Necessity. 

501.94—Certificate of War Necessity 
not transferable. 

501.95—Contents and conditions of 
certificate. 

501.96—Motor fuel and commercial 
motor vehicle parts, tires, or tubes. 

501.97—Inspection of tires. 

501.98—Records and reports. 

501.99—Enforcement officers author- 
ized to report violations. 

501.1000—Suspension or revocation of 
certificate. 

501.101—Control of vehicles. 

501.102—Exemptions. 

501.103—Communications. 

501.104—Effective date. 


501.90—Definitions. As used in this 
subpart: 
(a) The term “commercial motor 


vehicle’ means (1) (i) a straight truck, 
(ii) a combination truck-tractor and 
semitrailer, (iii) a full trailer, (iv) any 
combination thereof, or (v) any other 
rubber-tired vehicle, excluding a 
motorcycle, propelled or drawn by 
mechanical power and built (or re- 
built) primarily for the ~ of 
transporting property, an (2). any 
bus, taxicab, jitney, or other rubber- 
tired vehicle, propelled or drawn by 
mechanical power, used in the trans- 
portation of persons upon the high- 
ways, or available for public rental, 
including ambulances and hearses, but 
not including a private passenger auto- 
:nobile. 

(b) The term “person” means an in- 
dividual, partnership, corporation, as- 
sociation, joint-stock company, busi- 
ness trust, or other organized group 
of persons, and includes the United 
States or any ner. territory, 
possession thereof. a State or any 
amd or political subdivision there- 
of, or any trustee, receiver, assignee, 
or personal representative. 

(c) The term “property” means any- 
thing, except persons, capable of be- 
ing transported by motor truck. 

(d) The term “fleet’’ means three or 
more commercial motor vehicles owned 
or operated by one person. 

(e) The term “private passenger 
automobile” means any motor vehicle 
built primarily for the purpose of 
transporting persons and having a 
rated seating capacity of seven (7) or 
less, and includes station wagons and 
suburban carryalls, irrespective of 
seating capacity, which are not used 
in the transportation of persons or 
property for compensation. 

501.91—Certificate of War Necessity 
required. On and after November 15, 
1942, no person shall operate any com- 
mercial motor vehicle within the con- 
tinental limits of the United States 
unless there is in force with respect to 
such commercial motor vehicle a Cer- 
tificate of War Necessity issued by the 
Office of Defense Transportation gov- 
erning such operation. 

501.92—Application for certificate. 
Application for a Certificate of War 
Necessity shall be made in writing to 
the field office of the Office of Defense 
Transportation for the area in which 
the home office or principal place of 
business of applicant is located, unless 
the applicant is directed to make appli- 
cation to some other office of the Of- 
fice of Defense Transportation. Any 
such appliaction shall be made on 
forms provided by the Office of De- 
fense Transportation, and shall con- 
tain such information as the Office 
of Defense Transportation shall re- 
quire. 

501.93—Issuance of Certificate of War 
Necessity. (a) A Certificate of War 
Necessity will be issued by the Office 
of Defense Transportation to any 
qualified applicant therefor, certifying. 
with respect to the operations covered 
by the application. limitations of mile- 
age or of motor fuel or requirements 
as to loads, or any one or more of 
such limitations or requirements, in 
order that such operations (1) shall 
be confined to those which are neces- 
sary to the war effort or to the main- 
tenance of essential civilian economy, 
(2) shall be so conducted as to assure 
maximum utilization in such service of 
the commercial motor vehicle or ve- 
hicles of the applicant. and (3) shall 
conserve and providently utilize rub- 
ber or rubber substitutes and other | 

in the manu- | 
facture, maintenance, and operation of 
such vehicles. 

(b) In all original and subsequent | 


or 


Transportation will be guided by the 
provisions of its outstanding orders or 
public statements of policy relating to 
the operations under consideration, and 
all such outstanding orders and state- 
ments of policy will remain in full 
force and effect unless and until they 
are formally amended, superseded, or 
revoked. 

(c) Such certificate, when issued in 
respect of a single commercial motor 
vehicle, shall at all times be carried 
on such vehicle. When such certificate 
is issued in respect of a fleet of com- 
mercial motor vehicles, a fleet unit 
certificate shall at all times be carried 
on each commercial motor vehicle cov- 
ered by such fleet certificate. 

501. ertificate of War Necessity 
not transferable. No Certificate of 
War Necessity shall be transferable. 
In the event of the sale or other 
transfer of a commercial motor vehicle, 
or a substantial change in the char- 
acter of its use or the condition under 
which it is used, the purchaser or 
transferee or owner thereof shall forth- 
with make application to the Office 
of Defense Transportation for a new 
certificate, upon the issuance of which 
the previously issued Certificate of 
War aor. appertaining to such 
vehicle shall be surrendered for can- 
cellation. 

501.95—Contents and conditions of 
certificate. Any Certificate of ar 
Necessity issued under this subpart 
shall specify: 

(a) The name and address of the 
persons to whom issued; 

(b). The vehicle or vehicles covered 
bey 
(c) The purposes for which and the 
conditions under which such vehicle 
or vehicles may be operated; 

(d) Such other terms or conditions 
as the Office of Defense Transporta- 
tion may from time to time specify. 

501.96—Motor fuel and commercial 
motor vehicle parts, tires, or tubes. 
On and after November 15, 1942, no 
person shall: 

(a) Transfer any motor fuel to, or 
transfer, mount, or install any part, 
tire, or tube, in or upon any com- 
mercial motor. vehicle, unless’ the 
operator thereof, at the time of such 
transfer, or installation, shall present 
to such person for inspection a valid 
Certificate of War Necessity pertain- 
ing to such vehicle, issued by the 
Office of Defense Transportation. 

(b) Transfer or deliver any motor 
fuel for the use of, or transfer, mount, 
install, or deliver any part, tire, or 
tube for the use of, any commercial 
motor vehicle, unless the operator of 
such commercial motor vehicle shall 
at the time thereof sign a written re- 
ceipt, in duplicate, for such motor 
fuel, part, tire, or tube, and endorse 
on each copy of such receipt the 
number of the Certificate of War Ne- 
cessity pertaining to the commercial 
motor vehicle or vehicles in or upon 
which such motor fuel, part, tire, or 
tube is to be used. In the event such 
transfer, delivery, or installation is 
for the use of a fleet of commercial 
motor vehicles. the number of the Cer- 
tificate of War Necessity pertaining 
to such fleet shall be endorsed on each 
such written receint. The original 
receipt shall be retained by the person 
making the transfer, deliverv. or in- 
stallation, and the copy shall be re- 
tained by the person operating the 
commercial motor vehicle. Such _ re- 


ceipts shall be available for examina- 


tion and inspection at all reasonable 
times by accredited representatives of 
the Office of Defense Transportation. 
(c) The provisions of this section 
shall not apply to transfers or installa- 
tions made pursuant to a coupon, cer- 
tificate, or other instrument, author- 
ized or issued by a rationing agency 
of the United States, or to the sale, 
transfer. or delivery of motor fuel. 
parts. tires. or tubes, to any person 
for the purpose of resale. 
501.97—Inspection of tires. On and 
after November 15, 1942, no person 
shall operate any commercial motor 
vehicle unless within the 60 days im- 
mediately preceding such operation, or, 
in the event such motor vehicle has 
been operated more than 5,000 miles 
during such period, unless within the 
5,000 miles last operated by such 
vehicle, all tires mounted upon the 
wheels thereof or carried for use on 
such vehicle have been inspected by 
an inspection agencv designated bv 
the Office of Price Administration, and 
unless such inspection agency has 
certified that such person has made 
all reasonable and necessary adjust- 
ments, repairs. retreading, recapping. 
replacement of ovarts or tires, and 
realignment of wheels, found by such 
inspection agency to be necessary to 
conserve and providently utilize such 
tires, unless such operator is unable, 
under then existing rationing regula- 
tions, to make such repairs, retread- 


ing. recapping, or replacement of 
parts or tires. 
501.98—Records and reports. Any 


person operating a commercial motor 
vehicle in respect of which a Certificate 
of War Necessity has been issued 
shall prepare and permanently main- 
tain in the manner and form pre- 
scribed by the Office of Defense 
Transportation records of all opera- 
tions conducted by such vehicle. A 
weekly record of such operations shall 
be maintained in accordance with the 
form provided on the reverse side of 
such Certificate of War Necessity, and 
shall be carried at all times in such 
vehicle. Such person shall keep such 
other records and make such reports 
as may be required and in the man- 
ner and form prescribed by the Office 
of Defense Transportation. All such 
records shall be available for examina- 
tion and inspection at all reasonable 
times by accredited representatives of 
the Office of Defense Transportation. 

501.99—Enforcement officers author- 
ized to report violations. Any enforce- 
ment officer of any state or political 
subdivision thereof. who. 
November 15, 1942, finds any com- 
mercial motor vehicle being operated 
which at such time does not have in 
such vehicle, available for inspection 
and examination, a valid Certificate 
of War Necessity issued under this 


on or after | 





being operated in violation of any 
order of the Office of Defense Trans- 
portation, or any term or condition 
of a Certificate of War Necessity gov- 
erning its operation, is authorized to 
make a report thereof to the Office of 
Defense ransportation, stating the 
name of the person operating such 
vehicle, the owner or lessee thereof, 
and such other information as_ the 
Office of Defense Transportation may 
specify. Such reports may be made 
on forms prescribed by the office of 
Defense Transportation. 

501.100—Suspension or revocation of 
certificate. Any Certificate of War Ne- 
cessity issued under this subpart shall 
be effective from the date specified 
therein and shall remain in effect ac- 
cording to its terms until amended, 
modified, recalled, suspended, canceled, 
or revoked in whole or in part by the 
Director of Defense Transportation for 
good cause. 

501.101—Control of vehicles. (a) 
Whenever the Office of Defense Trans- 
portation shall deem it to be advis- 
able, any person having possession or 
control of any commercial motor ve- 
hicle shall, notwithstanding any con- 
tract, lease, or other commitment, 
express or implied, with respect to the 
use or operation of such commercial 
motor vehicle, cause such vehicle (1) 
to be operated in such manner, for 
such purpose, and_ between such 
points, as the Office of Defense Trans- 
portation shall from time to time 
direct, and (2) to be leased or rented 
by any such person to such person or 
lage except by a person engaged 
n a cae 7 erty in a commerc- 
ial motor vehicle for compensation to 
a person not engaged in such trans- 


ortation, as the Office of Defense 
ransportation shall from time _ to 
time direct. Unless the _ interested 


parties agree upon the amount of 
compensation payable for the use of 
any such vehicle, so directed to be 
leased or rented, the amount of such 
compensation shall be such amount 
as may be determined by the Office 
of Defense Transportation to be just 
and equitable, subject to any appli- 
cable maximum price established by 
7 competent governmental author- 


y. 

(b) The provisions of this section 
shall not be so construed or applied 
as to require any person operating a 
commercial motor vehicle to perform 
any transportation service, the per- 
formance of which by it is not author- 
ized or sanctioned by law. 

501.102--r.xemptions. The provisions 
of this subpart shall not apply to or 
include the following: 

(a) A commercial motor vehicle op- 
erated by or under the direction of 
the military or naval forces of the 
United States or state military forces 
organized pursuant to Section 61 of 
the National Defense Act, as amended; 

(b) A commercial motor vehicle op- 
erated by a dealer exclusively for the 
purpose of selling such vehicle; 

(c) A motor vehicle having a capac- 
ity of not to exceed seven passengers 
operated by a person between his or 
her home and place of work and used 
in transporting other persons between 
their home and their places of work, 
is such motor vehicle is not used for 
any other purpose for compensation. — 

501.103—Communications. Communi- 
cations concerning this subpart should 
be addressed to the Division of Motor 
Transport, Office of Defense Transpor- 
tation, Washington, D. C., or to the 
field office of the Office of Defense 
Transportation designated for the area 
in which the home office or principal 
place of business of the correspondent 
is located. Such communications should 
refer to General Order ODT 21. 

501.104—Effective date. Except as 
otherwise provided herein, this sub- 
part shall become effective November 
15, 1942, and shall remain in full force 
and effect until further order of the 
Office of Defense Transportation. 

Issued at Washington, D. C., this 
8th day of September, 1942. 


(s) Joseph B. Eastman, 
Director of Defense Transportation. 
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TRAYS of small brass 
wheels are rotors for gyroscopic air- 
craft instruments being manufactured 
in a Ternstedt plant of the Fisher Body 
Division. Each rotor, in operation of 
the instrument, whirls at a speed of 
12,000 revolutions per minute. The 
shafts on which the rotor turns, ob- 
viously, must be perfectly accurate and 
extremely smooth and hard. The girl 
above is shown giving a microscopic 
examination to each shaft. The small- 
est scratch or imperfection on the sur- 
face of the shaft results in rejection. 
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Emergency Operation 


Of Trucks Mapped 


DETROIT.— Appointment of a 
traffic engineer and a motor trans- 
port specialist to help plan for or- 
derly and efficient operation of 
highway transportation under em- 
ergency war conditions, is an- 
nounced by the Office of Civilian 
Defense. 

The new appointees are D. Don- 
ald S. Berry, Chicago, traffic engi- 
neer, on loan to OCD from the 
National Safety Council, and Pat- 


rick F. Payne of Omaha, bus line 


Tire, Gas Savings 
Are Claimed for 
Differential Wheels 


DETROIT.—With present condi- 
tions demanding greater conserva- 
tion of rubber, gasoline and equip- 
ment, Charles 
Ash, president of 
Differential Wheel 
Corp. cites vari- 
ous advantages 
of his product 
in the war pic- 
ture. 

Application 
the differential 
dual wheel to 
highway trans- 
portation, Ash 
claims, not only 
saves more than 
50 percent wear on tires and from 
12 to 20 percent on gasoline, but 
also gives vehicles better balance, 
maneuverability and safety. 


The differential dual wheel, dat- 
ing back to 1934, already is in use 
on 7,000 varieties of civilian trans- 
port, Ash declares, and many are 
now being produced for Army 
heavy-duty vehicles. 


“When two wheel rims, firmly 
fastened together and shod with 
pneumatic tires, run on the vary- 
ing, constantly changing surfaces 
that make up the common road, 
the tires are subject to a number 
of wasteful influences,” Ash _ said. 
“More power is required to run 
them, and that means extra gaso- 
line; a scuffing action is set up, 
resulting in excessive and uneven 
tread wear, abrasive action gener- 
ates heat and further promotes 
premature destruction of the tire 
casing—and that means a wasteful 
use of rubber. 


“First of the differential dual 
wheel patents, issued in 1934, re- 
sulted from the realization that 
there was no reason why dual 
wheels should be stuck together. 
All the scuffing, dragging, slipping 
action, all resistance to free rolling 
movement that are absolutely in- 
separable from rigidly mounted 
wheel pairs and are most destruc- 
tive on turns, could be obviated by 
separating the wheel pair, per- 
mitting each wheel to turn with 
individual freedom. 


“Tests by U. S. Army engineers, 
made with both rigid and differ- 
ential wheel equipment, showed 
new tires subjected to 3,000 miles 
of travel to give a wear of 0.554 
inches with standard wheels, and 
a wear of only 0.045 inches with 
differential wheels, a saving in tire 
wear of 46 percent.” 

Fuel and rubber economies are 
not the only gains Ash claims for 
his differential wheels. There is 
considerable increase in maneuver- 
ability and, inevitably, also a re- 
duction in the important element 
of driver fatigue. 


of 





Charles Ash 


executive and motor transoprt spe- 


cialist. 


Dr. Berry will work with state | 
and local highway authorities and | 
their traffic and police advisers, | 


and will have the cooperation of 
the Highway Traffic Advisor Com- 


mittee to the War department and | 


the Public Roads Administratio1 


in developing plans for the most | 


effective use of highways, termi- 
nals, warehouses, and other trans- 
portation facilities in metropolitan 
areas in case of enemy attack. 
Payne will organize fleets of 


trucks and buses of the larger | 


carriers throughout the country 


into motor transport units, which | 


can be ordered into operation as | 


convoy units for swift and orderly 


transportation of military or civil- | 


ian personnel and supplies. 


Enemy attacks, both direct and | 


by means of sabotage, are fre- 


quently aimed at systems of trans- | 
portation. British experience has | 


shown that highway transporta- 
tion is less vulnerable to such at- 
tack than either the railways or 
water facilities which normally 
carry the major portion of both 
passenger and freight traffic into 
and out of metropolitan areas. In 
case of such attack, 
proportionately greater 
must be placed on highway trans- 
portation, Dr. Berry said. 
Working with established agen- 
cies, Dr. Berry will develop stand- 
ard master contro] maps of high- 
ways and other facilities in the 


therefore, | 
reliance | 


vicinity of metropolitan areas for | 


use of OCD Regional Transporta- 
tion and Evacuation officers, the 
local Citizens’ Defense Corps, po- 
lice departments, transportation 
companies, and other agencies. 
The maps will show key facilities 
such as bridges, tunnels, docks and 
terminals, and indicate primary, 
secondary and tertiary routes and 
facilities coded into the map in 
such manner that they may be in- 
dicated as alternatives if needed. 

Efficiency of operation under 
war emergency conditions will be 
the objective of the motor trans- 
port units to be organized by 
Payne. Working with major bus 


and truck companies in coopera- | 


tion with the Office of Defense 


Transportation, he will supervise | 


the organization and training of 
these units, which will comprise 
about 25 trucks or buses each. 
Vehicles will be operated and 
supervised by company employes 
and, when required by _ either 
military or civilian 


ODT on a pre-arranged charter 
basis. Selected representatives 
from each unit will attend a motor 


transport school to be conducted | 


for OCD by the War department 
where they will be trained in the 
principles of military convoy under 
which the units will operate. 


Champion Club Pledges 
35 MPH Speed Limit 


TOLEDO.—Pledge cards signed | 


authorities, | 
will be ordered into operation by | 








by America’s ace racing drivers, | 


of the Champion 
One-Hundred- 


all members 
Spark Plug Co.'s 
Mile-An-Hour Club, 
this group is pledging itself to 
drive no faster than 35 miles per 
hour on the road for the duration. 

The reformation of these speed 
demons in the interest of rubber 
and gasoline savings and to set an 
example for other motorists, is an- 
nounced by R. A. Stranahan, 
Champion president. 





CHRYSLER PITTSBURGH CO. adds a feminine touch. 
been added to the staff to greet customers, answer service salesmen’s 
when they are not at their desks, see that everyone is waited on poomes 


She also moves cars from the write-up stalls and thus helps to f 
Nutter, the public reaction to this new | 
Here Miss Hetrich is shown | 


clean. According to President C. L. 


employment of feminine talents is very favorable. I Hi : 
greeting D. M. Suter, divisional branch manager of Ward-Stilson Co. 


Jane Hetrich has 
pmense 
y, ete. 


This 


concern maintains 92 branches and more than half of its managers drive 


Chrysler products. 


indicate that | 


eep the floor | 





‘Standsit Seat’? Ready 


For Its Debut 

WASHINGTON.—The “Stand- 
sit Seat,” a war-inspired innova- 
tion in mass transportation dur- 
ing rush hours, will receive its 
first try-out in the national 
capital beginning Sept. 21. 

Public reaction to the experi- 
ment, to be conducted at the 
request of the Office of Defense 
Transportation, may determine 
the future riding habits of the 
nation’s millions of bus and 
street car patrons as the war 
continues and existing transit 
facilities wear out. 

The “Standsit Seat,” a radical 
departure from conventional 
seat designs, is aimed at in- 
creasing the seating capacity of 
buses and street cars from 25 
to 40 percent. Whereas the con- 
ventional seats are spaced from 
28 to 32 inches apart, the 
“Standsit Seats” are located only 
18 inches apart, In the case of 
the bus and street car in which 
the “Standsit Seat” is to receive 
its inaugural try-out, this means 
the seating capacity of the street 
car is increased from 48 to 68 
passengers and the seating ca- 
pacity of the bus is increased 
from 40 to 50 passengers. 
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“LOW SILHOUETTE” WEAPON CARRIERS 


* 


War Products of Chrysler Corpo- 
ration, in which Dodge “Job- 
Rated” quality and craftsmanship 
have an important part, include: 
Dodge Command Reconnaissance 
Cars ... Dodge Field Radio Cars 
. -. Dodge Troop and Cargo Motor 
Trucks ... Dodge ‘Army Carryalls 
.. « Ambulances . . . Airplane, 
Tank, Marine and Industrial 
Engines .. . Aircraft Parts ... 
Sheils and Projectiles . . . Alumi- 
num Forgings . . . Cantonment 
Furnaces .. . Field Kitchens . .. 
Tent Heaters . . . Air Raid Sirens 

. «+. Refrigeration Compressors... 
Trailer Fire Pumps. 


* 


/ Builtby DODGE MEN 
io «means... | 


21, 1942 
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ered to Solve 


Canada’s Transit Problem 


MONTREAL.—Transit Controller 
George Gray has made public an 
eight-point program which he said 
had been accepted “in whole or in 
part” by most large municipalities 
in a move to help solve the “in- 
creasingly critical” transit problem. 

Warning that full impact of re- 
strictions on private automobile 
use would be felt during the 
autumn months, Gray suggested 
that schools in all large cities 
should begin the day earlier or 
later than the present schedule. 

In an open letter to municipal 
authorities, local transit operators 
and the public, in which he pre- 
dicted that supply of new street 
cars and buses will be “virtually 
dried up” by the year-end, the 
controller suggested: 

1. Staggered hours and change 
in school opening hours. 

2. Improved street traffic regu- 
lation. 

3. Reduction in number of street- 
car and bus stops. 


4. Fullest use of car lines and 
minimum use of bus equipment. 
5. Extension of facilities to war 


@ Whether it’s a plane or a tank, a truck or a gun... when it 


industries or armed forces estab- 
lishments only. 

6. Improved efficiency and two 
shifts, if possible, in repair shops. 
7. “Judicious” parking of bus 
equipment between rush hours in- 
stead of returning to main storage 
points. ; 

8. Appointment of local transit 
committees. 

“The time is appropriate to draw 
attention to the critical nature of 
the transportation emergency 
which will develop during the next 
few months,” Gray wrote. “Load- 
ings on urban transit facilities de- 
clines seasonally during the sum- 
mer and this factor has modified 
the effect of gasoline rationing and 
the tire shortage. 

“The full impact of the restric- 
tions on private car use will 
register this fall when people re- 
turn to their homes from holiday 
resorts, when schools reopen, and 





when inclement weather forces 
people to use street cars and 
buses.” 

“Worth its weight in  gold!’’— 


Dealers say about Automotive News. 



















MEDIUM: 
TANKS 


KEEP 'EM ROLLING! 
sicn YOUR pievce . . Now! 


Help America—Join the U. S. Truck 
Conservation Corps today. You can get 
this official red, white and blue emblem 
and complete details from your Dodge 
dealer, who, with Dodge, is cooperating 
fully with the U. S. Office of Defense 
Transportation to prolong the useful 
life of every truck in America! 


comes from the skilled hands of Dodge craftsmen, it’s depend- 


able ... and it fits the job! 


On every far-flung battlefront, dependable Dodge war products, 
built with Job-Rated precision and quality, are faithfully serv- 


ing the United Nations’ armed forces. 


Back of the battle lines, too, thousands of dependable Dodge Job- 
Rated trucks, built with this same superb craftsmanship, are 
efficiently moving the essential commodities of war, industry, 


and agriculture. 


It’s only natural that Dodge Job-Rated trucks—trucks with ex- 
actly the right engine, clutch, transmission, and every other 
unit to fit ihe job—should last longer, be more dependable, more 


economical. 


So if wartime regulations per- 
mit you to buy—buy the best 
while you can still get the 
best. See your dependable 
Dodge dealer for a Dodge 
Job-Rated truck, a truck to 
fit your job, save you money. 
See him for All-Fluid Drive 
Dodge cars! See him, too, for 
Plymouth cars. 


DODGE DIVISION, CHRYSLER CORP. 
DETROIT, MICHIGAN 
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Automotive Washington 


Chief’s 
Stocks 


By William Ullman 
Washington Correspondent 


ASHINGTON.— 
Many observers 
here were more 
than —_ surprised 
at the appoint- 


Rail 


on 


Jeffers as 
™ federal rubber 
ezar. They were 
startled as well 
as surprised. To some of these 
observers it appeared strange that 
one who has been a railroad man 
for 52 years, all with the Union 
Pacific, and understandably steeped 
in the railroad point of view, 
should be given what amounts to 
the power of life and death over 
highway transportation. 

These observers do not ques- 
tion Jeffers’ ability, his patriotism 
or, indeed, his wholehearted de- 
termination to do his duty with- 
out fear or favor. He is an 
executive of proved capacity, and 
he brings to his task an engag- 
ing humility, remarking that “I 
don’t know a thing about rubber.” 
Unquestionably, Jeffers will learn. 

And yet, admitting all of these 
high qualities, are not these observ- 
ers to be pardoned if they wonder, 
out loud, whether it was necessary 








Eastman Is Urged 


As Rubber Czar 


WASHINGTON. — Office of 
Defense Transportation, under 
Coordinator Joseph B. Eastman, 
is the “one and only agency” 
that should have the power to 
allocate vehicles and tires, if 
that job is to be done right,” 
Rep. Carl Hinshaw of California 
declared in the House Friday. 





to go to the railroads to get a 
rubber administrator; whether Jef- 
fers, who has never had any job 
but that with the railroad he now 
serves with such distinction as 
president, was the man the Baruch 
committee had in mind? Indeed, it 
is evident that the answer to that 
must be made in the negative, for 
the Baruch committee report stated 
plainly that the administrator 
“should be a thoroughly compe- 
tent operating and manufacturing 
executive, preferably with experi- 
ence in the rubber industry.” 
* * * 


An Auto Man 


To Run Rails? 

OBVIOUSLY, the rubber industry 
has within its ranks many execu- 
tives whose availability exceeded 
that of Jeffers in every conceivable 
way. There have been rumors that 
the tire industry lost its chance to 
name the rubber czar through its 
inability to agree on one of its 
number. Arthur Newhall (a rubber 
industry man), WPB’s rubber chief 
for many months, also lost out due 
to opposition in other governmental 
departments, it’s reported. 

Nevertheless, one still may be 
permitted to ask what would 
happen if the government again 
took over the railroads and 
Washington then appointed Henry 
Ford, or C. E, Wilson, or K. T. 
Keller as virtual dictator? The 
railroads, too, might also be 
surprised—and startled. 

However, now that Jeffers has 
been appointed, he will receive the 
unqualified support of the industry 


Appointment 
Hand Come 


Startles 
First 


and of all good citizens. There can 

be no question or quibble on that 

score. This is no longer a matter 

of personalities but of preservation. 
* * * 


Jeffers Gets 


Things Done 

THE NEW rubber czar comes to 
the service of the nation with an 
excellent reputation for getting 
things done and a background that 
will appeal to the people. 

Horatio Alger’s old-fashioned 
formula of “rags to riches” fits 
perfectly the man called by 
President Roosevelt to boss the 
rubber situation. Stocky, vigorous 
and outspoken, Jeffers, now 66, 
rose to the presidency of the 
Union Pacific from a job as call- 
boy in an engine round-house— 
a job he took at 14, when his 
father was trying to support a 
family of nine children on pay of 
$55 a month. Since then, for the 
young man who was willing to 
do a little more than he was paid 
to do, the Union Pacific had 
been @ career. 

“T’d rather be president of the 
Union Pacific than President of the 
United States,” he said more than 
once. He got his wish five years 
ago. But in between that and the 
job as call-boy were jobs as clerk, 
time-keeper, steel gang foreman, 
telegrapher, train dispatcher and 
executive. Sen 


Cites War Needs 


For Gas, Rubber 

LUNCHING with one of Leon 
Henderson’s head men the other 
day, the subject of strict national 
gasoline and oil rationing naturally 
came up. “If only all the people 
of the United States would look 
seriously into the possible future 
path and needs of this war,” he 
sighed, “and resolve to forego all 
unnecessary motoring and save 
that fuel and rubber. If they 
would only realize how badly we 
may need it.” 

“For instance,” he said, “the 
Germans now have on hand a 
large supply of war material, 
enough to carry on the war for 
many years. But this material 
is immobilized to a great extent 
because the Nazis do not have 
enough gasoline and oil to keep 
their formidable war machine in 
action. In Russia, tanks and 
planes bear the brunt of all at- 
tacks. The same is true in Africa. 
The consequence appears to be 
that oil and gasoline production, 
both natural and synthetic, is no 
longer sufficient for the large 
scale operations the Nazis are 
undertaking and reserve supplies 
are being heavily taxed. 

“That explains why the Germans 
are attacking with such determina- 
tion in southern Russia, where 
great quantities of oil are located. 
The principal objective is, of 
course, to cut off oil supplies from 
the Soviet forces. At the same 
time, hawever, they are fighting to 
obtain an unlimited supply of 
gasoline anc cil for themselves. 
The measure of a nation’s gasoline, 
oil and rubber supplies may well 
mark the difference between suc- 
cess or failure at war and those 
commodities should not be un- 
necessarily expended.” 

* * * 


Capitol; 


Charge Like 


A Bull? 
WHEN THE Baruch committee 





GRADUATING CLASS—1942 style. 


young men might well be the graduating class of a small high school. 


Except for their uniforms, this group of 


Instead, 


they are the first class to be graduated from Pontiac Motor division’s anti- 
aircraft gun school, fully trained in the maintenance and operation of two of the 


war’s most complex, vicious weapons: 


20 mm. and 40 mm. ack-ack guns. 


OPA Replies to Queries 
On Out-of-State Sales 


“Recently we have had a number of inquiries from dealers con- 
cerning an Office of Price Administration request that vehicle reg- 


istrars hold up licensing of new 


passenger automobiles when the 


application for license is made in a different state than the one in 
which the rationing certificate authorizing purchase of the car was 
issued. Those who have communicated with us on the subject seem 
to be under a misapprehension that a certificate issued in one state 
cannot be used to buy a car in another. 

“We think we have traced their interest in the question to a story 
on page 2 of your Sept. 14 issue, captioned “OPA Halts Car Sales 
to Out-of-State Buyers.” If our guess is right, and it is indeed your 
readers who are sending in inquiries to us, you will want to give 
the subject a little further news attention. 

“In case you do, here is an explanation that I think will answer 
the kind of questions that have been coming to us: 

“The holder of a rationing certificate authorizing the purchase of 
a new passenger automobile may buy the car in any state. The pur- 
chase need not be made in the state where the local War Price and 
Rationing Board that issued the certificate is located. However, the 


certificate must be obtained from 


the local board serving the area 


where the car is to be normally garaged. In ordinary circumstances, 
a car would be licensed also in the state where it is normally 
garaged. Hence, if an application is made to license it in a state 
other than the one in which the local board which issued the cer- 
tificate is located, there is surface indication that the buyer applied 
to the wrong board for the certificate. It was for this reason that 
the Office of Price Administration asked vehicle registrars to hold 
up licensing in such cases, pending investigation by OPA state 
Officers. If the buyer can give a satisfactory explanation of the ap- 
parent inconsistency, OPA will not object to registration of the car. 

LUTHER J. REID, Head, Rationing Section, 

Information Office, OPA, Washington, D. C. 





recommended that the government 
“bull the present program through,” 
the average American doubtless 
knew what it meant, although that 
use of the transitive verb, “to bull,” 
is not admitted into any dictionary 
we have been able to consult. The 
committee meant, very likely, not 
that the government should at- 
tempt to lift the general level of 
the program, as in bulling the 
market, but rather that it should 
lower its head and charge like a 
bull, crashing through whatever 
obstacles may be in the way. 
When it comes down to the 
hard choice of “discomfort or de- 
feat,” there is no time for niceties 
of procedure and the tactics of 
the enraged bull may be the only 
effective means left. Thus we 
read, and believe the country 
reads, the recommendation of the 
committee. 
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Unused Stocks 
First Consideration 


THE TIME might possibly come 
when it will be necessary to requisi- 
tion the passenger cars now in 
private use. At any rate that is 
the prospect held out by the rubber 
Situation. But before any such step 
gets beyond the talking stage, the 
authorities might well consider the 
need for moving our unused stocks 
of new passenger cars out of the 
dealers’ hands, They are, of course, 
a valuable stockpile. But, if they 
remain out of use for long, we shall 
find that we have been saving a 
fast depreciating stockpile, in auto- 
mobile parts as well as_ rubber. 
Moreover, the cars are costing the 
taxpayers money that might well 
be saved. That is the opinion held 
in many wise and influential quar- 
ters here in Washington. 

“To be sure,” said one high 
official whose identity cannot be 
made known, “under rationing 
orders these cars are in course of 
gradual release. But the figures 
show that only a dribble is 
getting into circulation. In addi- 
tion to the new cars, of course, 
there are probably three times as 
many used cars in the hands of 
dealers. Here is a stock of more 
than a million cars out of which 
we could easily solve the prob- 
lem of insuring transport for our 
war workers and yet have enough 
to spare for other war purposes. 
This is not to say that private 
cars may not be needed. But we 
must not forget the cars already 
in hand—cars which are getting 
more valuable every day in cost 
to the taxpayer at the same time 
they are getting less valuable 
from the standpoint of use.” 

Here in the District of Colum- 
bia, for example, there are frozen 
cars parked wheel to wheel in open 
lots, and no amount of upkeep 
could offset the depreciation to 
which they are thus. subjected. 
Upon the dealers, of course, is put 
the onus of storage and here, as 
in many cities, especially in the 
defense areas, space is at a 
premium. 


FOB 
Factory 


(Continued from Page 2) 


new system of framing known as 
Timbeam, which makes use of 
built-up wood girders comprising 
a web of plywood to which are 
glued and doweled wood ijlanges 
and stiffeners. 


Another company, faced with 
inability to obtain steel struc- 
turals and confronted with a 
building code regulation which 
forbids wood structures in excess 
of 5,000 square feet of floor space, 
resorted to the ingenious plan of 
breaking up manufacturing oper- 
ations into units and locating 
each in small wooden buildings 
identical in appearance and adja- 
cent to each other. They are, 
respectively, stores, electrical as- 
sembly, power plant assembly, 
machine shop, carpenter shop 
and blacksmith shop. By shifting 
operations in its origina] plant, 
the company, Ready-Power Co., 
Detroit, increased its August pro- 
duction by 150 percent on indus- 
trial truck power units and by 
400 percent on diesel and gasoline 
engine generator plants. 

om * aa 


Stepping Up 
Shell Output 


AN OHIO manufacturer of shell 
cores for armor-piercing ammuni- 
tion used in aircraft cannon, is 
contemplating stepping up produc- 
tion from the present 150,000 per 
day to around 3,000,000 daily, a 
twenty-fold increase. 


Talk of labor “pirating” in skilled 
tool and die trades has been given 
the lie by figures assembied from 
over 100 plants in the Middle West, 
showing a “quit” rate of under 2 
percent a month. The report cov- 
ered around 7,000 skilled workmen 
in all, and refuted claims made by 
union officials that smaller shops 
were stealing men from larger 
shops, especially those operated by 
the motor companies, by the in- 
ducement of high pay. 


Mechanics 


(Continued from Page 1) 


needed for the basic departmental 
services. 

This breakdown is thought essen- 
tial to guard against the feeling 
that perhaps any kind of a work- 
man can take care of a large share 
of automotive service under present 
conditions, due to the fewer miles 
traveled per vehicle and the pre- 
scribed lower speeds. 

Experience in the eastern gaso- 
line rationing area already has 
shown that highly technical serv- 
ices have increased during the 
four-month period since rationing 
was. instituted. For instance, 
tuneup which includes carburetion 
and electrical and front end work, 
has materially increased while 
lubrication and body work has 
fallen off. 

Tuneup, which has to do with 
obtaining the highest fuel effi- 
ciency, and front end work which 
includes wheel alignment and bal- 
ancing and which is most necessary 
to maintain the greatest tire life, 
both demand a much higher type 
of mechanical ability than lubrica- 
tion and much of the work that 
goes into body and major services. 

Thus it is easily seen that if we 
are not to experience a tremendous 
“deadline” in our essential “on 
rubber” transportation, which 
would be disastrous to our war 
program, we must make certain 
that sufficient highly trained me- 
chanics are left to perform the 
essential service work that is vital 
to maintaining that transportation. 
It is certainly false national econ- 
omy to take a highly-trained elec- 
trical and carburetion expert away 
from a service shop and put him 
to work stringing wire in a war 
plant. Men and women can be 
easily and quickly trained to do 
practically any such task in a pro- 
duction line, since they do the 
same job over and over again ac- 
cording to a set procedure, but 
that is not the case in automotive 
service. 

Even in normal times good car- 
buretion and electrical men were 
at a premium. Every job presents 
a different complication of trouble 
saurces and only years of experi- 
ence and a complete knowledge of 
cause and effect in an internal 
combustion engine, can guide the 
mechanic in quickly diagnosing the 
difficulty and correcting it. 

America needs to utilize every 
one of her experienced automotive 
mechanics to the fullest extent of 
their ability now more than at any 
time in history. Those that must 
be drafted for the armed services 
should be placed in the mechanized 
divisions where they can be of 
greatest value to the nation. Those 
that must be drafted into the war 
industry effort should be _ kept 
where they can be of most value 
and, above all, a sufficient number 
of mechanics should be kept at 
work at their present most-essen- 
tial jobs of keeping every automo- 
tive vehicle vital to our national 
transportation on the road and 
working. 


Collyer Cites Problems 


On Plant Materials 


CLEVELAND.—A vital problem 
to be solved by the newly ap- 
pointed Rubber Administrator, W. 
M. Jeffers, will be speeding up de- 
liveries of structural materials re- 
quired to erect essential plants for 
producing synthetic rubber, John 
L. Collyer, president of B. F. Good- 
rich Co., said last week. 

Deliveries of these materials “are 
being subjected to costly delays 
that, to my mind are most urgent 
and most important problem to be 
solved by new administrator.” 





A NEW TYPE of auxiliary gasoline tank, designed to give much greater 


range to American bombers, 
the United States Rubber Co. 


as been developed and is in mass 
Here women workers in a New 


roduction by 
cngland plant 


of the company turn out the new product on twin assembly lines. 




















AUTOMOTIVE NEWS, SEPTEMBER 21, 1942 


Now and Then... 


R. LAURENCE VANIMAN 


(No. 39 in this series) 


















(Continued from Page 1) 


arm, put in a sling and carried| great as it was when selling new 
there for six months, will be| cars in volume, the opportunities 
shrunken in size, stiff and really| for making individual sales are 
sick when put back in use, so is a} multiplied many times and the 
person’s talents if hidden away] sum total is more than worth the 
and unused for any considerable | effort and ingenuity involved. Simi- 
period of time. In the past 60) lar sales presentations are being 
days automobile dealers have put| developed and used every day to 
this selling talent back to work| sell windshield washers, wash and 
and are using salesmanship in| polish operations, oil filters, back- 
many departments of their busi-| ing lights and all the other parts 
























and accessories still needed by the 






























ness formerly conducted without 
any particular amount of sales 
effort. 
* * * 

“SEVERAL YEARS ago Presi- 
dent Roosevelt made quite an issue 
in his campaign utterances about 
the ‘forgotten man’ and was con- 
stantly championing his cause. 
Under today’s all-out war produc- 
tion program, with the accent on 
mechanization in every phase of 
that effort, the salesman is the 
current ‘forgotten man.’ When we 
consider the tremendous part sales- 
manship has played in building 
America’s automobile industry up 
to the high position it occupies as 
eompared with all other industries. 
we realize how essential it is that 
this talent be preserved and re- 
tained as a vital, living, forceful 
factor in America’s way of living 
and working. 

“These statements are true but 
too general, so let’s get specific. 
In today’s war-torn world there is 
still a big need and use for sales- 
manship. Its proper application in 
our business will actually help the 
over-all war effort by pointing out 
to car owners those services, parts 
and accessory items needed to keep 
their cars in satisfactory and eco- 
nomical operating condition over 
a longer period of time. 

“In times like these, it’s human 
instinct to buy only those things 
for which we feel there is an 
immediate crying need. In my con- 
stant traveling among our dealers 
I have found innumerable instances 
that demonstrate the use of sales- 
manship under today’s conditions. 
Here are two examples ranging 
from a moderately high sale of 
$34.50 down to a $1.50 low. I 
visited a dealer in Pennsylvania 
the other day who is doing a land- 
office business selling expensive 
sets of seat covers. I asked him 
how he sold them and this was 
his answer: ‘When I start talking 
to a customer about seat covers, I 
remind him when the war is over 
he will be trading his automobile in 
for a new one and when his present 
car is appraised the paint may be 
shot, the fenders and sheet metal 
in bad shape, the brakes gone and 
the motor badly in need of repair 
—all these things can be fixed. 
But if the upholstery is bad, his 
trade-in allowance will be from 
$100 to $150 less, so why not spend 
$34.50 for an insurance policy to 
protect this $100 to $150 investment, 
at the same time enjoying all the 
comfort, cleanliness and coolness 
of a nice set of seat covers.’ 


“I CONTACTED another dealer 
in Oklahoma who is selling chrome 
exhaust extensions to almost every 
other person who comes into his 
service department. When I 
queried him on how he did it, this 
was his story: 

“‘Byvery time a car pulls in for 
service, I take a look at its rear 
bumper and if it shows a black 
smudge on the exhaust side I call 
his attention to it, remind him no 
replating will be possible during 
the war, tell him the smudge is 
caused by not only carbon from 
the exhaust but certain chemicals 
which in time may develop a cor- 
rosive condition which will com- 
pletely destroy the plating. Then 
I quickly reach over on the parts 
department counter where I have 
a tail pipe extension spotted, pull 
out the flanges with my hands and 
slip it on the exhaust. I tell him 
there are only a few left and if 
he wants to protect the bumper 
for the duration I can let him have 
this one for $1.50 and he will cure 
the condition for the duration.’ 

“These are two cases of many 
that could be repeated showing the 
resourcefulness and ingenuity of 
our dealers. They have 
that a_ specific sales 


| 
learned | 


story is 
needed for every item of merchan- | 
dise or service they have to sell 





and that although the dollar 
amount of sales involved is not as 






























































motoring public and available for 
sale. 
* * * 

“OUR DEALERS are learning 
how to use salesmanship in sell- 
ing ordinary service operations. 
One dealer sells 20 brake adjust- 
ments one week as compared with 
only three brake relining jobs and 
yet another dealer only 25 miles 
away sells one-half as many brake 
relines as he does brake adjust- 
ments. Incidentally, that first deal- 
er’s ratio of motor tune-ups ver- 
sus carbon valve jobs is about five 
to one as cOmpared with the sec- 
ond dealer’s ratio of only three to 
one. This second dealer has learned 
that his customers are better satis- 
fied with their cars and the serv- 
ice he performs if he does a 
thorough job when the car first 
comes in. The dealer who forgets 
salesmanship and just gives the 
customer what he asks for has 
twice as many return calls from 
his customers due to dissatisfac- 
tion with work done and thereby 
seriously cuts down the efficiency 
of his shop because of the in- 
creased number of cars that must 
be handled for small adjustments, 
check-ups, etc. 

“Our dealers have recognized the 
restrictions and obstacles placed 
in their path as a necessary part 
of our war effort and taken it like 
good soldiers. They want to make 
every contribution possible to win- 
ning the war. They realize now as 
they did not three months ago 
that the maintenance of 18 to 20 
million private passenger cars is 
a very important part of our war 
effort and have new faith and de- 
termination to make whatever 
moves are necessary to stay in 
business and do their part in keep- 
ing these automobiles in operating 
condition. 

* * * 

“DOING THIS job calls for 
salesmanship, not only on custom- 
ers who bring their cars in for 
service, but an equally effective 
usage of this talent on car own- 
ers who do not understand the 
necessity of our maintaining priv- 
ate transportation and who be- 
lieve a drastic curtailment of even 
essential car usage is a definite 
requisite to winning the war. 
There is an old adage referring to 
children, ‘idle hands find mischief’ 
that has a very definite applica- 
tion to grown people as well, only 
it should be stated, ‘idle minds 
find mischief.’ Inactivity is terribly 
depressing for an active person. 
The biggest challenge facing our 
dealers today is the necessity of 
going back to work at the job we 
know best, which is selling. If we 
keep constantly on the job of sell- 
ing the importance of private 
transportation to the war effort, 
conserving passenger cars and 
keeping them in the best possible 
state of repair, we will not only 
keep morale up at the right level 
but will also be making a direct 
contribution to winning the war. 

“Since Jan. 1, we at Packard 
have worked much more closely 
with our dealers projecting income 
and setting up expense budgets, 
permitting at least a break-even 
figure. These projections are made 
each month and our dealers have 
learned more about saving a big- 
ger percentage of their gross 
profits than any time since they 
have been in business. When the 
war is over and we are all back 
selling automobiles again, the les- 
sons being learned now will make 
all dealers better managers of 
their businesses and greatly in- 
crease their profits. 

* * * 

“OUR FACTORY organization is 
acting as a clearing house for good 
sales and sales promotion ideas 
that are being successfully used 
by individual dealers. We make 
more frequent visits and spend 
more time at each point with the 
result that our dealers realize 





THOUGH it took him 17 years to get started — being that age when 
he packed his satchel and went forth into the world —R. Laurence 
Vaniman certainly followed a circuitous route, and pursued a most 
colorful career, from the place of his birth — Girard, Ill.—in 1889, to 
arrive in Washington, D. C., in 1942, to become the chief of the auto- 
motive branch of the War Production Board. 

His first stop, of course, was at the University of Illinois where, in 
1911, he was turned out well polished and fully equipped to take up 
life’s trials and tribulations .. . 1912 fownd him at his first job in New 
York City as plant engineer for the American Telephone & Telegraph 
Co. ... Thence to the Electrical Testing Laboratories. ... Next a hop 
from Broadway to British Columbia where he was consulting engineer 
for the Canadian Pacific railway and the Hudson Bay Co. ... Then 
back to his native Illinois as chief engineer of the Union Stockyards 
and Transit Co. at Chicago. ... Also president of the Produce Ter- 
minal Corp. 

Thereafter followed several years of various contracting activities 
on his own account ... and then, in 1929, to Detroit, to Dodge, as a 
member of President Keller’s staff... . At this point we find the young 
engineer from Girard picking up speed. ... After a period on the 
Keller staff he was moved to the technical division of Chrysler Export 
to coordinate the functions of engineering as applide to the shipments 
of products overseas. ... [t was said of Vaniman at the time by a 
Chrysler official that he was given this assignment “with the realiza- 
tion of the management that new problems were arising which would 
require the close attention of a skilled engineer.” 

As new problems arose, due to rapidly changing conditions, the duties 
of the lad from Girard were increased until all of those functions which 
demanded special consideration in engineering, manufacturing and ship- 
ping were under his direction . .. and then came announcement of 
his appointment as assistant to the president. 

To shorten what could be a very long and interesting story, Vaniman 
was next sent to London as director and general manager of Chrysler 
Motors, Limited and Dodge Brothers (Britain), Limited ... then to 
Madrid, Spain. . . . Back to Detroit in 1938 on special assignments 
which required specialized knowledge and, in 1939, came appointment 
as executive manager of the African division with headquarters at 
Johannesburg, where he was when the long distance call came for him 
to come to Washington as assistant to Ernest Kanzler, now deputy 
director of WPB. Then the next step—his present job. 

On the left above is Vaniman as he appears in Washington today. ... 
On the right, when he got his first job in 1912 with the A. T. and T. 
in New York City. 

—Curis SINSABAUGH 
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have unbalanced stocks and | injustice to automobile dealers? 
would like to exchange cars and | If you have any cars, or want 
collect or pay the difference. The | ®Ny cars, please get in touch 
factories have done good jobs in | With Lanphear. If you have any 
shuffling cars between one dealer | difficulty in getting immediate 
and another, but I want to sug- write me. 

gest that readers take full advan- 
tage of an NADA committee set 
up for this purpose now in opera- 
tion. The chairman is Harold A. 
Lanphear, 343 Broad St., Provi- 
dence, R. I. It is a clearing 
house for automobile dealers who | 


response, 





Showroom Cars Exempt 


From Maintenance Rules 

WASHINGTON. — Showroom 
cars are exempted from mainte- 
nance requirements, OPA an- 
nounced last week. Here is the 
official interpretation: 

“Cars on display for sale in 
customary display rooms are not 
considered ‘in storage,’ as that 
|] Phrase is used in Section 1360.51 
(c) (1) and Section 1360.52 (c) 
(1), so as to require all the 
maintenance operations set forth 
in Section 1360.62. These cars 
have been conditioned for retail 
delivery excepting a few minor 
details known to all dealers, 
such as wheel alignment, adjust- 
ment of lights, etc. Therefore, 
cars so conditioned and dis- 
played may be exempted from 
Item Numbers 2, 3, (b), 5, 15, 16, 
and 18 of the Standards for 
Maintenance of New Passenger 
Automobiles set forth in Section 
1360.62, Appendix B (Amend- 
ment No. 4 to Revised Price 
Schedule No. 85).” 


want to sell cars, as well as for 
those who want to buy. Won't | 
you write him if you are over- | 
stocked or want to liquidate? 
Won’t you help us bring such 





their problems are our problems 
and we want to do everything we 
can to help solve them. 
“Fortunately, the public gen- 
erally is sympathetic with the 
automobile dealer and willing to 
cooperate and help keep these | 
businesses functioning throughout 
the war. The average American 
admires and reacts favorably to 
good salesmanship so our cue is 
to put our principal talent back 
in harness, maintain an aggressive 
and positive attitude toward pres- 
ent conditions and continue to 
stress the essentialness of our part 
in the war effort. 
“LET’S KEEP SELLING!” 
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Baruch Rubber 
Report Endorsed 


By Firestone 


AKRON.—Approval of the Ba 
ruch rubber report was expressed 
by Harvey S. Firestone jr.. presi- 
dent of Firestone Tire & Rubber 
Co., in the weekly “Voice of Fire- 
stone” radio broadcast last week. 

“We of the Firestone organiza- 
tion are wholeheartedly in accord 
with this, plan, and it is most 
gratifying that the plan incorpo- 
rates essentially all of the recom- 
mendations made by expert com- 
mittees of the automobile and 
rubber industries in both of which 
our company took part,” said Fire- 
stone. 

“In the interest of conserving our 
greatest stockpile, which is the one 
million tons of rubber now on the 
roads of America, the need for re- 
ducing speeds to 35 miles an hour 
is imperative. That step alone can 
increase tire life as much as 406 
percent. High speed is the greatest 
enemy of tire life, and months ago 
we put governors on all Firestone- 
owned vehicles to limit their speeds. 

“Soon after the war began, we 
inaugurated a nationwide campaign 
urging all car owners to drive less, 
drive slowly, and double up. As a 
part of this plan, we encouraged 
the idea of group driving and now 
thousands of Firestone employes 
are taking turns in driving their 
neighbors to work. Such a plan 
will aid materially in reducing the 
annual mileage per car to the 5,000 
mile average set by the Baruch 
committee. 

“Compulsory periodic tire inspec- 
tions will make much more effec- 
tive a practice that we have long 
endorsed. Last January, our com- 
pany announced an Extra Mileage 
plan which included many conser- 
vation services, such as free tire 
inspections, the branding of tires 
to safeguard against theft, and the 
rotation of tires from wheel to 
wheel to secure even wear. And 
more recently, our organization has 
developed a new tire preservative 
and a new puncture sealing liquid, 
both of which are timely aids in 
prolonging tire life. 

“Today, every car and every 
truck is an indispensible part of 
our national transportation system. 
The Baruch committee has recog- 
nized this fact and has _ recom- 
mended the production of addi- 
tional synthetic rubber to meet 
essential civilian needs.” 


CIT Buys Firm 

BOSTON.—Announcement that. the 
Holtzer-Cabot Electric Co., Boston, has 
been acquired by Commercial Invest- 
ment Trust Corp. through E. H. 
Rollins & Sons, Inc., underwriters, of 
New York, was made last week by 
Arthur O. Dietz, president of CIT. 
Purchase of Holtzer-Cabot is the first 
step in a program indicated by CIT 
in its recent semi-annual report and 
broadens the scope of its activities. — 





Yes, the Fort Shelby is 
the PREFERRED hotel in 
Detroit because of its 
friendliness, its comfort and 
its value! 
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...Sure as the rising tide 


MERICA’S war might is rising in a great tide 
that is sweeping ‘round the world. 


The production lines of peace are pouring an ever 
rising stream of weapons into the Arsenal of Democ- 
racy. We fight today that we may be free tomorrow. 
We sacrifice now that our children may inherit the 
right to life, liberty and the pursuit of happiness. 


Nowhere in business have the sacrifices been greater 
than among automobile dealers . . . nor is there 
any other group of civilians who are doing a finer 
wartime service. 

Transportation is as vital to the war effort as it is 
to every form of modern life. Cars and trucks are 
the backbone of wartime transportation . . . and 
automative dealers are keeping over 30,000,000 


F O R OD M O T O 


MERCURY 





cars and trucks in service under severe handicaps. 


The Ford organization has reason to be extremely 
proud of the record of Ford dealers in this national 
emergency, doing their job well, building soundly 
for the better days that are sure to come. 


Out of the ashes of war a more virile industry will 
arise, strengthened by new discoveries, new mate- 
rials, new processes ... rich with wider opportunities 
for progress on every hand. 


This is no wishful dream, but actual fact. The 
experiences of the war will be a tremendous boon 
in times of peace. There’s a great day coming for 
holders of the Ford franchise everywhere. It’s as 
sure as the rising tide. 
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